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IN THIS ISSUE: 


EDITORIALS—As the Business World Moves—Keep 
Studying Your Results—Federal Industrial Reserves 
—Put Yourself in His Place—Talk Yourselves Up— 
Tangling Up the Traffic 
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Woman Appointed Mill Supply House Manager 
Watch for Stolen Twist Drills 
Challenge “Father and Son Club” Eligibles 
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Confidence Basis of Sound Export Business 
Frank O. Lincoln 
Determining the Quality of Leather Belting 
Louis W. Arny 
More About Mechanical Side of Advertising 
W. W. French 
Urge Railroads to Discontinue Manufacturing 
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Seventy-five Year Old Mill Supply Company 
“The Mill Supply Salesman” Section 


Supply Salesmen as Safety Engineers 
W. J. Gold 
Just Use “The Old Bean” 


Information Over the Telephone, With Moral 


Salesmanship for Quality Products 
Frank Farrington 
Story of Expedition That Failed 


Proper Control of Salesmen Necessary 
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“GENUINE DETROIT” 
GLASS BODY OIL CUPS 





Series No. 400 Series No. 500 Series No. 600 


These Oil Cups are well and strongly constructed throughout. The bodies of pressed 
brass and the sight feed posts of rod brass, are so combined as to make a stronger and more 
substantial construction than the ordinary cast brass type. They thus better withstand exces- 
sive vibration. 

Their appearance is attractive. 


The Filler Cover is provided with a spring that instantly snaps back when released, 
thus keeping the oil filling hole closed at all t'mes. 





DETROIT LUBRICATOR (OMPANY. 








DETROIT, U.S. A. 
\y New York Chicago 
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Notts Leather Belting, in 

2) quality and durability, soars 

above all others. Reaching the high- 

est altitude of perfection, always 

. protecting you from your enemies 
eee 2 _ —lost power and lost transmission. 


oF eee fe en A modern method of stretching 
the leather in the manufacture of these belts gives them full pulley con- 


tact, thereby eliminating the slip. Notts Belts are Best By Every Test. 
Demand the best, for they cost no more than the ordinary kind. 


W.S. NOTT COMPANY 


MINNEAPOLIS: 201-211 N. Third Street CHICAGO: 37  S. Clinton Street 
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Established 1890 


Red Cap Brooms for Winter Profits! 


: 
¢ 
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What about your stock of specialized “Red Cap” Brooms 
for winter’s demands? Within a few weeks it will be time 
to expect those traffic-paralyzing storms of sleet, snow and 
ice. Such conditions create an instant demand for 
CAPITAL snow brooms, switch brooms and other brooms 
built to meet bad-weather emergencies. Will the sudden 
call find you prepared to profit from these quick sales? 
May we suggest that you take stock now and fill your 
quota? Write today for Catalog 17, which covers com- 
pletely the CAPITAL “Red Cap” Line, and describes 
fully our specialized brooms for winter needs. 


Indianapolis Brush & Broom Mfg. Co. 


126 Brush St. Indianapolis, Ind. 








A MESSAGE TO DEALERS!! 


Dealers will find a real profitable necessity in the 


S Patent Steel Belt Lacing 


It has many features to recommend it. First, it is low in price and high in results obtained. 
Easily applied by anyone without any special equipment. A hammer, a piece of soft wood 


BRISTOL’ 


and the hands to do the trick. It is suitable for all 
kinds and sizes of belting. Takes up little room on 
your shelves and does not stay there long enough to 

accumulate dust. 


aN CSIR EE MI OL ATE RR AR AS LS CS NENT ™ 


The BRISTOL will prove one of the fast- 
est selling, most profitable and most satis- 
factory items you can stock. 





2 ae NERS SNC FE BE 





Write for catalog 719-H and prices. 
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THE BRISTOL COMPANY 
WATERBURY, CONN. 


New York Philadelphia Pittsburgh 
Chicago St. Louis San Francisco 
Birmingham 
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HILE this is an era of efficiency 

which tends to take personality out 
of business, HEWITT believes that the 
highest service comes with individual in- 
terest to the individual customer. 


Every member of the HEWITT organ- 
ization, from the mill mixer to the man- 
ager, has been trained to put himself in 
the position of the purchaser. With this 
dominant idea the customer WILL be 


served most satisfactorily. 


Through the era in which we are now 
passing, and in the future, HEWITT 
will endeavor to preserve this tradition. 


With such a policy steadfastly main- 
tained and with a complete line of in- 
dustrial rubber products, HEWITT 
makes an ideal proposition for every en- 
terprising Mill Supply Dealer. Write 
today. 


HEWITT RUBBER COMPANY 


BUFFALO, NEW YORK 
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A durable 

nomical ha 


of small 
throughout 


tire top; 
sides and 
allow pan 


in use. 


Smoot 
cleaned; 


cleanline 


steel 11 
tapered. 


We alsc 


Skimmi 


etc. Th 





—— 


stampings of the highest quality, in quantities 
that permit low pricing. We make prompt 
deliveries out of our large and complete stock. 


Fig. 925 


tight pan for eco- 


plant; one-half 
ineh reinforcing 
flange around en- 


nested when not 





Fig. 1466 
SEAMLESS STEEL 

FACTORY 

CUSPIDOR 
throughout. 


or joints to which germs 
will adhere; 


pan for this purpose; 
protect the health of your 


workmen and add to the 


Made of No. 16 gauge 


equipment of standard sizes, including steel 
Dipping and Pouring Kettles, Melting Bowls, 


to give maximum service. 


MULLINS BODY’ CORPORATION 
SALEM, OHIO 


102 MILL STREET 


VLLING 


TEEL STAMPINGS 


tandard for Forty Years 


rience, facilities and modern equipment, 
is to manufacture all kinds of metal 


STEEL 
AN 


liquid 


ndling 
parts 
your 


flaring 
ends 
to be 





Fig. 659 
STEEL SHOP 
BARREL 
Banded top and bot- 
tom. Riveted side 
seams. stiff handles, 
recessed bottom. cor- 
rugated. Also made 
with flush bottom and 
corrugated if ordered 


h and = seamless 
No corners 


easily 
most sanitary 


ss of your plant. 





in. x 4 in. deep, 


» make a wide variety of steel factory 


ng Ladles, Melting Ladles, Tool Boxes, 
ese are built to stand rough handling and 


Write for Bulletin No. 227, or 
send specifications for quotation. 























THE NEW “TOLEDO” 
No. 11 RATCHET TOOL FOR 
THREADING 14° TO 114" 


The threading tool your customers have been 
waiting for. A small, light, compact ratchet 
tool that reaches the pipe anywhere and pro- 
duces smooth, perfectly tapered threads easily. 


Instant change of dies simply by pulling the 
pawl knob. Utilizes “TOLEDO” easy-cutting 
dies that may be removed and reground when 
dull or replaced at small expense. 


This “TOLEDO” No. 11 tool is certain to 


prove most popular with your trade. 


Ask us for further information and prices on 


this new “TOLEDO.” 


If they buy by comparison, they’ll buy a 


a 


THE TOLEDO PIPE THREADING 
MACHINE Co. Toledo, Ohio 


New York Office: 50 Church St. 
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REDUCE YOUR COSTS 
IMPROVE YOUR PRODUCT 
INCREASE YOUR PROFIT 
PLEASE YOUR EMPLOYEES 
ALL AT VERY LITTLE COST 


October, 1925 
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It's a big order, no doubt When plating the surface 


































enduring plate. 


you install 


line. 





The Sand Blast machine is simply constructed without any special and 
expensive parts to wear out and required constant renewal—nothing that 
you must come back to buy from the maker. 


It is simply made so that nothing can go wrong—so that anyone can 
manage it without any difficulty whatsoever. 


The sand, flint, carborundum or other abrasives used are easily and cheaply 
purchased either from us or locally—a very small quantity being used over 
and over again until entirely consumed lasts a very long time. 


Second—You improve your product 
with a more even finish or a more 


AUTOMATIC 


about it. But maybe you can't should be sandblasted first. It 


see how it is possible— makes a surface that gives the 
First—You reduce your costs be- plate a foothold—something 
Sere ee eee. cone: to take hold of quickly and to 


cling to firmly. It means 
quicker plating and more 


Third—You increase your profits enduring plate. 

because of the first reason. 

Fourth—You please your employees Castings in all metals may be 
because you give them work that is 
clean, quick and safe— 


and all of this is the result when 


sand blasted to remove mould- 
ing sand and doing away with 
acid dips. 


auromaric” | SAND BLAST 
CONTINUOUS FEED 

and whether your goods are No experience is required to 
made of metal, glass, rubber, operate the machines—any- 
celluloid, wood, composition 
or what not 
steps in with confidence born 
of long experience in every ger of spoiling the work or 


the Sand Blast °"° with one try gets the best 


possible results with no dan- 


injuring the operator— 


A smooth, even unstreaked finish in 
mat or satin effect, may be very 
fine or very coarse and frosty or 
any degree in between. Does away’ installing the machines are 
with the use of the scratch brush 
or dangerous acids—you can’t spoil 
the work, either. 


No extensive preparations for 


necessary —no_ considerable 


expense involved. 


The work is all confined inside the cabinet so 
that there is no dust or anything else to bother 
the operator. 


The article to be sand blasted is simply held 
under the nozzle inside the cabinet just exactly 
as you would fill a glass with water under a 


faucet. 


The operators hands are not injured in any 
way and need not be encased in gloves unless 


so desired. 


Thousands in use for 20 years and more—all 
the leading manufacturers, names you see every 
day, are the users. 


“MARK THIS COUPON AND MAIL NO OBLIGATION 


Leiman Bros. 
60 H-SU-Lispenard St., New York. 


You may send us your illustrated catalog about your Sand Blasts because we may 


be interested. 


We are sending a small 


sample of... , 


to be sandblasted. BI inicincaaistaciaietiems secession ; 
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MARKET 


But the @PD line is as wide. 
There’s 3 GTD tool for ever\ Pipe Wrenches 


threading requirement f rom 





rough repairs to precision mass 
production. 


The dealer who caters only to 





one kind of consumer is in the ;, 
SP : We Viant Screw Plates 
position of the man who puts all — - - 


his eggs in one basket. 


» Some lines of tools can be sold to 
‘4 almost all markets. The GT D 
line is one of these. A tem- 
porary lull in one industry can 
be offset by a drive on another. 





Dies 


and Collets 


dunt Pipe Stocks 


and Dies 


If you have been overlooking the 


possibilities of the full @PD 


line, investigate it at once. 


Catalogs on our complete line 
sent on request. 





Hexagon Re-Threading 
Twist Drills Dies 











GREENFIELD re AND DIE 
CORPORATION 
GREENFIELD, ~@ MASSACHUSETTS 


Chicago Store: 13 So. Clinton St. New York Store: 15 Warren St. 
Canadian Plant: Greenfield Tap & Die Corporation of Canada, Limited, Galt, Ont. 
London office: Greenfield Tap & Die Corp., 139 Queen Victoria St., London, E. C. 4 


CGT D> Screw Plates, Taps, Dies, Reamers, 
Gages, Pipe Tools, Twist Drills. 
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MAUL SUPLLLES 


Here’s the Vise 


me 





















“C7 
ai ed 


a emaema tel, Weal General Shop Work | 


highest ideals in pulley design and con- i 
struction. For the very heaviest and most ; rae ‘ 
grilling duty the mended REEVES never —the Prentiss Self-Adjusting Jaw, Swivel Bot- 
tom Vise. It has features that no other vise on 
the market can offer and behind it is the largest 
plant in the world devoted exclusively to the 
manufacture of Vises. 


disappoints. It performs with the utmost 
satisfaction. 


The Prentiss Vise is made for work. Design, 
“ material and workmanship combine to produce 
y| MOTOR the vise that gives the maximum life and eff- 
PULLEY ciency. For example: The new collar fasten- 
ing for the screw does away with both the 
old-fashioned set-screw and all “play” or lost 
motion in the front or sliding jaw. The detach- 


i with interchangeable cone centers, is of the same 
| sturdy, dependable construction as all REEVES 


products and can be carried in stock same as 





split pulleys. To fill an order, merely get off able steel jaw faces— milled, not filed — last 
the shelf a pulley of the desired diameter and longer and grip better. And a Prentiss jaw | 
face and fit into it a cone center with the correct never comes loose. The back or swivelling jaw 

bore. No reboring, no delay and no trouble— ’ h h . . . 1] 

sili: eddie i> aeiiali octaiietinn. —when the taper pin is loosened—automatically 


conforms to the work. 
The design is such that 
all strain comes on the 
solid body of the vise—not 
on the jaw. 





i Get dealer's and jobber’s proposition. 





Check the Prentiss Vise 






When you're asked for 
‘cm thethenwy. Dum part by part, compare it 
Leute af ttecl: wiv With any other vise on the 
flandic: the. famous Market and you’ll see why 
keeps the heat tight SO Many shops and shop- 


always and guaranteed . 
without. limit. Any men prefer to use it. 
man that Knows tools 

will recognize its su 

periority. 





<S 


REEVES PULLEY CO. 
Columbus, Ind. 
Reeves-Bond Sales Co., 39 So. Clinton St., Chicago 
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UNIVERSAL GIANT 
FLEXIBLE COUPLINGS 





Leather Disc Leather Belt Type Rubber Bushed Pin 
Type Type 


For Every Class of Service 


The “U. G.” Automatic 


BELT CONTACTOR 


AUTOMATICALLY WRAPS BELT AROUND PULLEYS, 
INCREASING ARC OF CONTACT AS LOAD INCREASES 


Saves— Saves— 
BELTS MOTORS 
BEARINGS POWER 
FLOOR SPACE UPKEEP 





MOTOR PULLEYS, Shafting, Couplings, . 2 Sy Base Plates, Rope Drives, 
Collars, Hangers. Pulleys, F =4 Friction Clutches, . 
Pillow Blocks BS, : $e SPEED REDUCERS. 
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Crescent Universal 
Woodworkers 


OU do not have to cut the price 

to get orders for CRESCENT machines. 
CRESCENT prices are made at the factory, 
and are as low as is consistent with building 
strictly high grade wood working equip- 
ment. Your customers want CRESCEN 
quality and are willing to pay for it. Send us 
more orders and we will show you that the 
machines make good. 








PSESLETLERESTSESSTSTSTESESSESSSSSESTOSSEOSSSSSSE CESS eseseceststeessssssisetecs 


Send today for catalog giving complete description of our band 
saws, saw tables, jointers, shapers, planers, borers, planer and 
matchers, swing saws, disk grinder, cut off table, hollow chisel 
mortiser, variety wood worker, universal wood workers. 


ie 
Crescent Machine Co. 
96 Columbia Street 
LEETONIA OHIO 
























Every day there are more mechanics that de- 
mand “Special Flexible” Blades. 


They are the blades that meet all requirements. 


Victor Blades prove their worth in every instance 
by the actual merit of the blade. 


Victor Blades have won their way into the world 
of industry by their performance. 


A Wonder Blade 


VICTOR SAW WORKS, Inc. 
MIDDLETOWN, N. Y. 
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® TRANSAISSION 
Co ~F| MACHINERY 


Throughout the United States 
and in many foreign countries, the 
wheels of industry turn by power 
transmitted through Falls machin- 
ery. 

The line includes every appli- 
ance needed for power transmis- 
sion by belt or rope. 

Each unit is correctly designed, 
honestly built and consistently 
priced. 

Engineering service on any 
transmission problem is rendered 
gratis. 

Write today for a copy of our 
Catalog-Handbook No. HD, con- 
taining three hundred pages of 
helpful information. 


THE FALLS CLUTCH & 
MACHINERY COMPANY 
Cuyahoga Falls, Ohio 


New York Boston, Mass. 
206-208 Fulton St. 52-58 Purchase St. 
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YL The Jenkins “Diamond 
. . . 
is behind it 
Behind every Moncrieff Gauge Glass stands the 
Jenkins sales organization in its full strength. 
These fine old Scotch gauge glasses are worthy 
additions to the Jenkins family. 
The five varieties of Moncrieff glasses provide a 
range of stock from which the engineer can select 
a glass best suited for his work. They are PERTH 
for steam pressures up to 200 pounds, UNIFIC 
for steam pressures up to 400 lbs. BEACON 
RED, an enamelled glass with red indicator line 
for steam pressures up to 150 lbs... WHITE 
ENAMEL, a glass with white enamelled back, for 
steam pressures up to 150 pounds, LUBRICA- 


TOR, a lubricator glass that withstands steam 
pressures up to 400 pounds. 


JENKINS BROS. 


Agents for MONCRIEFF Genuine 
Scotch GAUGE GLASSES 


xem 





Sol 


80 White Street................ New York, N. Y. 
524 Atlantic Avenue................ Boston, Mass. 
133 No. Seventh Street........ Philadelphia, Pa. 








646 Washington Boulevard........ Chicago, IIl. 


























When writing to Advertisers please mention Mitt Suppiiss. 








PR OT 





an 


amram 


at SRN 2 ABEND 





October, 1925 uty Lt 





— 


eee 


purer wan. 


ncn anne 











is the reason why the new No. 20 Standard Gate 
Valve Shuts off Tight. 


The FLEXITITE DISC is of a sturdy, one- 
piece construction that insures maximum 
strength and precision of operation. It is hol- 
low with the exception of two posts which join 
the two faces. A saw slot around the edge of 
the disc further contributes to form a slight 
flexibility between halves. This flexibility in- 
sures perfect contact between both sides of disc 
and the seats when valve is closed and eliminates 
all possibility of leakage. 


This new FLEXITITE DISC combines all 
the good points of a solid disc and double disc 
type. 


The New No. 20 Standard Gate Valve (with 


FLEXITITE DISC) should be in your stock 
bin. 


The Ohio Brass Company 
Mansfield, Ohio 




















The A 
“VERITAS” “4 








WHEEL SAFE 
DRESSER SIMPLE 
EFFECTIVE 

Made in EASILY 
RENEWABLE 


Sweden 


MOST ECONOMICAL 


The “VERITAS” Grinding Wheel Dresser meets all 
the requirements of a tool for the general dressing 
and truing up of emery, carborundum and other 
grinding wheels. The roll consists of hardened steel 
plates with ““U"’ shaped teeth which keeps their sharp- 
ness until they are completely worn out. The spindle 
is provided with a lubricating cap. 


We carry a full line of circular files and torches 
Write for catalogue ‘ 


SCANDINAVIAN WESTERN IMPORTING CO., Ltd. 
116 Broad St., New York, N. Y. 


Minneapolis, Minn. Montreal, Can. 





Am erican si eo ; 























INJECTORS 








600,000 


satisfied users of U. S. Automatic 
Injectors requiring repairs and re- 
placements, together with an as- 
sured and proper profit to the job- 
ber through our established resale 
prices, make U. §S. Automatic 
Injectors a satisfactory and profit- 
able line for any jobber to handle. 
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| Increase Four Bearing Metal Business 
j 
' 
i 
This letter is published, not because Stewart Brons bars and bushings are 
it is extraordinary, but because it is available in 259 sizes, all m 13 inch 
typical of hundreds received in appre. lengths finished all over or semi- 
ciation of Stewart Brons Bearing Metal finished. They are easy to stock and 
in every conceivable kind of service. profitable to handle. National advertis- 
} Stewart Brons will give your customers' ing refers users to you. ; 
] the same satisfaction as that expressed Order your initial stock now of sizes 
by the Clements Manufacuring Com- most commonly in demand by your 
pany. trade. 
STEWART MANUFACTURING CORP., 4504 Fullerton Ave.. Chicago 
Direct Factory Representatives 
Frank M. White Stewart Bearing Metal Co J Frank Lanning & Co. 
dward Avenue Stewart-Warner Speedometer f California 27 «First Avenue 
i gan Cort 1450 Van Ness Ave Pittsburgh, Pa. 
i Brons Bearing 7 West 65th St San Francisco, Cal ' Frank Lanning & Co. 
} - New York Cit 2¢ Avenue B 
on % Birmingham, Ala 
Bror Bearing , Neanns saan’ Sateen ee eo ae 
{ 1 Street 514 Capitol Avenu 15 S. Figueroa St 3206-08 Locust Blvd 
i Wis Indianapolis, Ind Los Angeles, Cal St. Louis, Mo 
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Brons Bearing Metal 


Satisfied Customer Is a Business Asset 
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Caldwell ‘“‘Helicoid’’ or Con- 
tinuous Flight is rolled from 
a single strip of metal, and 
the flight, even before the pipe 
is inserted, is very strong, 
and resists to the full strength 
of the metal the lateral pres- 
sure due to pushing the ma- 
terial along. 


CROWELL CHICAGO 
i \ 





The Caldwell line of buck- 
ets is complete — Corrugated 
Seamless, Malleable Iron, 
Overlapping Continuous 
Bucket, etc. Eacn type rep- 
resents the best of design, 
workmanship and_ material 
quality. Large stocks assure 
prompt delivery. 








Better Bearings 


AST from aluminum patterns—not wood. Caldwell 
Bearings are smooth and accurate—not undersize— 
not oversize. 


All bases are ground—smooth, true and parallel with the 
center line of the bearing. 


Both ends of our bearings are machine finished. The 
lengths are as specified, and a close-fitting collar or gear 
will bear upon a minimum-friction surface. 





Caldwell Machine-Molded 


Gears are the finest that Caldwell Bearing metal is always virgin babbitt—never 

c duce. Teeth - 5 

Ss ee ae scrap, never remelted stock. Large users appreciate the 
d hub: 1 - 

tioned. With our equipment service difference. 


we can furnish the gears you . a . 

— a All bearings are either bored or broached to size. Some 
folks believe casting on a mandril is good enough. We 
know it is not. 


These are the important reasons why customers order,- 
and reorder—CALDWELL BEARINGS. 


Our line is complete; from light to the heavy; with ap- 


proved types of lubrication—plain, grease cup, ring-oiling 
The Caldwell Belt Conveyor— or collar-oiling. 


most effective means of con- 
veying raw and finished prod- 





ucts, Furnished with Address Caldwell, or nearest Link-Belt office, for any 
A I-FRICTION. ° ° : : ——* 
Se TIMOLL~< oF information on elevating, conveying or power transmission 
>UNIROLL ~ i : 

— equipment. Send for Catalog MS-45. 


H. W. CALDWELL & SON CO. 


LINK-BELT COMPANY, OWNER 
NEW YORK: 2676 Woolworth Bldg. CHICAGO: 1700 S. Western Ave. DALLAS, TEXAS: 810 Main St. 
Link-Belt Company Offices in Principal Cities 


CALDWELL 


Conveying and Power Transmission Equipment 


C35 
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ATKINS 


SAWS—SAW TOOLS—MACHINE KNIVES—METAL CUTTING MACHINES—HACK SAW BLADES— 
FRAMES—GRINDING WHEELS—CANTOL BELT WAX—UPSET SWAGES AND SAWMILL SUPPLIES 


E.C.ATKINS & CO. INDKANAPOLS AND. 





Atkins Upset Swages for Solid and Inserted 
Tooth Saws 





Kwik-Kut Metal Cutting Hack Saw Machines, 

belt or motor driven; capacity up to 8 by 8 in. 

More economical than Circular Metal Cutting 
Saws. 






Metal Band Saw Machine for cutting all kinds of 


metal; can be driven by belt or motor; capacity . 3 can 
any size up to 12 in. by 14 in. AAA Non-Breakable Hack Saw Blades for 


hand frames; can be twisted and abused but 
they will not break in work. Send for sample. 


KLUEES 










\a Lan 





si 
Band Saws, Narrow and Wide, made from 








Inserted Tooth Circular Saws, Teeth & Holders; “Silver Steel” 3 LP orn et: ° Solid Tooth Circular Saws for saw and planing 
for light, medium and heavy mills. Stiver Steel” in widths of % in. to 18 in. mills, woodworking and furniture factories. 
end t i Sa T Ol 
n¢ Acrolite < i 
ré€ int ¥ \ i l Tools, lron 
B ( i | ib of Cantol 
Belt \ pa t 1 liquid form. 
Acrolite Wheels for Saws, Write nearest point below for complete catalog No. 19 Ferrolite Wheels for Iron, 
Knives and Tools. Brass, Copper, etc. 











Wak YOUR BELTS" 





wT ee 








WATERPROOF OILPROOF 
Stops Belts from Slipping AAA Hack Saw Frames Machine Knives for Every Purpose 
Write for free sample Template paper for the asking 
kins & C 
E. C. Atkins ompany 
Established 1857 The Silver Steel Saw People 
Home Office and Factory: Indianapolis, Indiana 
Canadian Factory: Hamilton, Ontario Machine Knife Factory: Lancaster, N. Y. 
Branches Carrying Complete Stocks in the Following Cities 
Atlanta Chicago Memphis Minneapolis New Orleans New York 
Portland San Francisco Seattle Vancouver, B. C. Paris, France 


“A Perfect Saw for Every Purpose” 








a een 


When writing to Advertisers please mention Mitt Supp ties. 





October, 1925 Titer 3 Ay 


15 











eae 











THE VALUE OF THE 
NAME 





HE manufacturer, mindful of Solomon's say- 

ing, “A good name is rather to be chosen than 
great riches, watches carefully the name of his 
house. A good reputation is not the growth of a 
day. Itis built up slowly, by years of fair dealing, 
courtesy anda product of quality, and this repu- 
tation, so hardly won, can be shattered in a day 


by one lot of inferior goods, by one unfair transac- 








tion, by one advertisement which misrepresents 


the product. Hence the care with which the 








oe maker guards his good name. 
e 


Doorway 

to Belting This care exercised by the maker is your safe- 
Quality. guard in buying, and your aid in selling. Deal 
with the man whose name is known, whose goods 
have a reputation for highest quality. He dare 
not risk his name by selling an inferior product, 
and this fact is known and appreciated by buyers. 
For fifty-seven years the name of Schieren has 
been synonymous with leather belting of quality. 
Our booklet, “Quality Facts About Belting,” will 
tell you why. Send for a copy—it will interest 
you as well as your customers. Ask for the de- 


tails of our cooperative jobber's plan, too. 





hus. A Shicron Compuny 42 FERRY ST., NEW YORK, N. Y. 


ESTABLISHED 1868 
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It Can Be Done 


Hundreds of belt users in all parts of the 
country are turning to “Detroit,” the only 
staggered grip, wire hooked belt lacing. It 
outwears two or more of any other transmis- 
sion belt joint. It really stops belt breaks 
and saves time, labor, belts, money and an- 
noyance. It also saves idle machines and 
idle men, lowers production cost. 


The price of Detroit belt lacing is 35 to 40 
per cent more than ordinary wire belt lacing. 
This does not mean that it is the most ex- 
pensive. A man can lace belts all day long 
and the lacing will not cost more than a dol- 
lar or two, yet it will cost his firm twenty to 
thirty dollars and very often twice this much 
for belting, labor and other incidentals, to 
say nothing of the loss from idle time. 





A 
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wm 


If Detroit belt lacing does not sell it- \ 
self to you, we do not ask you to use / 

it. Write for a sample, try it on your 

hardest drive and judge for yourself. 


Detroit Belt Lacer Co. | | 
Detroit, Mich., U. S. A. | 
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F strongest alloy steel 
there is, molybden- 
Sumsteel. Their life 
is from two to six 
times that of ordi- 
nary shovels. Great 
pressures will bend 
them, flatten them 
out and they will 


YS == = resume their normal 


“But, General, 
you can’t actually 
teach digging!” 


“Certainly. And it’s well worth 
while.” 

“Why ?” 

“Because when men are taught 
to dig properly, eight hundred 
men can do the work of one thou- 
sand untrained men.” 

“Astonishing! What are the 
most important points of this 
science of digging? I’m curious.” 

“Two. First, let the weight 
of the body do most of the work. 
Second, use a properly balanced 


shovel.” 
* * * 


Wood's Mo-/yb-den-um Shov- 
els are properly balanced and 
would meet the U. S. Army’s 
requirements for the science of 
digging. Carpenters’ and ma- 
chinists’ tools have had the proper 
hang for years. Now, the science 
of digging has a tool of the 
proper hang—Wood’s Mo-lyb- 
den-um Shovels. 

These shovels will not break. 
The blades are made of the 


shape. But that is all. They are 
indestructible. 


The Moly-D handle will not 
crack, check or split. Workmen 
like it because it is easy to grasp 
and comfortable on the hands. 
The “Step”? on the upper end of 
the blade gives them a broad, 
comfortable surface to push on 
with their feet. It does not bite 
into the shoe and, besides, mate- 
rially strengthens the blade. 


The men like this shovel be- 
cause of its comfort features. 
Purchasing executives should con- 
sider its ultimate economy in plac- 
ing their orders. Write for de- 
scriptive folder. We are also 
makers of carbon steel shovels 
under the following brands: 
Wood, Stuart, Wilson and Piqua. 
The Wood Shovel & Tool Com- 
pany, Piqua, Ohio. 


Wood’ 


Mo-lyb-den-um 


=e The American Super Steel 


Shovels 











Distributors of Wood’s Mo-lyb- 
den-um Steel Shovels 


Atlanta, Ga.—J. M. Tull Rubber & Supply Co. 

Baltimore, Md.—Codd Tank & Specialty Co, 

Battle Creek, Mich.—Mechanical Supply Co. 

Beloit, Wis. —Gordon’s Hardware 

Ibessemer, Ala.—Long-Lewis Hardware Co. 

Bluefield, W. Va.—Bluetield Supply Co. 

Ioston, Mass.—-Hedge & Mattheis Co. 

Loston, Mass.—Sherburne & Co. 

suffalo, N. Y¥.—Beals, McCarthy & Rogers 

Canton, Ohio—Canton Supply Co, 

Charleston, S. C.—Cameron & Barkley Co. 

Charlotte, N. C.—Smith-Wadsworth Hardware Co. 

Chattanooga, Tenn.—James Supply Co. 

Chicago, 11l.—Barrett-Christie Co. 

Cincinnati, Ohio—Hill & Griffith Company 

Cincinnati, Ohio—Wm. T. Johnston Co. 

Cleveland, Ohio—W. M. Pattison Supply Co. 

Columbus, Ga.—Philips Hardware Co, 

Columbus, Ohio—Dreher Supply Co. 

Dallas, Texas—Briggs-Weaver Machinery Co. 

Danville, Ill.——-Thos, Conron Hardware Co. 

Davenport, lowa—Louis Hanssen’s Sons 

Dayton, Ohio—M. D. Larkin Co. 

Des Moines, lowa—lIowa Machinery & Supply Co. 

Detroit, Mich.—T. B. Rayl Co. 

Detroit, Mich.—Contractor’s Equipment Co. 

Detroit, Mich.—Frederic B. Stevens, Inc. 

Duluth, Minn.—Marshall-Wells Co. 

El Paso, Texas—Mine & Smelter Supply Co. 

Evansville, Ind.—Evansville Supply Co. 

Fort Smith, Ark.—Bruce-Rogers Co. 

Fort Wayne, Ind.—Fort Wayne Oil & Supply Co. 

—— Rapids, Mich.—West Michigan Equipment 
0. 


Ifouston, Texas—F, W. Heitmann Co. 
Huntington, W. Va.—West Va.-Kentucky Hardware 


upply Co. 

Indianapolis, Ind.—W. J. Holliday & Co. 
Jacksonville, Fla.—Cameron & Barkley Co. 
Kansas City, Mo.—Townley Metal & Hardware Co. 
Knoxville, Tenn.—Tennessee Mill & Mine Supply Co. 
Lancaster, Pa.—Reilly Bros. & Raub 
Lexington, Ky.—Lexington Mine & Mill Supply Co. 
Logan, W. Va.—Logan Hardware & Supply Co. 
Los Angeles, Cal.—Brown-Bevis Co. 
Los Angeles, Cal.—Snyder Foundry Supply Co. 
Macon, Ga.—Corbin Supply Co. 
Memphis, Tenn.—Pidgeon-Thomas Iron Co. 
Miami, Fla.—-F. T. Budge Co. 
Miami, Fla.—Railey-Milan Hardware Co. 
Milwaukee, Wis.—Phillip Gross Hardware & 

Supply Co. 
Minneapolis, Minn.—Warner Hardware Co. 
Montgomery, Ala.—Alabama Machinery & Supply 


0. 

New Orleans, La.—Clyde Company 

New York City, N. Y.—Manning, Maxwell & 
Moore, Inc. 

New York City, N. Y.—Whitehead Brothers Co. 

Norfolk, Va.—Empire Machinery & Supply Corp. 

Oklahoma City, Okla.—Mideke Supply Co. 

Omaha, Nebr.—James Morton & Sons Co. 

Omaha, Nebr.—Fuchs Equipment Co. 

Philadelphia, Pa.—Coates and Rainear, Inc. 

Philadelphia, Pa.—George F. Pettinos, 1206 
Locust St. 

Philadelphia, Pa.—R. J. Crozier Co. 

Picher, Okla.——Cox Machinery Co. 

Pittsburgh, Pa.—Frick & Lindsay Co. 

Portland, Oregon—Road Builders’ Equipment Co. 

Providence, R. I.—Whitehead Bros. Co. 

Richmond, Va.—James McGraw, Inc. 

Rochester, N. Y.—Sidney B. Roby Co. 

Rochester, N. Y.—D. D. Baxter 

Rockford, 111.—Swords Brothers Co. 

Saginaw Mich.—Morley Bros, 

St Louis, Mo.—Sligo Iron Store Co. 

St. Paul, Minn.—Raymer Hardware Co. 

Salt Lake City, Utah—Salt Lake Hardware Co. 

San Antonio, Texas—Alamo Iron Works 

San Francisco, Cal.—Baker, Hamilton & Pacific Co. 

San Francisco, Cal.——Dunham, Carrigan & Hayden 


0. 
Seattle; Washington—Schwabacher Hardware Co. 
Shreveport, La.—-Thomas-Ogilvie Hardware Co. 
Spokane, Washington—Holley-Mason Hardware Co. 
Springfield, Mass.—Hedge & Mattheis Co, 
Syracuse, N, Y.—Burhans & Black, Inc. 
Tampa, Fla.—Cameron & Barkley Co. 
Toledo, Ohio—Bostwick-Braun Co, 
Utica, N. Y.—Finney & Fuller Co., Inc. 
Wheeling, W. Va.—Greer & Laing 
Youngstown, Ohi Stambaugh-Th 
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Whitman & Barnes 


AKRON, OHIO 
TWIST DRILLS AND REAMERS 


Ralston Steel Car Company Again Proves 
Whitman & Barnes Superiority 


This Heavy Work 
Demonstrates “W & B” Quality 


There is no longer any drilling or reaming problem 
in the shops of the Ralston Steel Car Company, Car 
Builders for leading railroads throughout the world. 








Though production schedules may tax the capacity of 
the shops, and though the drilling and reaming is of 
heaviest type, this company uses Whitman & Barnes 
Twist Drills and Reamers because their efficiency and 
economy have been definitely demonstrated. 





The Ralston Steel Car Company is an impressive 
addition to an impressive list of industrial leaders who 
are daily demonstrating the superiorities of “W &B” 
products. 





Halu hitrman ¥ aonne mop. G. 


A New 
HERCULES 


tested and approved 






























Below—Reaming the top angle of a 571% ton ~ : fps Below— Using a No. 269 Hercules Reamer on ~ 
Gondola with a No. 269 Hercules Reamer iB a if at) » Seige the center sill of a 5714 ton Gondola 
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“W&B” Twist Drills and Reamers Have 
Heavy Work to Do in the Shops of 
the Ralston Steel Car Company 


The photographs shown here clearly illustrate the 
heavy type of work which “W &B” products are 
called upon to perform in the Ralston Steel Car 
Company Shops. 

The confidence this company shows in Whitman & 
Barnes will be significant to any manufacturer who 
has work of this character. 


Photographs courtesy Ralston Steel Car Co. 















Whitman & Barnes 


' AKRON, OHIO 
TWIST DRILLS REAMERS 


Warehouses: 99 Chambers St., New York City and 565 W. Washington St., Chicago, Ill. 
For Complete List of Distributors, see MacRae’s Blue Book 
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Bunting Quality and Prestige 
Are Sales Producing Forces 


Some of the largest mill supply houses in The Bunting Bronze Bar Shop Assortment, 
the United States are now concentrating on 5 bars packaged in a strong wooden box 
Bunting Phosphor Bronze Cored and Solid with hinged lid, meets every need of the 
Bars and doing an unprecedented volume general machinist and puts real “pep” into 
of business with a new and greater the bearing metal turnover. We also sup- 
satisfaction. ply loose bars in hundreds of other sizes. 


THE BUNTING BRASS & BRONZE CO. 
TOLEDO, OHIO 




















Branches and Warchouses at 
NEW YORK CLEVELAND CHICAG HIL: HL 
< , c = - a nara " CAGO PHILADELPHIA 
245 West 54th St 710 St. Clair Ave., N. E 2015 S. Michigan Ave. 1330 Arch St. 
Columbus 7528 Main 5991 Calumet 6850-6851 Spruce 5296 











SAN FRANCISCO 
198 Second St. 
Douglas 6245 


BOSTON 
36 Oliver St. 
Main 8488 


























PHOSPHOR BRONZE 


CORED and SOLID BARS 
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Faultless Truck Casters are 
mivstrial re QVET-SiZe, OVer-strength, over- 
tock of Feukt. husky. Give the extra mileage 
= on gruelling industrial serv- 
ice. They’re good for miles 
and miles of easy rolling, easy 
swiveling service. 





Faultless Truck Casters are made with 
solid cast iron, felt or rubber wheels; in 
both rigid and swivel types. 


FAULTLESS CASTER CO. <a, 
EVANSVILLE INDIANA ce Fae 
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FAULTLESS CASTERS 


Makers of Quality Casters for a Third of a Century 
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Housing a city in 
a single block 


i pe towe 
end. Its acre 


of ten or fi 


Its walls an 
fittings and valves car 
ventilation and vaci 

The builders ar 
tenants for the prof 
building's life as they 
ceilings 


Whatever you build, you need Walworth 
















The architect of a great office 
“Here we st s 

there a (ine 
that he can depe 


fanning a home, 
piping to make 


Sales Umits and Distributors tm Premcspol Cities of the 





for STEAM, WATER, 
It’s all worth~1F WALWORTH 



















of the walls and 


f Walworth engi- 
’ sit 


WALWORTH 


VALVES, FITTINGS AND TOOLS 


” GAS, OLLAND AIR 





2 
it 


As Advertised in 
The Saturday 
Evening Post 

Whatever you build for October 24th 

you need WALWORTH 























{ 
| : 
ri | 
in Advertising the complet 
f the WALW i 
| | of the ORTH line 
| This striking full-page advertise- of 125-lb. brass valves or a keg of 
ment will appear in the October 24th fittings. But we do want them, and 
issue of The Saturday Evening Post. everybody else, to know that when 
It tells the story of Walworth as they specify ““Walworth throughout” 
manufacturers of every kind of valve, they can get everything they need 
fitting and tool that the man who from distributors who sell Walworth 
builds must buy. valves, fittings and tools as a line com- 
We don’t expect executives and plete for every purpose. 
“higher-ups” to call you up as a Wal- When a man specifies “Walworth 
worth distributor and ask for a couple throughout” can you supply him? 
WALWORTH MANUFACTURING CO., Boston, Mass. 
Buffalo Chicago Cleveland Erie Glasgow Kewanee, Ill. London New York Philadelphia Portland, Ore. 
San Francisco Seattle Youngstown Plants in Boston, Kewanee, Ill. and Attalla, Ala. 
WALWORTH INTERNATIONAL CO., New York, Foreign Representative 
“WHATEVER YOU BUILD, YOU NEED WALWORTH” 
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Acme Eye Shield 


Approved by the 
Underwriters’ a Re, 
@ 


Laboratories S 


Patents 





Ie i; y 
Pending 







Your Belting Customer expects the Belt 
you sell him to deliver Power. Naturally 
you recommend to him the Belt best fitted 
to his requirements. One step further will 
insure him continuous Power transmission 
and economical Production by selling him 
Crescent Belt Fasteners with every roll 
and cut length of Belting. 


Crescent Belt Fasteners make a joining 
permanent for the life of the belt—one 
job—one» cost. They hold. They don’t 
wear. They maintain the full strength of 
the belt for the full life of the belt. For 
an interesting Booklet on this aid to 


Special Triplex Glass. Al- 





y Wy ways Ready for Use. Pro- Power write to the Crescent Belt Fastener 
pee tects Entire Head and Face Co., 247 Park Ave., New York, N. Y. 


Goggles are a protection only when they are worn and it’s easy to 


neglect them for a moment's grinding. But this new eye shield ¢ rade T 
is attached to the grinder, wall or nearby post—always ready for Sat ¥: 
use. The heavy flexible arm permits instant adjustment over grind- a Be @ RESC EN 
ing wheel. Protects not only eyes but entire head and face. 
) » BELT FASTENERS 


Equally good on saws, spot welders, lathes, planers and other ma- 
chines. JOBBERS—If you're looking for new specialties for your 
salesmen to feature, do not overlook this. Weighs 7 pounds and is 
easily carried. Shield measures 7x9 inches. Write for folder. 


Chicago Eye Shield Company 
2300 Warren Ave., Chicago, Ill. 




















Continuous Advertising to Help You 


Wherever woodworking is a part of a manu- 
facturing process, that industry is being made 
to realize the speed and efficiency of Wallace 
Portable Machines for all woodworking oper- 
ations, by means of continuous trade paper ad- 
vertising and intensive direct mail campaigns. 


INDUSTRY 





This growing demand enables you to take on 
this complete line with full assurance of excel- 
lent profits and a possibility of enlarging your 
list of customers considerably. 





Hallace Universal Saw Wallace 6” Jointer 
Wallace Plain Saw Wallace 4” Planer 
HWallace 16” Band Saw Wallace 6” Lathe 
IVonder Spindle Sander Wonder Disc Sander 


Hallace Glue Pot, automatic heat control 






These accurate, economical, convenient ma- 
chines have paved the way for reduced production 
costs in hundreds of plants throughout the coun- 
try. They are all portable, and can be moved about 
the shop as need arises. They are all direct-motor- 
driven—no belts to slip, and they take their power 
from any light or power circuit. These features, 
together with their extreme accuracy, make them 
favorites everywhere. 






Wallace 


Write today for our dealer proposition! 6 in. Jointer 


J. D. Wallace & Co. Giieeo. Gees 
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Chain block users know the Yale “Line of Steel.” They 
know the Yale Block. 


Yale Ball Bearing Chain Blocks are the most efficient 
on the market— easy to sell—quicker turnover — recog- 
nized as the standard wherever blocks are used. 


Steel Safety Hook and Crosshead 


Both are steel forgings designed to swivel and rock. 


Steel Suspension Plates 


These take the shocks and carry the load at this 
main point of support. 


Steel Load Sheave 


Accurately shaped pockets to fit the steel links of 
the load chain, with provision for positive lubrica- 
tion. Internal bearings, bronze bushed. 


Steel Ball Bearings 


High carbon chrome alloy steel ball bearings, com- 
prising sixteen or more steel balls, support each 
side of the steel load sheave, where friction is 
greatest. 


Steel Gear and Pinion 
A one-piece gear cut out from solid steel with 
bronze-bushed bearings. 

Steel Driving Pinion 


A one-piece forging of special steel to resist extraor- 
dinary twisting and bending. Heat treated and 
ground to a diameter. 


Steel Load Chains 


Die-formed and electrically welded smoothly fin- 
ished links. The chain is heat-treated to toughen 
it and lengthen its life and insure uniform strength 
throughout. 


Steel Detachable Shackle and Steel Hook 
No welding necessary when renewing or when 
equipping with extra long chain. 


Every notable improvement in Chain Block Construc- 
tion for the past 50 years has been made by Yale. Yale 
is the originator. 


The Yale & Towne Manufacturing Co. 
Stamford, Conn., U.S. A. 
YALE MADE IS YALE MARKED 
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YOUR CATALOG PROBLEMS 
Are Easily Solved 
Through Our Service 


Consisting of elimination of the work usually handled 
in a jobber’s office, for we send our compiler familiar 
with your merchandise to make your layout. 








\Ve then furnish a complete preliminary dummy out- 
lining your specifications in page form, in duplicate, for 
your approval, as to the items to be shown—you retain- 
ing the dummy with the original layout pasted therein, 
sending us the duplicate of same with O. Kk. or changes 
to be made. 





Dummy furnished will be page-numbered and in cor- 
respondence thereafter pages will be referred to by 
number. 











Upon receipt of the ok’d duplicate layout sheets we write the descriptive matter, secure 
the cuts, set the type, do the proof-reading, send the proofs to you and to the manufacturer 
for your own and his ok, make the corrections upon receipt of both of these ok’s, and then 
mail you two additional proofs, one to paste into your dummy, and one to be returned to us 
with vour final ok. 


After this work is completed you can then rearrange the pages in your dummy to suit 
your ideas as to the succession of the various lines in which you wish to show them, after 
which we will compile the index, print, bind and pack the catalogs, ready for distribution. 


\Ve specialize in Standard 7'4x105¢ inch (6'4x9 inch Type Size) Catalogs. 
| 5 rs 


Prices, including all of the work outlined above, will be quoted upon receipt of approximate 
specifications as to number of pages and quantity of catalogs desired. 


Aiter your catalog is completed OUR SERVICE consists of keeping the type standing 
(which always remains new as we print from plates only) correcting same to date at your 
suggestion at any time, or upon manutacturer’s advice, and then print therefrom up-to-date 
corrected catalog inserts for your loose-leaf salesmen’s catalogs, these inserts to match orig- 
inal catalog pages. In this way we keep your catalog constantly to date ready for a new 
issue at any time. Your inquiry will be appreciated! 


THE CUNEO CATALOG SERVICE COMPANY 


INCORPORATED 


455 West 22nd Street Chicago, Illinois 


When writing to Advertisers please mention Mitt Suppties. 
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However special the service- 
Or severe the job- 


If Rubber is the right belt 


lamond 

















N excellent example of 
Diamond’s adaptability in 
solving belt problems. 
This machine is known as a 
sand digger. It is unique—in use 
y 4 in only one factory in the world 
as far as we know. The owner 
is a large steel manufacturer in 
the middle west andthe machine 
was invented and patented for 
use in their own foundry. The 
belt width is unusual and its 
service about as severe as any- 
thing could be, the material 
handled being hot molding sand. 


The superior service value of Diamond 
belts makes the line not only profitable but 
a permanent business builder for the jobber 
and distributor. We shall be very glad to 
give you full details on the Diamond 
proposition. 


THE DIAMOND RUBBER COMPANY, Inc., Akron, Ohio 


Atlanta Boston New York 


Kansas City Philadelphia 
Chicago : Dallas Seattle 


Los Angeles San Francisco 


RUBBER BELTS, HOSE, PACKINGS 
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Endorsed by one of the Worlds |L 
he Clipper Special 


PIN 


This letter from The Long Bell Lumber Company requires no ex- 
planation. It simply emphasizes a fact that has already been dem- 
onstrated and is but another link in a chain of evidence which con- 
vinces us that The “Clipper Special” Pin will outwear any substi- 
tute for the rawhide pin yet devised. 




















Made of a friction resisting substance—extremely tough, durable 
and pliant, this remarkable new Clipper lacing pin has been ac- 
corded quick recognition and endorsement by firms whose belts 
operate under exceptionally severe conditions. 


IMMEDIATE DELIVERY IN ANY QUANTITY 


Clipper Belt Lacer Company 
Grand Rapids Michigan 
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Largest Lumber Mills! 
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The Clipper Belt Lacer 


Universally recognized as the’ 
most efficent lacer In the © 
world. Guaranteed indefi- 
nitely—kept in perfect work. 
ing order free of charge, 
provided Clipper Belt Hooks | 
are used exclusively in Its 
operation. : 
Over 210,000 Clipper Beit ‘ 
Lacers now in usa Move 
than 1,800 sold every month * 
in the year. 
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~ Make that joint 
o* per manently tight! 


OT /o 





Ol 






































€ (us : 



































0 
ui 
0 




















taeN a gasket, it is the material that 
"4) counts; the time and labor of 
cutting and fitting go for noth- 
ing if the packing used is not the right 
grade for the work. 


| Wherever INDESTRUCTIBLE White 
Sheet Packing is used, a perfect joint is 
the result—one that will remain tight in- 
| definitely. It will not yield to the attacks 
| 











of steam, air, ammonia, hot or cold 
water, gas or creosote. Sufficiently firm 
in composition as not to flatten out when 
the bolts are drawn up. 


{ 

| Carried in stock at all our branches in all 
thicknesses up to % inch, 36 inches wide. 

| 
| 


For especially tough jobs, use Style 29 Inde- 
structible with brass wire insertion, or Style 
30 with iron wire insertion. 


NEW YORK BELTING & PACKING CY. 


High Grade Rubber Goods for Mechanical Purposes 





New York Boston Chicago Philadelphia 
Pittsburgh St. Louis San Francisco 
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Mill Supply Houses 
Note Mell 


Every mill must use Oils and Greases—they absolutely can’t 
get along without them. Every Mill Supply House (if it 
wants to increase business) should sell Oils and Greases—it 
| can’t get along without them. Increase your revenue and 

















build your business by selling Waverly Oils and Greases. 


The new Waverly plan of merchandising Oils and Greases 
through Mill Supply Houses has met with decided success 
everywhere. It has proved to be “a new line and a profit- 
able line” in every instance. Let us show you how to get 
| more business. 








Waverly will send lubrication engineers and oil specialists 
| into your territory to work directly with your salesmen. 


Waverly will furnish your sales staff with lubrication charts 
and sales data. 























Waverly has advertised extensively to your customers and 
will furnish you with advertising material to send direct to 
your trade. 








Add another product that is always in demand to your 
present line and watch your business grow. 


More complete details on the Waverly plan of merchan- 
dising Oils and Greases will be sent upon request. Get in 
on this big business today. 


Waverly Oil Works Company 
5408-54TH STREET PITTSBURGH, PA. 
Established 45 years. 





Member of Pennsylvania Grade Crude Oil Assn. 
PERMIT NO.11 
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Old friends 


that mean new sales 


Jenkins Valves are oid 
friends in thousands 
plants. And, in almost all 
industries, users with 
whom economical service 
counts make Jenkins their 
standard order when 
valves are needed. 


The service that genuine 
Jenkins Valves give 
means new sales for you, 
if you stock a full Jenkins 
line. It means the right 
kind ot sales—the kind 
that maintain good will. 


The wide scope of the 
Jenkins line is prominent- 
Jenkins 

In the 


business papers your cus- 


ly featured in 
Bros. advertising. 


tomers read, this message 
is constantly broadcasted: 
“There’s a genuine Jen- 
kins for practically every 
requirement” —-a_ truly 


economical service for 


every industry. 


JENKINS BROS. 


80 White Street...New York, N. Y. 
524 Atlantic Ave. Boston, Mass. 
133 N. 7th St. Philadelphia, Pa. 
646 Washington Blvd....Chicago, III. 
ote oe JENKINS BROS, Limited 


Montreal, Canada London, England 


ays marked with the” Diamond" 


enkins Valves 


SINCE 1864 




















KE TER 
Self FluxingSOLDER 


anand SafeandSure 
a ated 


KESTER Acid Core SOLDER 


For general soldering and heavier electrical work. 
Self Fluxing—‘“‘Requires Only Heat.’’ Standard size 
No. 3 about 1/8 inch in diameter, runs about 30 feet 
per pound. Packed on 1, 5 and 10 pound spools. 
Special gauges also available. 


esos Metal Mender 
The Household Solder 
Here is the small package of Acid Core Solder. So sime 
ple anybody can use it. Ten cans about 1/4 poun 
each are packed per carton. Ten cartons (100 cans) 
to the case lot. 





Kester Rosin Core Solder 


For very delicate emia and radio work. Contains 
highest quality metals and rosin flux. Standard size 
about 3/32 inch in diameter, runs about 50 feet per 
pound. Packed on 1,5 and 10 pound spools and 18 
inch sticks in 5 pound boxes. Special gauges also 
available. 


Kester Radio Solder 
(Rosin Core) 
Safe, Sure and Simple —approved by radio engineers. 
Harmless to the most delicate parts. Absolutely non- 
corrosive flux makes low-loss joints. Ten cans about 
1/4 pound each per carton. Ten cartons (100 cans) 
to the case lot. 


GENUINE SOLDER 


CHICAGO SOLDER COMPANY 
4215 Wes Avenue, Chicago, U.S.A. 








© 
Originators and world’s largest 
manufacturers of Self Fluxing Solder 


EE. 
Your Jobber Can Supply You 
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Ps dart Rigid Pillow 
| One of a 
the name 
in Line 


Heavy, 


Established 1879 


In this large plant Medart makes 
everything in line shafting equip- 
ment — turned and polished steel 
shafting, couplings, hangers, bear- 
ings, friction clutches, five types of 
pulleys, gearing and kindred appli- 
ances. 


_ 2»MEDARF- Bearings «4 Hangers 


Medart Bearings and Hangers are substantial—sturdily built to safely carry more 
than the loads usually imposed upon them. They are sufficiently heavy to main- 
tain proper rigidity under operating vibration and can be easily and quickly erected, 
adjusted and aligned. 





y Equi pment.’ 


GHT. Medart Standard Drop Hanger 
with ring-oiling bearing 4-point screw 
idjusting. Another popular article of 
Vedart Power Transmission Equipment. 


Pillow Blocks and Bearings Standard Drop Hangers 


Pillow Blocks and Bearings are made by Medart in a wide Standard Medart Drop Hangers form a rigid “road bed”’ for line 

variety of types for general line shafting requirements—heavy shafting in general service. Medart Hanger Frames are specially 

rigid ring-oiling types (with or without adjusting base plates) proportioned for strength and are fitted with 4-way adjustable 
' —wick-oiling and plain oiling types—common flat boxes—solid screws with jam nuts for maintaining proper alignment of their 
; journal boxes—ball and socket pillow blocks and open adjust- bearings. They are equipped with Medart hanger bearings, either 
H able types. They can be supplied in any required size, and ring, collar or wick-oiling type. We are also prepared to furnish 
| are lined with virgin bearing metal best adapted to speeds and Universal Drop Hangers, Single Brace Hangers, Sling Hangers, 
} pressures generally encountered. Extension Hangers and Closed Post Hangers. 


| Everything in Line Shafting Equipment 


Besides Hangers, Bearings and Pillow Blocks, Medart makes a complete line of power Trans- 
| mission Equipment. Concentrate your purchases and fill all your transmission requirements 
i through Medart Catalog 43, with discount sheet. This affords a simple, direct method of eco- 
i nomical buying. Engineer’s estimate furnished on your specifications without obligation. 


THE MEDART COMPANY 


(Formerly Medart Patent Pulley Co.) 
General Offices and Works, St. Louis, U. S. A. 


Offices in Chicago, Philadelphia, Pittsburgh and New York. Office and Warehouse in Cincinnati 
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“Hercules” All-stee!l Pull 
The last word in neato 
— Withstands any 


Split Pulley. Gost iron oH Stzse =e Wood Split Pulley. poese “ey —_ 
pare te Hh plate face pulley from 3-in, to -in. diameter them — stock the da: 


snd up to aay face order 
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Combination 


on Guaranteed 







| PLUMBERS’ VISES 
Yost Combination Pipe Vise 
=e The Yost Combination Pipe Vise has pipe jaws of drop forgings 
<> from a selected quality of crucible steel. Milled teeth insure 
na” es a to clean holding edges. Jaws quenched and tempered in oil, highly 


polished and thoroughly tested before being placed in the vise. 
Reversible front pipe jaw doubles the life of the Yost vise. Made 
in four sizes, 50 to 175 lbs. Holds pipe from 'x in. to 6 in. 





Hinge Pipe 
Vise 


Heavy & 
Light 
12 Sizes 
Holds Pipe 
%” to 12” 


Yost Self Locking Hinge Pipe Vise 


Yost Self Locking Hinge Pipe Vises are strongest where stress 
is most severe. Frame and base made of malleable iron; jaws 
drop forged from carefully selected, crucible steel, milled, hard- 
ened in oil and polished. Steel screw and handle. Improved, 
self-locking feature; top half hinged to admit pipe sidewise, saves 
half the room otherwise required. Made in 6 sizes, 3 to 26 lbs. 
Holds pipe from '% to 1% in. and up to 4% in 


Yost Extra Heavy Self Locking Pipe Vise is made in 6 sizes, 
13 to 163 lbs. Holds pipe from 2% to 12 inches. A vise for 
severe working conditions. 


Yost Chain Pipe Vise 


Solidly constructed from high grade material. Chain made of 
cold rolled sheet steel; links held together with pins of nickel 
alloy steel. Drop forged, crucible steel jaws, hardened and drawn 
in oil. Yost Chain Pipe Vises are guaranteed under all condi- 
tions. Packed in neat individual cartons. Made in 4 sizes. Holds 
pipe from % to 24 inches and up to 8 inches. 








Yost Gas Furnace 


Yost Gas Soldering Furnace burns only 8 feet of gas an hour. 
Mixer permits regulating the mixture to 92 per cent air. Two 
styles, two sizes of each—choose a furnace suited to your needs 
State if furnace is for natural or artificial gas. 


We Have a Complete Line of 


Single and Vises for Every Industry 
Double Burner % 


‘Yost ee Company 
neers soon U.S.A. 
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Dont Laugh at 
orse-and-Buggy Days 








¥ UST remember, nobody laughed then; nor 
| are we sure enough of the future to declare 
our present car the ultimate individual 


conveyance. 





In a similar sense, we may have a good laugh 
over some of the primitive drilling tools of our 
forebears. But the day is not far ahead when, 
if we would be with the laughing crowd, we 
must make sure that our own equipment is 
quite top-notch. In fact, some even now are 
taking comfort from what they know about 
their drilling costs—with CLE-FORGE DRILLS! 


There is one way to be sure you are not be- 
hind the times in drilling. That is to use THE 
DRILL that holds the world’s records for drill- 
ing cast iron, machinery steel and armor plate. 

CLE-FORGE offers you this today; and meanwhile, 


have no fear but what a better CLE-FORGE will be just 
a bit ahead of your tomorrow’s requirements. 


Remember, it is the drill that “tells its own story” 
best. The “Cleveland” distributor in your city has it. 





TWIST DRILL 
COMPANY 
CLEVELAND 
NEW YORK-CHICAGO: LONDON 





TRADE MARK REG U S PAT OFF AND FOREIGN COUNTRIES 


] Manufacturers, also, of 


Carbon and High Speed Drills for every purpose; ““Mezzo’’ Super-Carbon 
Drills; Hand, Jobbers’ and Shell Reamers; “‘Peerless’’ High Speed Ream- 
ers; ‘‘Paradox” Adjustable Reamers; ‘‘Quick-Set’’ Reamers; 
Chucking Reamers for Turret Lathes; Coun- 
terbores; Countersinks; Sockets; 
End Mills; and the ‘*‘Ezy- 
Out’’ Screw Extractor. 




















CLE*FORGE "strep 


TRADE MARK REG. U. S. PAT. OFF. 


DRILLS 
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RAHMANN Belting is 
made to give SERVICE 


That is the paramount idea behind Thirty 
Years of honest effort to give Belting users a 
transmission medium which is thoroughly de- 
pendable at all times. 

Searching markets for the best leather, insist- 
ing upon workmanship of the highest order, pro- 
tecting the buyer through a liberal guarantee; all 
contribute toward the realization of this aim. 


This modern policy, more than anything else, 
makes Rahmann Belting one of the best lines a 
Mill Supply Dealer can handle. 


GEO. RAHMANN & CO. 


Widew tev omnes 32 Spruce St., New York, N. Y. 
and limit dealers’ prices Buffalo, N. Y. Newark, N. J. Syracuse, N. Y. 














Sell the Whole Line of 
BOND Swivel Truck Casters 


The Bond Line of Anti-Friction Swivel Truck Casters gives you 
a caster to meet every requirement of the industrial plant. With 
types scientifically designed to answer every conceivable use, you 
can get the entire caster business of companies in every line of 
industry. The demand for truck casters is unlimited. 





Bond Truck Casters clinch sales and insure repeat orders because 

they have the quality that your customers are looking for. With 

STRENGTH the Bond name working for you, it will be possible to get a good STRENOTH &- 
o share of this profitable business. a 


Send for Truck Caster Catalog—no obligation. 


ond FOUNDRY & MACHINE COMPANY 
BP Manheim, Lancaster Co., Penna. 


New York Office: 1834 Broadway at 60th Street 
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| Will You Win the Order When He 
| Thinks It Over—Mr. Mill Supply Man? 





: 

LONE! In his sanctum sanctorium, comes the piercing story of Skayef accomplishment in many industries. 

| test which often determines —“who gets the order?” And these surveys leave no room for doubt. They are 
After each ball bearing salesman has had authentic because an executive of each 


his say—performance facts—just what 
Skayef Self: Aligning Ball Bearing Hangers 
and transmission appliances have done 
for others—decide the industrial buyer 
in your favor. That’s where the Skayef 
Mill Supply Man has the “edge” on the 
other fellow—because he is backed up by 
the certified facts in Nielson surveys. 


plant investigated has put his O.K. on 
them. 

Skayef Transmission agents have the 
exclusive use of this material. It is fully 
indexed, anticipating all questions of sav- 
ings in power, lubricant, maintenance, 
belts, etc. Whether used as a mailing 
piece or in your salesmen’s grips it will 


“Justthe kindof stuffI want, preparedso prove puncture-proof armor toallattacks 





I can’t overlook any bets about what Outside of Survey shown above and bring home the signatures on the 
they'll do for me,” is the industrial buyer’s thought as dotted line. A minute of your time NOW and a letter 
he goes over the 116 page portfolio containing the true to your secretary will bring the necessary information. 


The SKAYEF BALL BEARING COMPANY, 165 Broadway, New York 


1469 BALL BEARING 










POST HANGERS, PILLOW BLOCKS 
—= Right Bearin 
anise peZ <i 
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Slimever again expect | 
“SW to buy a common | 


’ case hardened wrench 


That is what Mr. C. E. Betts, 
Westport, Conn., says. 








7 
: 
bd 
] Mr. Betts saw the Bonney advertising—realized his own 
] . = ; 
| need for a permanent wrench—ordered his first dozen 4 
(| from his Jobber—refused to permit the substitution 
’ ; . . ei 
| of case hardened wrenches—received and used his $ 
; ; j 
Bonney Wrenches—and then made the statement above. 














of 





There are thousands of shops and 
mechanics who have become familiar 
with Bonney Wrenches and who now 
refuse to buy ordinary case hardened 
wrenches. This class of trade is grow- 
ing larger every day. ARE YOU IN 
A POSITION TO TAKE CARE 
OF IT? 


Bonney *CV Chrome Vanadium 
Wrenches cost more than ordinary 
wrenches but, because they are guar- 
anteed against spreading or breaking, 
are cheaper in the end. 





Set No. 25 
Contains six *"CV" 
Engineer's type 15 de- 
gree angle wrenches 
with’ 12 different open- 
ings from %" to 1". 
Price, east of Missis- 
sippi $6.85 without 
Leatherette Roll. $7.85 
with Roll. Canadian 
and Western prices 
slightly higher. 


Write for our attractive jobber proposition 


Bonney Forge & Tool Works 


Allentown, Pa. 


Makers of Special Service Wrenches of Chrome Vanadium, Carbon 
Steel Drop Forged Wrenches, Stillson Wrenches, Vises and Drop 
Forgings and the Bonney Rim Tool. 
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yy B Chrome- LEY 
eCY te 10 Dosees WRE 
in the U. S. Patent 

Office. 


“Chrome Vanadium’”’ 
registered August 11, 
1925. 


(Patents Pending) 
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WOREE 00 oun 
COOKING 





ERE is a practical, everyday working demonstration of the ductility or bending quality 

of “NATIONAL” Pipe. Several of the bends in this sign are of considerably shorter 
radii than the pipe would be required to meet according to standard specifications. They are 
used here, however, with safety because of the unusually good working qualities, sound 
welds and great strength of this pipe. Such manipulation demonstrates not only ductility 
but also the general dependability of “NATIONAL” Pipe for other severe services 
required of pipe. 


As “the proof of the pudding is in the eating” so the best proof of the quality of 
“NATIONAL” Pipe is in the hundreds and thousands of installations similar to the one 
illustrated. 

“NATIONAL” Bulletin No. 5 contains a number of illustrations showing different ways 


of bending pipe for refrigerating and various other purposes which may prove helpful to 
you—send for a copy today. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


DISTRICT SALES OFFICES IN THE LARGER CITIES 


NATIONAL PIPE 


lhe Recognized Standard for Refrigerating Purposes 
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These are the advantages that increase 


1—Quality of product; 
—Punctilious attention to service; 
3—Recognition by the public; 
4—Information easily available to 
bring the buyer to the dealer; 


5—Mutually satisfactory relations 
between maker and distributor. 


We believe that the following facts 
indicate the extent to which these 
advantages accrue to the “‘American” 
dealer:— 

1—Both “American” Pulleys and 
“American” Hangers are guaranteed 
by the makers—and have always 
been guaranteed. 


2—Large warehouse stocks are car- 


profits for “American” Dealers: — 


3—First in age (nearly 30 years), 
efficiency and popularity, American 
Steel Split Pulleys are used through- 
out the industrial world to the total 
of more than 6,000,000. American 
Pressed Steel Hangers, in the short 
span of three years, have attained 
a distinct leadership. 


4—The name of every “‘American”’ 
dealer with his address and ’phone 
number is carried in MacRae’s Blue 
Book, to which the readers of every 


“American” advertisement are re- 
ferred. 
5—Most of the first dealers who 


undertook to distribute ““American” 
Pulleys nearly thirty years ago are 


ried in big cities for quick deliveries 


still concentrating their sales efforts 
to ‘‘American”’ dealers. 


on the same line. 


The American Pulley Company 


Manufacturers of Steel Split Transmission Pulleys, Pressed 
Stee! Shaft Hangers, and Pressed Steel Shapes 


4200 Wissahickon Ave. Philadelphia, Pa. 


PRESSED STEEL. \N 





In American Pressed 
Steel Hangers and 
American Steel Split 








Pulleys,longthe 
standards inthe 
transmission field, STEEL SPLIT 
you have a guaran 


tee of the same sub 
stantial service. 


HANGERS 


————— PATENTED ——— 


PULLEYS 


PATENTED ———————— 


joustll Valves 


ARE DEPENDABLE 
FOR SERVICE AND DURABILITY 


























—— 


Especially 
The White 
Star Valve 





WHITE STAR GLOBE VALVE 


Steam Working Pressure up to 200 pounds 
Extra Heavy for Steam Working Pressure up to 300 pounds 


Regrinding and Renewable Seat, Regrindable 
Cast of Non-Corrosive 


“POWELLIUM NICKEL” 
Specify POWELL “WHITE STAR” VALVES 


Slip-on Renewable Disc, 








0 
POWELL Write for 
ware STAR The Wm. Powell Co. acai 
tive 
Fig. 102 CINCINNATI, O. Circulars 
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A Monthly Journal Devoted to the Interests of the Manufacturers and 
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AS THE BUSINESS WORLD MOVES 

Everything relating to business in the United 
States, from a statistical standpoint, presents a 
smiling front. Money is plentiful at reasonable 
rates, as witnessed by bond offerings totaling $111,- 
000,000 during the third week in September. The 
railways generally are not only reporting revenue 
returns in dollars as unusually satisfactory, but the 
car loadings of revenue-producing freight steadily 
exceed a million cars a week, with a peak well over 
eleven hundred thousand cars. The building boom 
continues, with no signs of a let-up. A thousand 
industries are immediately affected by this con- 
dition. For instance, Portland cement factories 
reported an output of 16,000,000 barrels in August, 
with deliveries in excess of the output. It will be 
interesting to recall that in 1910 the total amount 
of Portland cement produced in this country was 
about eleven million barrels. 

Our exports continue at a high figure, as do our 
imports, but the first eight months of 1925 carried 
a balance in our favor of $321,200,000. 

Our industries generally are prospering, as indi- 
cated by increased earnings and larger returns to 
stockholders. The effect on the stock exchanges, 
notably New York, has been to create a speculative 
hysteria that is bound to result unpleasantly in 


higher rates for call money, possibly a higher rate 
of discount by federal reserve banks, drastic calls 
for margins by banks and brokers, and a wiping out 
of paper profits that, while properly disciplining 
speculators, will temporarily disturb legitimate 
business. 

The farmer, doubtless the backbone of our busi- 
ness structure, is at last coming into his own, a dol- 
lar of farm products now purchasing a dollar’s 
worth of merchandise. As a result, ten million buy- 
ers are now in the market, where for years their 
principal indoor sport was paying interest on bor- 
rowed money and doing without a lot of things that 
were fairly necessary for their financial and moral 
well being. 

Our government is cutting down expenses and 
accumulating a surplus which will be used in cutting 
down income taxes due in March of 1926. The 
amount of this cut will approximate $300,000,000, 
and will affect both individuals and corporations. 
Foreign governments, our debtors, are hustling to 
at least make gestures of amiability and a desire to 
pay, because they find that they cannot borrow any 
more money in the United States until war debt 
payments are agreed on. The more optimistic believe 
some of these payments will be made in time to aid 
in increasing our income tax reductions. 

Now all this not only sounds very cheerful, but 
reflects business health, with a promise of continued 
prosperity. There are naturally some individuals 
and some corporations not so fortunate, and three 
rousing cheers from them are missing when you 
ask “‘How’s business?” but that does not change the 
fact that the country as a whole is wonderfully 
prosperous. 














KEEP STUDYING YOUR RESULTS 

There appears to be an unusual amount of interest 
exhibited among mill supply houses in the problem 
of better business control. In one day’s mail MILL 
SUPPLIES received requests from a large mill supply 
house in New England and from another large sup- 
ply house in oil country territory for further infor- 
mation relative to the accounting systems by which 
certain distributors are keeping closer tabs on what 
is being accomplished by their sales organizations. 

This is another good sign of the times. We ven- 
ture to say that in the recent newspaper listings of 
sizable income taxes paid, there were comparatively 
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few mill supply men whose payments were such as 
to indicate that they had been getting enormously 
wealthy in business. A closer contact with the actual 
percentages of profit that are being made in the 
various lines, and a correction of the errors in sell- 
ing that are now numerous in many organizations, 
might bring many more mill supply men into the 
high income classes. 





FEDERAL INDUSTRIAL RESERVES 

In a news item in a recent copy of Printers’ Ink 
attention was called to an advertisement in a trade 
paper in which the advertiser compared the func- 
tions of a jobber to the service rendered by federal 
reserve banks. It was pointed out that the latter 
are money wholesalers formed to act as financial 
reservoirs, and since they have been in operation, 
panics have disappeared. Likewise the jobber is just 
as vital to stable, successful business, and without 
his service business “would suffer the palpitations 
suffered by finance—merchandise shortage one sea- 
son driving prices absurdly high; merchandise sur- 
plus the next wrecking mills and the retailers alike.” 

Isn’t this expressing in a novel manner the func- 
tions of the mill supply houses of the United States”? 
Are not the great and small distributing organiza- 
tions the reserve reservoirs of American industry, 
just as the federal reserve banks are the reservoirs 
of American finance? 

This reservoir service idea is too often forgotten 
because the mill supply houses have been function- 
ing so long as everyday adjuncts of industry. Be 
cause these houses have been bearing the brunt of 
carrying emergency stocks to take the load off manu- 
facturers on both the production and the consuming 
sides of American business, they have not yet been 
given their proper recognition as balance wheels. 

If it were only possible to suspend operation of 
the services of the hundreds of mill supply distribu- 
tors throughout this country for a period of say 
even one week, forcing the consuming industries to 
seek their supplies directly from the producing man- 
ufacturers, there would immediately be a nation- 
wide recognition of the fact that industry truly has 
a federal reserve supply system, just as truly as this 
country has its federal reserve bank system. 

It is a coincidence that Alvin E. Dodd, manager 
of the domestic distribution department of the 
United States Chamber of Commerce, in an address 
before the Pennsylvania State Warehousemen’s 
Association during the past month, also drew a com- 
parison between the services of a distributor and 
those of the reserve banks. 

While Mr. Dodd was referring more particularly 
to “warehouses,” nevertheless, the fact that mill 
supply houses are the “warehouses” of the manufac- 
turers of mill supplies, machinery, tools and other 
lines, makes his analogy just as applicable to the 
mill supply field. 

“A warehouse,” according to Mr. Dodd’s defini- 
tion, “is to distribution exactly what a bank is to 
finance—to money. Banking is the older art, and 
its practice has been the more highly developed. I 
believe the time is not far distant when warehousing 
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will have become as great a factor in the stabilizing 
of commodities for distribution as the federal 
reserve banks are in the stabilizing of credits.” 

It is refreshing to see an old institution clothed 
in new dress, and the analogy in this instance is one 
which may very well be used by the mill supply field 
in spreading abroad the gospel of its mission in the 
business world. 


In this comparison of the distributing business to. 


the financial system of our country is a grand theme 
for copy for those mill supply houses which are now 
using part of their sales promotion appropriations 
to spread the story of their service to industry. 





PUT YOURSELF IN HIS PLACE 

Is there anything unethical about a purchasing 
agent trying to buy at the lowest possible figure, 
regardless of whether he has to wheedle a cut price 
out of the poor mill supply salesman on one pretext 
or another? 

tNemembering in the first place that the duty of 
a purchasing agent is to buy at the best obtainable 
prices, quality considered, and that the duty of the 
salesman is to sell to such an agent, the best answer 
to the question presented in the preceding para- 
graph is perhaps the conclusion reached by an 
editorial writer in a recent issue of The Purchasing 
Agent. The writer in question was commenting 
upon the following editorial which appeared in a 
recent issue of The American Machinist: 

“Just suppose that you are trying to sell a good 
machine to a hard-boiled purchasing agent. You 
know your price is right and you are almost certain 
your bid is the lowest one, and yet he says that your 
competitor’s price is lower, or that he can beat your 
delivery date forty ways, or that he will give 
absurdly easy terms. You know very well he is 
lying, and yet it makes you uncomfortable, on the 
off chance that there may be a grain of truth in what 
he says. Wouldn’t it be cheerful if no buyers 
indulged in such unethical practices? Just suppose.” 

Here is the answer to this supposition as contained 
in The Purchasing Agent: 

“Just suppose that you have the common sense and 
business judgment to establish a fair price for a 
good machine and to resolve to sell it for that price, 
neither more nor less. If your bid is the best, rather 
than the lowest, you needn’t worry over the question 
of whether the buyer is lying. If he is lying, you 
have only to sit tight and he will be forced to recede 
from his position and give you the order. If he isn’t 
lying, your competitor deserves the order. 

“The hard-boiled buyer who says: ‘You’ve got to 
cut your price because I’ve got a better proposition,’ 
has a counterpart in the half-baked salesman who 
says: ‘What price have I got to beat to get the 
order?’ One type is as prevalent as the other. 

“Wouldn’t it be cheerful if those who condemn 
purchasing agents indiscriminately would pause to 
consider that dickering tactics are just as unethical 
for a seller as for a buyer, and that it takes two to 
dicker? Just suppose.” 

MILL SUPPLIES believes that the point made in the 
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latter editorial is one that should be impressed on 
all mill supply house salesmen by their sales man- 
agers. We are all too prone to find fault with the 
treatment accorded us by the other fellow when it 
doesn’t happen to coincide with our own views of 
what that treatment should be. Isn’t it helpful to put 
yourself once in a while in the other fellow’s place, 
and try to think what you would do if you were he? 

At a mill supply convention a couple of years ago, 
somebody brought up the question of what could be 
done about changing the habits of those purchasing 
agents, who refuse to see the salesmen except at 
certain stated hours. One of the most successful and 
keenest thinking mill supply distributors in this 
country quickly put an end to all discussion on this 
subject by calmly, clearly and emphatically pointing 
out that purchasing agents are ordinarily very busy 
men, that they have their rules and regulations, and 
that the wise mill supply distributor will see to it 
that his salesmen conform to those rules and regula- 
tions. In other words, he told his fellow distributors, 
“Put yourselves in the other fellow’s place.” 





TALK YOURSELVES UP 

A manufacturer, who returned a few weeks ago 
after a trip to jobbing centers of the East and South- 
east, in a conversation with the editor of MILL Sup- 
PLIES stated that, in his opinion, there is a general 
awakening on the part of mill supply distributors 
regarding the necessity of talking about their own 
importance in the industrial world. 

This is good news because distributors have been 
very prone to spend their time in complaining about 
manufacturers’ tactics, whereas they would have 
been far better off had they exhibited a willingness 
to become partners in a plan that would most assur- 
edly boost themselves and their sources of supply. 

In football parlance it is often asserted that “the 
best defense is an offense.” Similarly in the mill 
supply field it may be said that the slogan applies. 
If, instead of defending themselves by hurling criti- 
cisms at those manufacturers who may see fit to in- 
dulge in direct competition with the distributors, the 
latter would make known to the consuming public 
that its best interests are interlinked with those of 
their local supply houses, they would hit the compe- 
tition of these manufacturers in its weakest link. 

Florida has attracted nation-wide attention and 
has started an unprecedented real estate boom in 
recent months. Why? Because the Florida boosters 
began to talk up Florida all over the United States 
until the natives in other sections of this country 
began to believe that there must be something to the 
stories. Once the curiosity was aroused, it was but 
natural that there would be a large number of the 
curious who were willing to investigate, to try it out. 

It’s the same way with the mill supply business. 
If the distributors themselves will start talking 
about themselves and their services to industry, and 
will keep on spreading the message over the land, 
it is bound in time to get the consumers thinking and 
talking along the same lines. 

Some manufacturers have been weak in allowing 
themselves to believe that distributors cannot mar- 





ket their products. There are plenty of others, how- 
ever, who have exhibited faith in the distributors, 
and these manufacturers will rejoice to learn that 
nill supply house executives are now beginning to 
appieciate their own importance. 





TANGLING UP THE TRAFFIC 

A few days ago the writer was walking down one 
of the leading thoroughfares of a great metropolitan 
city, and as he approached a busy street intersection 
he had an opportunity of gazing upon as complicated 
a traffic jam as has been seen by him in many a 
year. There in the center of the road was a “free for 
all’ in which battled an almost unbelievable number 
of automobiles and motor trucks of all descriptions. 
It was a four-way tangle, apparently without begin- 
ning and without end. Cars from the north at- 
tempted to move to the south, only to be blocked in 
their progress by competing cars from the east and 
west. Now and then a few of them managed to 
struggle free and pass on their way. The majority 
of them, however, seemed to merely mill around, 
each driver indignant to think that the other fellow 
should have nerve enough to want to pass ahead of 
him. For fully ten minutes this situation existed, 
and by that time the intersecting streets for several 
blocks were filled with an almost motionless mass of 
vehicles. 

Then the traffic officer, who had suddenly been 
forced to leave his station for the ten-minute period, 
returned and in a short time order again prevailed 
and the traffic moved on at its usual speed. 

It was an excellent example of the lost motion that 
takes place when human beings are left unregulated, 
when the spirit of “every man for himself’ is 
brought into play. 

The writer could not help thinking that somehow 
or other that traffic spectacle might very well be used 
as a parable, to illustrate what is happening in the 
mill supply field when every distributor is trying to 
get ahead of every competitor. You cannot rush 
along and cut the corner when the other fellow is 
doing the very same thing. The result is that the 
progress of the general streams of business traffic 
becomes practically nil. Nobody gets anywhere. 

It is really too bad that some of our mill supply 
distributors, who have never been able to realize that 
cooperative effort is a potent force for good, could 
not have been present with the writer to witness 
what happened when the traffic officer left his post. 

Every driver believed that he had just as much 
right as every other driver to get past that street 
intersection ahead of the other fellow, and presum- 
ably he had, but the exercise of that right didn’t get 
him anywhere. 

Just so in the mill supply business. A distributor 
may believe that if his competitor has a right to se- 
cure business by cutting prices, he, too, has just as 
much right. So he has, but neither of them will get 
any place exercising the right. 

It’s really too bad that some “traffic officer” cannot 
be secured to enforce the rights of the field as a 
whole against the attempts of those individuals who 
would get ahead regardless of the common good. 
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The White Giant Harnessed At Last! || 


Marco and Palladium Hose unequalled as steam conductors 


Contrary to popular belief, the making of 
good STEAM HOSE is not solely a 
pressure problem. 


Steam at 100 pounds pressure on the 
gauge shows a temperature of 338 de- 
grees,—116 degrees above the boiling 
Marco Steam Hose point,—a charring, destructive heat for 
most rubber compounds and fabrics. 





Designed for long wear under 


severe working conditions and Recognition of that fact; long experience 
high pressures. It is built to re- in developing steam hose factors that are 
sist the attack of superheated truly heat resisting—that will success- 
steam. 


fully meet a temperature of 338 degrees 
without deterioration—is the reason why 
Mechanical Rubber Company Steam 
Hose has effectively harnessed the White 
Giant; why it has won leadership for 
longer life, better service and lower cost. 
If you have not yet used MARCO or 
PALLADIUM Steam Hose, we are cer- - 
tain that a larger measure of satisfaction 
and a better degree of economy await you, 
Unsurpassed for general service. once you try them. 

The herringbone woven jacket, 


just underneath the rubber cover, 


provides a safeguard against un- ‘ . 
denn eeansildin null chetaiine web These brands of steam hose are carried in 


lite eene. stock by distributors located in every impor- 
tant industrial center in the United States. 
Write us for name of distributor nearest you. 





Palladium Steam Hose 


“WE BACK THE DISTRIBUTOR” 


Che Mechanical Bubber Co. 


CLEVELAND, OHIO 
Sales Office: 4614 Prospect Avenue 












: Patt, 
Neat oil 
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Woman Appointed MillSupply House Manager 


Irene A. Riordan Has Worked Up From Stenographer to the Active 
Head of the Business, and Finds No Difficulty in Her New Work 


“Tell you about my success as a manager of a mill 
supply house? Why, really, it is a bit early to make any 
statement along that line because I am not yet in a posi- 
tion to say just how much of a success I shall have. You 
know, I’ve only held the title of manager for a little over 
three weeks.” 

Thus did Irene A. Riordan, manager of the McCoy- 
Nolan Supply Company, 509 E. Water street, Milwaukee, 
modestly reply to the request of the representative of 
MILL SUPPLIES for a statement of her accomplishments 
as the active head of a mill supply organization. 

Be it known that Miss Riordan occupies the unique posi- 
tion of being the only member of the gentler sex to direct 
the entire business of a mill supply house in the United 
States, so far as available records disclose. There are 
others who occupy executive positions, ranging from 
president of a corporation to secretary, and there are 





Irene A. Riordan 


highly capable women who are active heads of manufac- 
turing organizations in the mill supply field, but to Miss 
Riordan falls the new title of ‘the only woman mill sup- 
ply house manager.” 

Miss Riordan entered the employ of the McCoy-Nolan 
Supply Company as a stenographer. Later she was pro- 
moted to the position of secretary to the president of the 
company. On the first of September she was placed in 
charge of the business as manager. Furthermore, by 
reason of the fact that John R. McCoy, president of the 
company, has been forced by ill health to retire tempo- 
rarily from active duties, the new manager is literally 
“on her own.” i 

It would seem offhand that factory and engineers’ sup- 
plies would be rather complex items for a woman to 
comprehend. Not so, however, in Miss Riordan’s case. 
In fact, mill supply terms are as easy for her as are 
the powder puff, lip stick, compact and rouge to the or- 
dinary woman. 

“Insofar as my work is concerned,” said Miss Riordan, 
“the terms were not at all difficult for me. My father 


was chief engineer in a large sawmill, and ever since 
I was a small girl I have had a speaking acquaintance 
with factory and engineers’ supplies. We do not carry 
a very large line, and I am confident that I shall have 
no material trouble in handling mill supplies such as we 
do carry in stock, and am thoroughly familiar with en- 
gineers’ supplies.” 

Irene A. Riordan is not only a business woman. She 
is also a politician of more than ordinary qualifications. 
During the last presidential elections, she was treasurer 
of the Milwaukee County Coolidge and Dawes Club, and 
served as such until after the election. In addition to 
handling the funds for the campaign work in that section 
of Wisconsin, she also took the stump for President Cool- 
idge and his running mate, delivering “soap box 
speeches,” and making addresses before women’s clubs 
and other gatherings. 

McCoy-Nolan Supply Company was established in 1910 
and has a capital of $50,000. The company is represent- 
ative of The Goodyear Tire & Rubber Company, handling 
that latter’s line of mechanical rubber goods, as well as 
tires and accessories. It is also agent for several other 
manufacturers, including the Waterbury Rope Company, 
Pyrene Manufacturing Company, United States Graphite 
Company and the Westinghouse line of lamps, and stocks 
many leading lines of factory and engineers’ supplies. 


WATCH FOR STOLEN DRILLS 


Burglars Some Time Between September 12 and 14 Helped Them- 
selves to The Chas. C. Lewis Company’s Stock 

Mill supply men are urged to be on the lookout for 
sharpers attempting to dispose of a lot of Detroit twist 
drills, which some burglar stole from the store of The 
Chas. C. Lewis Co., 401 Liberty street, Springfield, Mass., 
a few weeks ago. Chapin E. Harris, general manager of 
the Lewis company, in a letter to MILL SUPPLIES, made a 
report of the robbery and sought assistance from the mill 
supply field in securing any possible information regard- 
ing the stolen goods. It is considered possible that the 
drills may be offered at a bargain price to some distrib- 
utor or manufacturer, and it is conceivable that some 
mill supply salesman might hear of some special lot 
which was being offered to one of his customers at an 
unusually attractive price. Mr. Harris in his letter 
stated: 

“Sometime between September 12 and 14, someone 
entered our store and stole practically our entire stock 
of high speed twist drills. These were all Detroit Twist 
Drill Company’s manufacture. 


“The fact that the stolen goods are all Detroit twist 
drills will help to identify them. The sizes are mostly 
wire gauge and under %-inch fractional sizes, and all 
are high speed drills. 

“Will you kindly broadcast this information in your 
publication in the hope that those who read it may later 
be in a position to send us information.” 

A week afterwards, the Chase, Parker & Company 
store in Boston was broken into and a stock of Cleve- 


land high speed drills, some micrometers and Nicholson 
files were stolen. 
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Challenge “Father and Son Club” Eligibles 


The W. M. Pattison Supply Company Boasts Four Officers Who Have Their 


Boys Associated With Them in the 


The W. M. Pattison Supply Co., Cleveland, Ohio, is not 
only eligible for membership in the ‘Father and Son 
Club” of the mill supply field, but in addition challenges 
all other supply houses in the United States to show why 
the House of Pattison should not be accorded first honors 
for having more fathers and sons connected with its 





| 
Standing, left to right, R. C. McCombs and Charles V. 


Pattison; seated, left to right, T. G. Vaughan, W. H. 
Smith and A. E. Vaughan. 


organization than has any other mill supply organization. 

Not only has Mr. Pattison himself the satisfaction of 
having a son associated with him in the business, but 
three other officers of the company also have sons work- 
ing with them, and one of the three has the additional 
distinction of having two sons in the organization. So 








far as available records show, no other mill supply dis- 
tributor can equal, or even approach this record of hav- 
ing four combinations of fathers and sons in the same 
company. 

W. M. Pattison, president of the company, has his son, 
Charles V. Pattison, as his running mate in the “Father 
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Business—All in Sales Department 


and Son Club.” CC. E. McCombs, vice-president, has his 
son, R. C. McCombs; W. H. Smith, vice-president, has 
a son, W. H. Smith; and A. C. Vaughan, secretary, has 
two sons, T. G. Vaughan and A. E. Vaughan. All five 
boys are employed in the sales department of the Pat- 
tison company. 

While discussing the unusual combinations of the two 
generations in his company, Mr. Pattison remarked casu- 
ally to a representative of MILL SUPPLIES: ‘Now, here 
is a picture with which I am particularly pleased. This 
you can enter in your ‘Father and Daughter’ combina- 
tion. I scarcely think you will ever have a ‘runner up’ 
in this contest. The picture was taken at a recent out- 
ing on Lake Erie.” 





DISCUSS RUBBER SITUATION 


Effect of Stevenson Restriction Is Made Leading Topic in Diamond 
Company's Home Office Letter 

The Diamond Rubber Company, Akron, Ohio, in a re- 
cent letter from the home office to its salesmen and dis- 
tributors, comments on the rubber situation as follows: 

“The recent upheaval in rubber prices has been the 
oceasion of a great deal of discussion and recrimination. 
Probably you know the cause of it lay in the fact that 
the British Government passed what is known as the 
‘Stevenson Act’ restricting the exportation of rubber, in 
order to raise the price to a profitable basis for the 
British rubber growers. Apparently they overdid it, 
with the result that prices went sky-rocketing. 

“It is claimed that the subsequent temporary decline 
was caused by skillful manipulation on the part of the 
British producers to forestall any loosening up of the 
Stevenson restriction scale. This strategy was success- 
ful and with the restriction act continuing in force, 
prices have been maintained at a high point. 

“This situation made it necessary for us to advance 
the price of our finished products twice in the last few 
months. Yet these increases have not been anywhere 
near commensurate with the increased cost of the crude 
rubber. So far as anyone can tell, there will be no 
change in the present situation until November 1, when 
the British Government will set the rate of shipment for 
the succeeding three months—and there may or may not 
be further pyrotechnics, depending on the action taken 
at that time.” 


———?—=- 0 —__—_ 


Hollis’ New Subsidiary 

Hollis & Company of Louisiana, Inc., has recently been 
organized as a separate and distinct organization by 
Hollis & Company, Little Rock, Ark. The new company 
has its headquarters at 309 Strand street, Shreveport, 
La. The company is incorporated for $25,000, and car- 
ries an average stock of supplies valued at $25,000. The 
territory includes Louisiana and Texas. A stock of gin 
mill and all general mill supplies will be carried. The 
officers of the new subsidiary are: President, J. L. Hol- 
lis; vice-president, J. D. Barlow; secretary, C. C. Shad- 
dock; treasurer, J. L. Davis. J. L. Hollis is also business 
manager of the company and R. V. Dickinson is sales 
manager. Two outside salesmen, A. Gammill and R. P. 
Barlow, are at present employed. 
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Sales Building Campaign 
925 ~1926 


ODGE publicity in behalf of the fications to Dodge—carries a direct 
dealer will be moreextensiveand appeal for more complete utilization 
forceful in 1925-26 than ever before. of Dodge facilities expressed in the 
The keynote of the campaign “Dodge, _ phrase “Pounds or Tons— 
the World’s Marketplace ior Industrial 2@ Dodge can Build It.” 
Equipment,” was selected because 4 The extensive engineering and 
in presenting this true picture _ wea manufacturing facilities of 
of Dodge bigness and Dodge as set forth in pic- 
Dodge facilities and 24 turized form,in the coming 
service, we believe ws campaign offers many ad- 
that the value vantages toholdersof the 
of the Dodge Dodge dealer franchise. 


dealers’ fran- Many bigengineering jobs 
chise will be ma- carry with them large quan- 
terially increased. tities of stock material, 
but because such jobs 
For over forty- are generally let complete, 
five years Dodge has much of this valuable busi- 
been known in all in- ness is lost tothe dealer unless 
dustries as the leading he is backed by an organization 
manufacturer of power and facilities capableof handling 
transmitting units and 


the engineering and manufacture 
over this period a consist- 































of the special material. Dodge deal- 
ers have this backing and no job is too 
ent effort has been made to large for Dodge facilities. The Dodge 
establish the identity of the dealers’ ability to utilize the engineering 
local dealer as the local source and manufacturing facilities of the Dodge 
of supply for Do dge stemdoad. a will not only enable him to cash 
ined transmitting units. in on consi erable pickup business, but it will 
more definitely establish him as local repre- 
In the campaign that will be sentative of “The World’s Marketplace for In- 
launched in the October magazines dustrial Equipment”. About October 10th a com- 
and trade papers, the complete story ——— will be mailed to Dodge dealers. 
oi the ra on ines enmnes < f <_ It will outline the most extensive sales co-opera- 
; ' tion plan ever offered to the local dealer. Make 
ply will be told. Send all your speci- a calendar memo of the date now. 
DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana 
Branches: Boston New York Newark Oneida Philadelphia Pittsburgh Cincinnati 
Chicago St.Louis Minneapolis Seattle San Francisco Houston Atlanta 
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or Industrial Equipment. 
FOR power transmitting,elevatingandconvey- Roller Bearing to Dodge-Timken Roller Hanger ; ~~ 

ing or special equipment from poundstotons, Bearings, Pillow Blocks, Loose Pulleys and SS 


Dodge experience, facilities and service combine 
to assure industry a dependable source of supply. 
Nearly a half century of contact with industrial 


Standard Unit Mountings for built-in machine 
applications proves that Dodge is keeping pace 
with the industry. 
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production problems enables Dodge to offer ; ; se als fae 
practical and competent counsel and to build Dodge material handling equipment in either = 
effectively and economically. standardized stock units or built to specifications : 

; is reducing costs in many of America’s outstand- 


Dodge power transmitting units, including iron, _jng industrial plants. 


4 ’ 
steel and wood pulleys; hangers, pillow blocks, aff 
couplings, clutches, etc., are giving continuous, Fourteen factory branches and five hundred mill w 4A 
satisfactory and power saving service the world supply and machinery dealers offer immediate Y 
over. The application of the Timken Tapered service on stock products. 

DODGE MANUFACTURING CORPORATION ‘ 
MISHAWAKA, INDIANA ee 


Send all your specifications 
to Dodge 


Let Dodge engineers analyze your 
specifications and apply the Dodge 
rule of low first cost plus trouble 
free operation to your require- 
ments. Machinery manufacturers 
will profit by an investigation of 
Dodge-Timken standard unit 
mountings for built-in machine 
applications. 


Pounds or tons— Dodge is 
equipped to meet the special 
machinery demands of indus- 
try. Plate glass polishing 
equipment, veneer lathes, 
evaporators, rolling mill equip- 
ment — these are typical jobs 
produced complete in the 
Dodge Shops. 


POWER TRANSMITTING — ELEVAT SPECIAL MACHINERY 
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Doage Ball and Socket Hanger with 
odge-Timken Roller Hanger 





Bearing 


83000 Pound Plate Glass Polishing 
Table. A Typical Big Job 











Typical Dodge Power Transmission 
Installation 


Dodge Belt Conveyor 
Installation 


Ay a 
Typical Application of Dodge- 
Timken Unit Mountings 
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These Leading Trade Papers and “Nation’s 
Business” will carry the Dodge Story to 
over a Half Million Executives Each Month 


Dodge as the “World’s Market- include two-page color inserts 
place for Industrial Equipment” and spreads in color, the dealer 
will be sold to the buying execu- _ will be given the additional ad- 
tives in all industries through vantage of direct mail publicity. 
these trade papers and the TheDodge“SalesBuilding Book” 
Nation’s Business. will be ready Oct. 10th, with full 


Inadditionto this = details. 
“IT PAYS TO BE THE 


extensive cam- DD 
paign, which will = DODGE DEALER.” 
DODGE MANUFACTURING CORPORATION 


Mishawaka, Indiana 


Branches: Boston New York Newark Oneida Philadelphia Pittsburgh Cincinnati 
Chicago St.Louis Minneapolis Seattle San Francisco Houston Atlanta 
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| | Confidence Basis of Sound Export Business 


Important Factors Which Should Be Considered by Manufacturers 


If They Would Build Wisely to Fill Up Domestic Market Gaps 


FRANK O. LINCOLN 
Vice-President in Charge of Sales, Morse Twist Drill and Machine Co., New Bedford, Mass. 





For many years expert sales executives have had in 
mind export business in order to fill up gaps made by 
lack of domestic sales occasioned by various causes, and 
it has been their custom when business in this country 
lets up, to make a special drive for export business to fill 
up those gaps. When conditions are more favorable here 
to keeping up production to high 
levels, sales managers promptly 
forget the business that is far- 


struction, emphasized by lack of adequate financing, has 
protected American exporters from competition of the 
European exporter, but those conditions are gradually 
changing. The improvement in European finances, which 
is noticeable in some countries of Europe, is bound io 
have a stimulating effect, making competition from 
European manufacturers more 

active than it has been in years. 

| European competition makes its 


: Frank O. Lincoln, the writer of the : . : 
ther away, and that which they cocommanying erties, hae lad « fei | appeal on the question of price 
least understand, and _ devote Tee : : : and credit. We must offset that 

: a : and varied experience in selling manu- ; : : : 
their entire efforts to domestic : by quality and service, which is 
y eae : factured products abroad as well as in et : 
trade. This means that their 3 ee ae Wate ips the principle that has built up a 
eS : nee : domestic markets. Because of his inti- SS : i 
foreign customers, who have to i : : 5S é nice volume of business for many 
OS aaah ee ’ mate knowledge of the export field, he : : 
wait for shipments to be made, an American export house. 


: F : was recently 
and also for a longer time of de- y 


requested to 


express his 


livery after the goods are in 
transit, lose confidence in their 
source of supply. 

Confidence is the basis of all 
sound business, and if our cus- 
tomers on the other side of the 
world lose confidence in us they 
will not buy. Being so far away, 
they will not take thé chance of 


views on this important subject for the 
benefit of members of the Associated In- 
dustries of Massachusetts. His remarks 
should be particularly of value to those 
mill supply manufacturers who are at- 
tempting to dispose of some of their 
products abroad, and incidentally of in- 
terest to the many mill supply men who 
are personally acquainted with Mr. Lin- 


One great handicap in doing 
business in certain countries is 
the uncertain rate of exchange. 
The customer, in placing his 
order, if he is buying on the dol- 
lar basis, may figure that the 
goods would cost him a certain 
amount in local values, and by 
the time the goods have been 








not getting the goods they order coln. 


when they want them 

If a manufacturer desires a 
dependable export business, and one that will increase as 
time goes on, he must at all times devote as much atten- 
tion and intelligence to it as he does his business that 
is close by. 

Different countries have their own methods of doing 
business, and different ways of creating the demand for 
a particular brand of goods are necessary. Personal con- 
tact, where the demand is large enough, is to my mind 
very essential, thereby establishing a confidential touch 
with the customer, who, if he has a complaint to make, 
feels he is close to his source of supply, and that his 
request will be given prompt consideration. 

Sometimes the volume of business from certain coun- 
tries is not sufficient to send representatives there, and 
in cases of this kind we have to do all we can to bring 
about a friendly feeling by a certain amount of judicious 
advertising, consideration of our customers’ require- 
ments, etc. Export houses seem to me to be the best 
medium by which results can be obtained from such 
countries. 

It is also necessary to ship exactly in accordance with 
the instructions given by your customer, ridiculous as 
they may seem at times. The question of the amount of 
import duty into certain countries may be regulated by 
the size or weight of the package that you ship. At 
other times, shipments may be designed to be packed 
by mules into the interior of the country for which the 
shipment is intended; so if the goods are not shipped 
in accordance with the demand of your foreign customer, 
he may be put to a great deal of inconvenience that will 
be detrimental to both your and his interests. 

The post-war period of reorganization, in which Euro- 
pean exporters were handicapped by problems of recon- 


shipped or received, this rate has 
either depreciated or increased 
to quite a considerable amount, 
meaning either a loss or gain to 
him if he has already accepted orders for these particular 
goods from his customer. In other words, it is more or 
less of a gamble or a chance as to what the conditions 
will be when the goods are received. 

As stated above, it is obvious that we must take into 
consideration competition from those countries in which 
goods can be made or manufactured at a much less labor 
cost than in this country. Our strength is in furnishing, 
at the lowest possible price, goods of undisputed quality 
and merit. 

The higher the quality of the article produced, the less 
the influence of price competition. 





Steady Business Growth 

Baker Specialty & Supply Co., 701-705 Erie avenue, 
Logansport, Ind., has recently increased the average 
value of stock carried to $150,000. C. L. Baker, secretary 
and treasurer of the company, stated: “This increase 
comes about through our natural growth. We have not 
added any great variety of new lines, but we have been 
increasing our sales force and efforts somewhat, which 
means we must carry a larger stock to take care of in- 
creasing business. We have been in business for twelve 
years, and for each year we have shown a nice increase 
over the year preceding.’”’ The company is a jobber of 
plumbing, heating and mill supplies. 


a 


American Industrial Census 
According to the census of 1923, there were 195,714 
manufacturing establishments reported in operation in 
the United States, as compared with 196,267 in 1921, 
214,383 in 1919 and 177,110 in 1914. 
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Ready tor hipment? 


Large quantities of finished valves and fittings, in a 
complete range of sizes, are constantly carried in 
stock for immediate shipment. 


Vo Gt Dr Op lorged oS 
Steel Valves kfittings 


are recommended for high pressures and temperatures of oil, gas, air, water, 
ammonia, and superheated steam—write for the new fitting catalog, which 
illustrates the complete line of Vogt Drop Forged Steel Valves and Fittings. 














HENRY VOGT MACHINE CO. ideas a 
LOUISVILLE, HENTUCHY catalog 
New York Chicago Philadelphia Dallas 





Manufactures y DROP FORGED STEEL VALVES AND FITTINGS, WATER TUBE AND HORIZONTAL RETURN TUBULAR BOILERS, ICE 
MAKING AND REFRIGERATING MACHINERY, OIL REFINERY EQUIPMENT. 








When writing to Advertisers please mention MriLt Suppties. 
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ality of Leather Belting 


Simple Tests Will Show Whether Material Is Suitable for the Work 
Required and Many Times Will Detect Inferiority of the Product 


LOUIS W. ARNY 
Secretary, The Leather Belting Exchange, Philadelphia 


Leather belting is a technical commodity which is sold 
commercially, and too often the fact that it is technical is 
overlooked. In too many cases neither buyer nor seller 
has any knowledge of its technical nature, and too often 
the buyer thinks “a belt is a belt’, and buys from the 
lowest bidder, and too often the seller concentrates his 
energy on its commercial production, ignorant of the 
technical requirements. Ten years ago belting was al- 
most purely commercial; now it is highly technical. The 
difference has been occasioned largely by the work done 
by the research laboratory which The Leather Belting 
Exchange has maintained at Cornell University, under 
the direction of the engineering department of that in- 
stitution. Here have been studied the performance of 
belts in motion, the methods of operation, the characteris- 
tics of the materials of which they are made and of their 
manufacture, and their adaptation to their purpose. Here 
engineering, chemistry, photography and microscopy 
have contributed toward the solution of the problems of 
belt transmission, and those belting manufacturers who 
have participated in this work, and who have studied the 
effect of stresses and strains, and of tensions and slip- 
page, have been educated in the manufacture of belting 
as a technical unit in transmission, and are making belt- 
ing today to serve a technical purpose. 

There always has been difficulty with those only 
casually informed about leather to detect inferior quali- 
ties of leather belting, or to recognize superior qualities. 
The leather belting market always is full of inferior 
product, one cause of which is the fact that casually the 
inferior and the superior look so much alike that rela- 
tively few can distinguish between them. 

The Leather Belting Exchange is distinctly interested 
that the industries shall secure a good quality of belting, 
because suitable belting is the cheapest and most satisfac- 
tory medium for the transmission of power, and because 
a large experience in research work in leather belting has 
shown so large a difference between the practical values 
of good belting and bad, and for the further selfish rea- 
son that satisfactory transmission by belts must increase 
the demand for belt drives, while unsatisfactory trans- 
mission must decrease it. 

Efforts to make possible a closer discrimination be- 
tween qualities have been made through the establishment 
of standard specifications for leather belting, in collabora- 
tion between The Leather Belting Exchange and the 
United States Bureau of Standards atWashington. These 
specifications go very fully into all the details of quality, 
and where the material is properly inspected and tested, 
discrimination between the good and the bad, the worthy 
and unworthy, is made with certainty, but the applica- 
tion of these tests is difficult, except for those concerns 
which have testing laboratories. Those not so equipped 
must depend upon the judgment of persons not well in- 
formed in leather, and hence too much inferior material 
enters our shops, and so long as it is possible to foist this 
inferior material on the public there will be found those 
leather belting manufacturers who, because of their igno- 
rance, or of their cupidity, will continue to supply an in- 
ferior product made up in imitation of the real thing. 

The specifications mentioned require certain qualities, 
and they provide numerous tests for determining these 





qualities. All these tests are necessary to classify the 
quality of the belt, but in many cases definite inferiority 
can be decided by the use of a few simple tests, without 
going very far into the specifications. 


HOW BELTING IS MADE 


Belting leather, as every one knows, is made from the 
hide of beef cattle, preferably the steer, this hide being a 
fibrous covering provided by nature for the protection of 
the animal. It is composed of an inner membrane which 
lies next to the flesh, and an outer layer of finer fibre 
in which the hair is embedded, and between this inner 
layer of membrane and outer layer of fibre are millions 
of little fibres, varying in length on different parts of 
the animal, but all attached either to the membrane or 
to the outer fibre, and to each other, forming a mat or 
felt of fibres, which in motion work on each other, and 
which possess great strength. In the process of tanning 
this fibrous material is changed into a wonderfully 
strong and flexible substance which is not affected by the 
ordinary solvents of nature—such as air and water—or 
by fungous or bacterial influences. 

Over the backbone of the animal the fibres are shorter 
and denser, of slightly less tensile strength and less 
stretch, but they change in their nature as we proceed 
down the side of the animal from the backbone, and 

















Showing good leather, which does not “pipe” when bent 
over a form 2” diam. 


about half way down we find the fibres longer and not 
so dense, and stronger, and farther toward the belly of 
the animal the fibres are still longer, with a higher 
tensile strength, but with more stretch and less elasticity. 
It is desirable, therefore, that belts should be made of 
the upper half of the side of the animal, and this consti- 
tutes, roughly, according to the size of the animal, a 
strip equivalent to about 15 inches each side of the back- 
bone. In the examination of belting, the question there- 
fore becomes important whether the belt is made of that 
portion above this line, drawn 15 inches from the back- 
bone, or whether it is made of that portion lying further 
down, and nearer the belly. 

This can be determined with a reasonable degree of 
accuracy by the “piping” tests provided in the specifica- 
tions. This is based on the fact that the leather in the 
lower half of the hide, with its longer and looser fibres, 
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o Preference 
ix 
Every order a mill supply house receives may be classified either as “indifferent” 
or “preferential.” An indifferent order is for a commodity without specifying any 
particular make or brand. This kind of order can be filled by your competitor 
as well as yourself. The preferential order carries a distinct preference for par- 
ticular goods—no substitute wanted. This order is yours because your customer 
knows you sell the particular thing he wants. 
STEEL GENUINE WROUGHT IRON — BRASS L 
are rapidly coming into the preferential class. Contractors and purchasing agents are specify- 
ing “Blue Ribbon” on their orders because they appreciate the advantage of sharp, clean-cut 
threads and reamed and chamfered ends, and because they want the nipples they buy made 
from NEW pipe. 
For the convenience of the supply trade Blue Ribbon plants are located in Baltimore, Chicago 
and Los Angeles. Prompt shipments can be made from the plant nearest you. Standardize 
on Blue Ribbon Nipples, Tank Nipples, Longscrews and Specials, and your customers will 
soon be ordering them by name. 
Baltimore CHICAGO Los Angeles 
We also make Pipe Coils, Bends, Headers, Vaporizers and Receivers 
Write for quotations 
This illustrates the handy car- 
ton in which BLUE RIBBON 
Nipples can be sold to your t 
trade in lots of 100, assorted i i 
lengths, in the “%, % and one- f i 
inch sizes, in etther black or “ 
tised—no handling, no det 
ounting, no marred threads. ; 
The label on the carton states , cI 
' : & 
eal tel # 
2 
e 
5 
i 
é 





BLUE RIBBON NIPPLES 
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is softer and spongier than the upper part, and that the 
grain surface of the leather is not so firmly attached to 
the inner fibre, and in bending this leather it will develop 
usually into wrinkles or “pipes” in the grain. It is 
possible to produce “‘pipes” in almost any piece of leather 
by ‘bending it often enough and close enough, and apply- 
ing sufficient force, but to make the test perfectly fair 
the specifications provide that a single leather belt shall 

















Showing the badly “piped” grain of poor leather, when 
bent over a form 2” diam. An exaggerated illustration. 


not show pipes, or piping, when bent over a form two 
inches in diameter; or a double belt 7/64 inch thick 
when bent over a form four inches in diameter; or a 
double belt 19/64” thick when bent over a form six 
inches in diameter. Practically all belly stock will show 
piping under this test, even when it has been rolled hard 
to prevent it showing, and hence it is not desirable for 
belting purposes. Occasionally also, pieces from the 
upper part of the hide will show piping under this test, 
but regardless of the part of the hide from which the 
piece is taken, the presence of piping indicates a loose 
grain and a flabby fibre in the leather, which is not 
conducive to durability in the belt, and in most cases 
indicates the presence of belly stock. 

There is another test to be applied by bending the 
leather over the same form, with the grain side outside. 
to detect cracking in the grain and if this test shows 
that the leather cracks, that is, if it develops a series of 
minute cracks running across the width of the belt, it 

















Showing surface, or grain, cracks of poor leather when 
bent over a forge 2” diam. grain out. 


may be determined that the material either is not prop- 
erly tanned, or is not properly curried, and that it is not 
suitable for desirable belts. 

It is not possible to determine much about the quality 
of the leather by its “feel,” because the makers of these 
inferior commercial grades have learned the trick of 
rolling and jacking their leather, and filling it with ma- 
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terials to solidify it, that makes the “feel” very decep- 
tive, but the piping test above described, if properly 
applied, will expose it. 


THE TENSILE STRENGTH TEST 


The next important test is the tensile strength test, 
though it is important only in connection with other 
tests since the poorest part of the hide shows the greatest 
tensile strength. Since hides vary so much in substance 
and strength in their different parts, it is not possible to 
test one piece of leather and to say that that is the tensile 
strength of the belt. The specifications meet this con- 
dition by providing that the test shall consist of five 
test specimens, selected at random from different parts 
of the sample being examined, and that these shall aver- 
age 3,750 pounds per square inch of section, and that 
the minimum shall be not less than 3,000 pounds. This 
is an assurance against bad tanning, and will expose 
any leather that is burnt by any of the processes of tan- 
ning. Of course, 3,750 pounds is a relatively low tensile 
strength for this material, for most of it will go to 
between 5,000 and 6,000 pounds, but it is quite sufficient 
to determine that the leather is not inferior, and, 
furthermore, it is about ten times as much stress as the 
belt ever will be required to withstand in actual service, 
so it seems to be quite sufficient. 

The stretch or elongation test should be applied with 
the tensile-strength test, by placing parallel gauge marks 
two inches apart on the test specimen. and stopping the 





Showing the grain of leather after a violent rolling or 
jacking. Tool marks are visible. Magnified 30 diam. 


machine when it has reached 2,500 pounds, and measur- 
ing the elongation. This must not exceed 15 per cent, 
and this is quite liberal to the belt for most of the 
better belts will not elongate to this extent. A large 
tensile strength accompanied by a large stretch and 
small elasticity also indicates belly stock, while tensile 
strength somewhat less, accompanied by not over 15 per 
cent stretch, and better elasticity, indicates center stock. 
These tests will determine the part of the hide from 
which the belt has been made. 

The chemical tests provided in these specifications are 
very interesting, and where very accurate results are 
desired, they are necessary, but the tests already enumer- 
ated will demonstrate whether a leather belt is cut from 
the upper or lower half of the side, and whether it may 
be depended upon for good service in the shop, because 
if it is markedly defective under the chemical tests, such 
deficiencies most probably would show one of the physical 
tests named. 

Other requisites of the good belt are that it shall be of 
the proper thickness. Sometimes this is designated by 
weights per square foot, but care should be taken that 
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OINT No. 5 in Republic’s famous Five- Point 

Sales Policy, reads as follows:— “Selling help of 
reasonable amount so that the jobber’s sales force 
may be given the advantage of specialized training 
and knowledge of the product sold.” 


In other words, Republic is on record as believing 
that your source of supply should not only sell you, 


but help you sell your trade. 
Without making superlative promises, Republic has 
made for jobbers a plan that not only introduces the 6 


4 


) jobber to his trade and prospective trade, but sells 
merchandise. 


This is what makes the Republic proposition a real 
money-making proposition from your point of view. 
If you would like to hear full details write— 


REPUBLIC RUBBER COMPANY 


Youngstown, Ohio 
(We have no branches) 




















REPUBLIC F 
| BELTING - HOSE - PACKING - MOLDED i 
| LATHE CUT GOODS AND FLOOR COVERING . 





When writing to Advertisers please mention Mrzz SuppLiss. 
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the belts offered should measure in thickness, or should 
weigh, according to the _ specification of purchase. 
Medium or regular singles, for instance, should measure 
from 10/64” to 12/64”; that is, the narrow sizes, 14%” 
and 2” should measure 10/64”, and the wider sizes, four 
inches to six inches should measure 12/64’, and weigh 
from 14 to 16 ounces per square foot. This especially 
is necessary in buying double belts. Care should be 
taken, also, that the belts shall be accurate in width, and 
variations in width of more than one per cent are not 
tolerable. 

Belts must be purchased for their substantiality, but 
a belt may be made of excellent leather and still be in- 
efficient as a transmitter of power, because the latter 
quality depends almost entirely on the treatment which 
has been given the grain or hair side. Many buyers 
think that if the belt feels firm and solid it must be 
leather of a high quality, and if it is finished highly, 
with a brilliant gloss, it appeals to the eye as well fin- 
ished material, but this is a mistake. The firmest and 
most solid leather is attained by heavy rolling and jack- 
ing, and the high polish by jacking, and both are de- 
structive of the fibrous grain surface. The contact of 
the belt with the pulley is formed by this elastic cushion 
of the natural grain, and when this is destroyed by 
mechanical action, the capacity for making this close 
pulley contact is much reduced, and under test the rolled 
and jacked leather transmits little more than half as 
much power as that with a natural finish. The best 
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belt makers, those who have studied belts technically 
and who have had the advantage of the work which has 
been done on these subjects by The Leather Belting Ex- 





The natural grain of leather, 
cushions which grip the pulley. 


showing the fibrous 
Magnified 30 diam. 


change Foundation, take care to preserve the character- 
istics of the natural grain, so that their belts shall be 
not only durable, but shall be able to carry a full load 
on installation, and a large overload after they have run 
a few hours. 





Black &@ Decker Conference 


All Branch Managers and Salesmen in School Sessions at Towson Factory 


All managers and salesmen from the 16 branch offices 
of the Black & Decker Manufacturing Company joined 
with the home office executives in a recent sales confer- 








part of each day was spent in the factory, where special- 
ists in the various departments explained every detail 
of the operation of all the tools in the Black & Decker 
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Black & Decker Executives, Branch Managers and Salesmen at Recent Sales Conference 


ence at the Towson, Md., factory. They came from all 
parts of the United States and Canada for this annual 
event. Officers of the company state that the gathering 
was one of the most successful in the history of the 
organization. 

The sales conference took on largely the atmosphere 
of a post-graduate school course. The managers and 
salesmen were grouped into several classes, and a large 





line. Each manager and salesman was required to attain 
a certain proficiency on each job before being passed. 

The Black & Decker company has found that the most 
successful jobbers’ salesmen, selling shop equipment, are 
those who carry samples and who demonstraté“to the 
shop man, and consequently the company lays particular 
emphasis on this phase of the work, often conducting 
special clinics at jobbers’ sales meetings. 
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Bigger 


Profits! 


You make bigger profits and en- 
counter less sales resistance, when 
you can offer better quality for 
less money. Sure! Well, that’s 
exactly the situation with 


HOLLOW SET 
SCREWS 





UNBRAK 


Unbrako 
a Ss 


rews are made 


cap s¢ 
heat treated 
cess t pre 


mushrooming. 


SOCKET HEAD 
CAP SCREWS 





by Standard’s 
ces to prevent the 
rounding or the ‘ 


ww set and socket head 


of a special steel, 
own pro- 
socket heads 
crews fracturing or 


They sell faster, they show larger total profits, and 
all because they are better screws for less money! 


Unbrako screws will not fracture or mushroom. 
Socket heads will not round out. 


You can have free samples for testing—so 
can your big customers. We’ve never seen 
a test that didn’t result in a sale—so write 


today! 


STANDARD PRESSED STEEL CO. 
BOX 3. JENKINTOWN. PA. 








Standard-Pioneer Steel Hangers are 
t original] steel better—are 
safety hangers and 


Op are still first in sales 
v lume, You can 
mal larger sales and 
a juicker turnover 
when you sell Stand- 


ard-Pioneer hangers. 
One piece legs—rein- 
forced at bend—make 
Standard-Pioneers ex- 
tremely RIGID, 





Standard-Hallowell Steel Collars look 
highly 





polished—are stronger anc 
safer than cast 
iron collars, yet | 
you sell them 
for about the | 
same prices. | 
You can talk | 
about quality | 
and price on | 
Standard - Hal- | 
lowell collars. | 
Samples free for 
any test. 





| me P 
| Three sizes, 


| Hallowell Steel Bench Legs are 


such big improve- 


bench legs 

they are asily 
sold wherever 
worl benches or 
tables of any kind 


are used, Your 
customers can 
build better and 
stronger benches 
and tables quicker 
and cheaper with 
Hallowell legs, 


Standard-Hallowell Steel Lift 
Truck Platforms 


"ey UGE LA igo ic Ea Ps ara a 


Have famous cat's-paw en‘l-of- 
grain hardwood feet. Can't 
gash or gouge your floors, yet 
are practically indestructible, 








When writing to Advertisers please mention Mitt Suppiigs. 
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| More About Mechanical Side-of Ades 


Description of Some of the Processes Used in Making Cuts and Some 
of the Essential Points That Should Be Understood by an Advertiser 


W. W. FRENCH 
Advertising Manager, Dodge Manufacturing Corporation, Mishawaka, Ind. 


An advertiser desires to distribute one thousand plates 
of a certain illustration. Manifestly it would not be 
practical to send out one thousand original engravings— 
the expense would be too great. The advertiser simply 
turns over his original line etchings, halftones or type 
forms to the electrotyper and duplicates are then made 
quickly and inexpensively. The 
same is true with the printer. 
Often a form is set in type, but, 
when it comes to press work, the 
printer may want to run, say, 
four, at each impression. The 
type form is sent to the electro- 
typer who duplicates it four dif- 
ferent times. This enables the 
printer to keep his original type 
in perfect condition and to print, 
instead, four forms at each im- 
pression from electrotypes. 

The first operation in the 
making of an electrotype is the 
molding of the pattern or origi- 
nal (type form, or engraving or 
both, as before explained on a 
cathode (or case) for which is 
required a high pressure hy- 
draulic press. The cathode (or 
case) is made of a combination 
of mineral wax and beeswax melted and deposited on a 
metal slab and shaved smooth to a thickness of approxi- 
mately one-fourth inch. The pattern is then placed face 
down on the cathode (or case) and subjected to high 
pressure which imbeds the type form or plates into the 
wax. After the mold is made, it is treated to eliminate 
all rough or projecting particles of wax so as to give 
the case a clean, smooth surface. 


in general 


motion 


After the cathode (or case) is properly prepared, it is 
“run through” a process known as “black-leading.” This 
produces a surface which makes the cathode (or case) a 
conductor of electricity. Now the cathode (or case) is 
placed in a large tank, where, by means of a solution of 
copper sulphate, water, acid, and other chemicals, agi- 
tated by air, a shell is deposited. In simple language, 
the cathode (or case) is copper or nickel plated. The 
cathode (or case) is hung on copper bars opposite large 
anodes of copper (when electrotypes are desired) or 
nickel (when nickeltypes are desired). 

The process whereby a copper shell is deposited is very 
interesting, to the onlooker. The copper decomposes 
from the copper anodes (nickel in the case of nickel 
anodes) and collects on the cathode (or case). Gradually 
a shell is formed, the thickness and printing quality of 
which is determined by the time employed and the 
strength of the electric current used. One often hears 
the term, “thin shell,” which invariably produces a 
printing plate of weak quality and one that is short-lived. 
It is self-evident that the thicker and heavier the shell, 
the greater the printing quality and the longer the wear- 
ing life of the electrotype or nickeltype. It takes a per- 
fect mold to start with and a perfect shell to follow. 
After the shell is completed (either copper or nickel). 


This is the second part of the ninth 
article in Mr. French’s series on “Mill 
Supply House Advertising.” 
concludes his description of the mechani- 
cal processes which enter into the mak- 
ing of engravings, an important factor 
advertising 
November issue of MILL SUPPLIES will 
appear the final article in this series. 
It will discuss “The Dealer’s Sales Pro- 
Department.” 
entire series, Mr. French 
the desirability of a well defined adver- 
tising policy for establishing a distinct 
personality for a mill supply house as the 
source of supplies for industries. 


it is removed by applying hot water which releases it 
from the wax. The shell is then carefully examined, 
trimmed, backed up with tinfoil, and the cast poured. 
This is done by placing the shell face downwards in a 
metal pan which, under the influence of heat, melts the 
tinfoil (which is used as a binder between the copper 
shell and the backing metal) 
into the back of the shell and 
makes it possible for the molten 
metal to adhere to the shell. This 
metal is poured over the back of 
the shell in liquid form and then, 
under the influence of cold air, 
applied by a blower, the shell 
and the metal are cast into one 
piece. The case is now removed, 
scrubbed thoroughly, straight- 
ened, and otherwise made ready 
for finishing and blocking. 

First, necessarily, all surplus 
metal is removed as far as pos- 
sible by routing. Then the 
plate goes through a shaving 
machine, which removes enough 
of the case metal so that, when 
mounted on a wooden block, the 
metal on which the shell adheres 
is just exactly right for type 
height. Electrotypes and nickeltypes are not always 
blocked on wood—sometimes they are preferred un- 
mounted and sometimes they are wanted on 
solid metal. Sometimes “patent base” is called for— 
this means unmounted with beveled edges—as many 
printers find it necessary to have ‘“‘patent-base” plates 
for certain methods employed in the process of preparing 
forms for the press. 


The last step in the process of making electrotypes or 
nickeltypes is that of finishing. Skilled workmen go 
over every plate in careful detail. Wherever there is a 
defect, a scratch, a blur, or something that can be reme- 
died, the detail is now taken care of by hand. The time 
required for making an electrotype or nickeltype varies 
according to size and nature of the pattern. In the mak- 
ing of such duplicate plates, there are at least twelve 
different operations and these operations are performed 
by skilled workmen, each of whom makes an exclusive 
specialty of the one particular operation his part of the 
entire process represents. 

A really good electrotype or nickeltype will give splen- 
did results and will stand up for a great length of time. 
It is because of this that many advertisers refuse to 
allow their original engravings to be used for actual 
printing. They make, instead, electrotypes or nickel- 
types, and by using these duplicates for printing, they 
are able to preserve the originals, not only as a matter 
of protection in case plates are lost, mislaid, or damaged, 
but because electrotypes and nickeltypes are compara- 
tively inexpensive. They are protected as well against 
considerable cost in the event an original is destroyed. 


As a matter of exact information it may be well to 
say here that in the case of magazine printing and vol- 
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What Do You Want ‘i, 
“repeat orders or repeat costs . 


Loose-leaf catalogs produce repeat orders, permanent- 
ly-bound catalogs necessitate repeat costs. You will 
find this particularly true of the general trade field. This 
is the way it works out: 





Dealers will order consistently from a loose-leaf cata- 
log—the only kind that contains accurate prices, latest 
trade information and a complete listing of items. They 
have learned to depend upon a loose-leaf catalog. It 
protects themselves and their customers. It helps them 
sell more goods day after day. It tends to keep sales at 
a steady, high point. 


Contrast this with the permanently-bound catalog, fre- 
quently out of date the week after it is issued, and noted 





for the repeated cost of producing it. Such a catalog 
remains inactive in a dealer’s hands if it remains at all. 


Send for complete information and prices on Heinn 
Loose-Leaf Catalog Binders. From the standpoint of 
increasing sales and decreasing catalog costs, it will pay 
you to write today. 





THE HEINN COMPANY 
Originators of the Loose-Leaf System of Cataloging 


351 Florida Street Milwaukee, Wis. 
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ume edition work, electrotypes and nickeltypes are very 
often curved in order to properly fit cylinders used on 
certain makes of printing presses. Such curving is 
taken care of by the use of specially made curving ma- 
chines. Also there is an occasional demand for what is 
known as the “lead mold” process—this differs from the 





Halftone Mounted on Wood Block 

wax process only insofar as the mold is. made in sheet 
lead instead of in wax. It is a more expensive process 
and is required only where extraordinarily fine halftones 
are duplicated, in the case of process color halftones, and 
where it is required to preserve exquisite detail. 

When ordering plates, it is important that the matter 
of sizes be distinctly specified. Instead of saying “make 
a three-inch zinc,” the order should specify whether the 
said zinc is wanted three inches wide or three inches 
high. It is advisable always to mark the drawing itself 
—the width from left to right and the height from top to 
bottom. If you say, “make a zine six inches by four 
inches,” the photo-engraver will invariably accept the 
first dimension as representing the width. 

A drawing cannot be reproduced other than in its own 








Making the Mold 


proportions. Thus, if a size for width is specified, the 
height will necessarily come in proportion to the width. 
Let us assume that the actual size of a drawing is five 
inches wide and ten inches high—if a plate is made two 
and one-half inches wide, it must naturally come five 
inches high. It is possible to make one dimension only 
exact—the other is bound to come in proportion. There 
is no such thing as ability to stretch proportions in pho- 
tographing. 

There is more than one manner of mounting plates. 
The usual method is to mount on wood blocks. In some 
cases, however, unmounted plates are preferred by the 
printer. At times, too, it is desired that plates be 
“backed-up” on patent base. Where this is true, the 
photo-engraver finds it necessary to add casting metal to 
the back of the plate so as to obtain exactly the height 
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desired by the printer. Many printers employ the patent 
block process, which enables them to lock plates into a 
series of key catches, particularly where large forms are 
intended to be run. In ordering plates, it is well to keep 
in mind that these plates eventually must be printed, and 
therefore the printer should be consulted as to the man- 
ner of mounting most desirable. 

Sometimes it becomes necessary to make more than 
one negative in order to produce a single printing plate. 
Let us picture a small drawing of possibly a background 
design. Somewhere in this illustration, perhaps in cir- 
cular form, it is desired to show an illustration that has 
been drawn separately in some form larger than the 
drawing of the background itself. In this event the 
photo-engraver makes two negatives—one of the back- 





Immersing the Plates in the Bath 


ground design and another of the design to be inserted. 
Aside from the fact that the film, as represented by the 
second negative, is then stripped on to the film of the 
first negative, the process following is otherwise just the 
same as heretofore explained. This is how two or three 
or even more drawings in different sizes can be ulti- 
mately combined into one single printing plate. 

Persons not familiar with the various processes of 
photo-engraving frequently use the term “electrotype’”’ 
when meaning really zine etchings or halftones. An elec- 
trotype is merely a duplicate printing plate and has abso- 
lutely no connection with zine etchings or halftones, 
which are known as original plates. Be careful in order- 
ing that you thoroughly understand the distinction be- 
tween original plates and duplicate plates. 

While this article has been written with a view of 
giving a general, rather than a technical, knowledge of 
the mechanics of advertising, too much cannot be said 
regarding the importance of this subject. Every buyer 
of printing should be familiar enough with the produc- 





Finishing the Electrotype 


tion of the materials purchased so that he can judge 
value. 

Never give poor cuts to a printer and expect a good 
job. Never give a poor photograph to an engraver and 
expect.a good cut at a low price. Give them the best and 
then be critical with the result. It pays. 
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Mill supply distributors who attended the last conven- 
tions in Atlanta and Atlantic City will reeall that Charles 
J. Graham, speaking as president of the Bolt, Nut and 
Rivet Manufacturers’ Association, related the sad plight 
into which his industry had fallen and the plans which 
were being prepared to try to get it out of its demora!- 
ized condition. At that time he pointed out that railroads 
had gone in extensively into manufacturing of bolts, nuts 
and rivets, that investigation proved that the cost of 
manufacture to the railroads was all out of proportion 
to cost of private manufacture of these same products, 
and that efforts should be made to get the railroads to 
buy from the legitimate manufacturers and distributors 
rather than to carry on their own expensive operations. 

Mr. Graham has now started the ball rolling in the 
direction of the railroads. During the past month he 
broadcast a statement of the conditions in the bolt, nut 
and rivet industry, together with proposals as to what 
should be done. Copies of this statement, which was 
issued in pamphlet form, were sent to all executives. 
directors, mechanical officials, shop superintendents and 
purchasing agents of railroads in the United States and 
Canada, and also to leading industrial executives and 
bankers. 

After pointing out the increase in operating efficiency 
of the railroads over the war period, the statement 
pointed out that competitive industry is now facing a 
crisis similar to that which confronted the railroads 10 
years ago. Today there is an over capacity in almost 
all leading industries, and it is difficult to make a fair 
return on invested capital. So, industry is having the 
same struggle for existence as was experienced by the 
railroads. 

After pointing out that the losses of the bolt, nut and 
rivet industry of the United States, with an investment 
exceeding $150,000,000, ran to approximately $1,000,000 
a month, the statement continues: 

“The first constructive move was started in August, 
1924, and, the items given the most careful considera- 
tion were uniform cost accounting, standardization, the 
elimination of waste, uniform kegs and packages—all 
in line with the policy of, and the three latter in coopera- 
tion with, the Department of Commerce. Last but not 
least, the throwing open to competitors of practically all 
of its plants so that all would have an opportunity to 
benefit from the experience and example of the low cost 
producer—the company with small capital to have the 
full knowledge of the accomplishments of the company 
with unlimited resources, and to install improvements 
without the large experimental expense necessary in 
development work. 

“In other words, the chief object of this industry is 
to have every plant operate on as low a cost basis as 
possible, so that all will have an equal chance in profits 
or losses—whatever they may be—and the great saving 
attained by such methods be handed down to the 
ultimate consumer. 

“One of the biggest problems it had to face was over- 
production and to find ways and means to fill the gap 
between a 60 per cent operation under normal conditions 
and the hoped for 100 per cent. It developed after 
investigation that for reasons heretofore stated almost 
all railroads and large industrial consumers had installed 
machinery to take care of at least a portion if not all 
of their own requirements. This, then, was found to 
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Urge Railroads to Discontinue Manufacturing 


Bolt, Nut and Rivet Manufacturers’ Association Has Broadcast a 
Statement of the Conditions of the Industry and Asks Assistance 


be the most productive field on which to begin its work. 

“A railroad department was installed and a careful 
study made to determine whether or not material could 
be sold by the industry to the railroads at lower than 
their own cost of production, and in all cases investigated 
up to the present time this was demonstrated con- 
clusively. 

“The bolt, nut and rivet industry, therefore, makes 
an appeal to all the railroads for an opportunity to 
demonstrate its ability to make them a large saving 
in this commodity, to ask their hearty cooperation in an 
effort to live, to permit of an economic operation of its 
plants and to produce for the railroads, not only a 
superior article at less cost, but to enable them to largely 
increase that item for which they are striving at all 
times—additional traffic. 

“Tt should be the aim of the railroads to foster industry 
and not compete with it. Industry is largely responsible 
for the revenue on which the railroads exist. Their 
cooperation will not only increase revenue as a result 
of increased traffic, but will be a great saving in the 
purchase of material rather than the manufacture of it. 

“Let the slogan of industry and the railroads be ‘live 
and let live.’ Let each strive for the other’s interest. 
It is purely a mutual proposition and is only carrying 
out the basic principle of our earlier education, ‘Help 
one another.’ The benefit of such a policy is, in the end, 
for the public as a whole and is what every interest, in 
this twentieth century, should be striving for. 

“The executives of the bolt, nut and rivet industry, 
therefore, go on record as assuring a spirit of fair 
dealing, of honesty of purpose, of a new code of ethics 
in business, and earnestly solicit the full cooperation of 
all railroads and industrial executives in their endeavor 
to salvage what is left of their life’s work, to make of 
their industry something of whicl they may be justly 
proud, and to enable what is now a cripple in American 
commercial life to walk upright once again.” 





NEILAN, ABBEY & COMPANY 


Los Angeles Jobber Changes Name and Address and Has Added 
Manufacturing to Its Activities 

Neilan Valve & Supply Co., Los Angeles, has changed 
its name to Neilan, Abbey & Company, and has moved 
from its former location at 439 South San Pedro street 
to a new address, 641 Santa Fe avenue. The officers of 
the company are: President, Thomas J. Neilan; vice- 
president, Alfred B. Abbey; secretary-treasurer, H. P. 
Ridgway; business manager, Willard L. Folsom. 

The Neilan company was incorporated in 1923 with 
authorized capital of $50,000. The company has six 
traveling salesmen, covering southern California and 
Arizona. It acts as jobber of valves and engineering 
specialties, and is now also manufacturing gas regulators 
and pressure regulators for steam, oil, water and air, 
as well as pump governors, balance lever valves, float 
valves, liquid lever controllers, steam traps, separators 
and other valve specialties and automatic regulating de- 
vices for the control of liquids and gasses. 

Later on, according to reports from the company, it 
plans to go after national distribution of its manufac- 
tured products. At present it is confining its activities 
to its jobbing territory. 
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Too much care cannot be taken in the selection of 
hydraulic fittings. You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. Watson- 
Stillman fittings are tested far beyond their rated strength 
and insure you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. Our experience of nearly 
70 years is at your disposal. 





Write for catalogs. 





‘THE WATSON-STILLMAN CO. 
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Dumore products are ‘“‘want- 
ed”? products because they 
have established a reputation 
for their ability to work hard 
and wear well. Buyers have 
20 tee Fah oy come to yr pes only the a 
FRIIS 825.2 -01°%h of, est type of efficient, satisfac- 
Y YH xy ingg' pistin “bee MSii tory service from Dumore 
; ’ hee), : products—and that’s the only 
kind they get. 
That’s why any tool or appli- 
ance bearing the Dumore 
name is easy to sell. And be- 
cause it’s easy to sell, the Du- 
more line presents jobbers 
and dealers with a real oppor- 
tunity to increase profit. 







so often devel- 
turdy, powere 
ful and accurate. 


























j In addition to the consumer 
i good will enjoyed by Dumore 
| products, we offer a compre- 


hensive selling plan, national 
advertising and generous dis- 
counts to further interest the 
man whois on the lookout for 
profitable propositions. 

If you’re curious, just drop us 
a line and we'll tell you the 
whole story. 
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Type-C Motor 
vs H.P. A splendid tool for 
light grinding work or for m 
use as a small power unit. 
Regularly equipped with PRECISION TOOLS 
, er @\ oancarpriances. [(@ 
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Philade pt Wide Dice. CHICAGO, McCormick Bide. IS 
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Type-D Lathe 
Operates on A.C. or D.C. 
Speeds 2000 to 6000 R.P.M. 
controlled by rheostat in 
motor base. Willtake Ritter 
or special #5” Goodell-Pratt 
chucks. Motor 4% H. Px 
For jewelers or dentssts. 
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New Products 











The Geo. W. Southwick Co., Stamford, Conn., manu- 
facturer of twisted round belt lacing and dealer in fac- 
tory and mill supplies, has placed on the market a new 
belt tightener, which the company claims to be the only 
belt clamps on the market for belts under six inches. It 
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is said to be particularly adaptable for use in shops 
where Clipper or Detroit belt hooks are used. By use 
of the tighteners, the belt, which needs taking up, is 
drawn to its proper tension, marked, cut off and the ends 
relaced. It is then placed over the pulleys and the butts 
are drawn together until the hooks interlock. The pin 
is then inserted and the clamps removed. 

Victor Saw Works, Inc., Middletown, N. Y., has an- 
nounced a new hack saw blade, which it claims to be the 
newest invention in this line. The new Victor product 
is a special flexible blade. It is said that, whereas the 
old type flexible blade was only flexible in the body, and 
not as to its teeth, which would crack and fracture upon 
the bending of the blade, the new blade is extremely 
flexible as to both. It can be bent double, twisted in 
every direction and when released will return to its for- 
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mer position of straightness unharmed. It is claimed 
by the manufacturers to be “‘abuse-proof” and to be par- 
ticularly adaptable for use where cutting is done in awk- 
ward positions and where the blade is subjected to un- 
usual liability of breakage. The blade is manufactured 
in the same hand sizes as the company’s other hand 
blades. 

The Service Caster & Truck Co., Albion, Mich., has 
placed on the market a new heavy duty truck caster, which 





is said to withstand the hardest kind of service under 
loads of several thousand pounds. It is constructed of 
high grade gray iron castings with a 15 per cent mixture 
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of steel. The top plate spins on a race of steel balls and 
a standard Timken roller bearing is used to absorb side 
thrust. The wheel revolves on Timken bearings. The 
caster is equipped with Alemite oilers. It is used for 
such equipment as trailers handled by gasoline or electric 
tractors, armature trucks in traction car shops, heavy 
steel dough troughs and other such heavy industrial 
service. 

The Silver Manufacturing Company, Salem, Ohio, has 
placed on the market a new portable electric saw for rip- 
sawing, mitreing and cross cutting. It is a complete 
electric saw-mill designed for contractors, cabinet makers 
and others. It operates from any ordinary light socket, 





developing its own power and momentum through a 
patented gear arrangement. The framework of the saw 
is a combination of iron and hardwood, bolted together. 
The saw will mitre up to two-by-four-inch pieces, and 
will cross cut lumber up to two inches thick. The entire 
outfit weighs 180 pounds. It is fitted with heavy iron 
casters for moving it from place to place. 

The Wolf Co., Chambersburg, Pa., has recently an- 
nounced a new Hoer! friction clutch. It is made as a 
coupling, or with a sleeve for a pulley. It has eight 
parts, two rings, two levers, a shell, a cone, a collar and 














a plate. The clutch is engaged by the cone sliding along 
the shaft, causing the levers to force the rings against 
the inside of the shell rim. By removing a set collar, 
all parts are readily accessible. 

The Borden Company, Warren, Ohio, has developed a 
new portable electric cutting and threading machine for 
\, to 2-inch pipe, using any type of hand operated die 
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The Proper Belt 
For Each Drive 


OAK TANNED LEATHER (regular or 


waterproof ) 
FLEXOTYPE (combination tannage) 
TENTACULAR, the latest word in power 


transmission efficiency. 
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Makers of Leather Belting Since 1867 









TOOL HOLDERS 


Leaders Now and For Twenty-five Years 
The Only Complete Tool Holder Line 
Often Imitated But Never Equaled 


OTHER TOOLS WE MAKE 
Drop Forged Wrenches, Chain Pipe Wrenches, Clamps, Ratchet Drills 











Have You a Catalog? 


Armstrong Bros. Tool Co. 


“The Tool Holder People”’ 
305 N. Francisco Ave. Chicago, U. S. A. 
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stocks. The machine, when equipped with a sliding 
extension shaft, may be used to cut and thread up to 
6-inch pipe, using geared die stocks or cutters. The 
operation of the new machine is simple. The pipe is in- 
serted and held by a Universal chuck. The die stock 
or pipe cutter is placed on the pipe as when cutting or 





threading by hand. The handle of the tool rests on a 
sliding bar at the side of the machine. When the current 
is turned on, the pipe revolves while the tool stands 
still. It is equipped with a %-horsepower heavy duty 
motor, 110-220 volts, alternating current, operated from 
an ordinary light socket. 

The Billings & Spencer Company, Hartford, Conn., 
has recenty placed on the market a new tappet wrench, 
which is a very thin wrench manufactured of tempered 
chrome molybdenum, smoothly polished all over and fin- 








ished in nickel over copper-plating. The heads are buffed. 
The wrench has 22'2-degree angle spear shaped head, 
and is eight inches long. Each has two different milled 
openings, which is said to reduce the number of wrenches 
required to be carried for a complete set. 

Dunning Compressor Co., Holmesburg, Philadelphia, is 
placing on the market a new two-cylinder compressor 
unit. The compressor itself has but three moving parts, 





and is coupled to a 14-horsepower motor, with an auto- 
matic switch and unloader. It has a working pressure 
of 125 pounds and delivers enough air for filling stations, 
garages, oil burners and for cleaning small parts and 
other such purposes. ‘ 

The Oswego Tool Company, Oswego, N. Y., has placed 
on the market a new line of stationary and swivel base 
bench vises in a complete range of standard sizes. The 





vises are made of gray iron castings with movable steel 
faced jaws made of chrome molybdenum alloy steel. The 
jaws are finely cross-hetched. The vise screw is of solid 
steel throughout. A patented side nut is composed of a 
special hexagon nut with an inserted pin. A hexagon 
wrench enables the operator to operate the nut in any 
position, and the wrench can be thrown back against the 
vise when not in use, although it cannot be removed 
from the nut. The finished parts of the vise are polished, 





ee 
and the other parts are painted with a blue-gray heat- 
resisting, oil-proof paint. The company also announces 
that improvements have been made in the vises formerly 
manufactured by it. 

Porter-Cable Machine Co., Syracuse, N. Y., has placed 
on the market a new type of belt grinder and sander. 
The belts slip on and off without removing anything but 
the upper guard. The dust chute is fastened to the base. 
The bed may be changed from the vertical to the hori- 
zontal position or vice versa by removing four cap screws. 

















The upper dust guard is attached by thumb screws which 
allow its speedy removal. The machine is driven by 
a one-horsepower motor which is connected up to the 
pulley by means of a coupling. The motor is provided 
with a switch. The pulley and upper rolls are provided 
with ball bearings. 


COAN HEADS NEW COMPANY 
for Fort Wayne Oil & Supply 
Entered Business for Himself 

The Coan Equipment & Sales Company has opened for 
business at 214-215 Cooper building, 124 West Wayne 
street, Fort Wayne, Ind., to act as direct mill representa- 
tives of manufacturers of mill, factory, railway and con- 
tractors’ equipment. 

The officers of the company are: President and man- 
ager, Delbert H. Coan; vice-president, John J. Stock- 
berger; secretary and treasurer, Harry A. Neff. Mr. 
Coan was fomerly buyer for the Fort Wayne Oil & Sup- 
ply Company and has been in the mill supply business 
for the past 20 years, having been located in Cleveland, 
Akron and Columbus before moving to Fort Wayne. Mr. 
Stockberger, who will be in charge of the contractors’ 
equipment department, has been selling similar lines in 
Fort Wayne, northern Indiana, southern Michigan and 
western Ohio territory. Mr. Neff has been a mill supply 
salesman in Fort Wayne for the past seven years. 





Former Buyer Company Has 
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SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 





Surpass All Others 
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REDUCTION GEARS 





STURDY — RELIABLE — EFFICIENT 


Double helical cut forged steel heat treated gears 
throughout. Chrome vanadium steel driving pinion. 
Designed and built to give long life with minimum 
upkeep. 


Bulletin 105 tells more about these gears. 


Poole Engineering & Machine Company 
Woodberry, Baltimore, Maryland 
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Wedgelock swivel 
base as shown or 
with stationary base 


The DROPFO is an interesting change in vise con- 
struction—being made entirely of drop forgings with 
heat treated, chrome nickel steel screw of extra size. 
It has strength and endurance far beyond the ordinary 
cast vise of greater size and weight. In the swivel 
type, the base automatically tightens with the jaws or 
the base may be tightened independently. 


Because of these outstanding advantages DROPFO 
Wedgelock vises are rapidly replacing old style vises 
wherever they are installed. 


Distributors are wanted. Send for prices and terms. 


THE FULTON DROP FORGE COMPANY 
CANAL FULTON, OHIO 
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Has Owned Business for Seventy-Five Years 


Canfield Supply Company, of Kingston, New York, Has Had a Successful 
Career Under Representatives of Two Generations. and Is Still Growing 


It is always interesting to peer into the pages of mill 
supply history and to note the varied colored backgrounds 
in the pictures of the present day distributing organiza- 
tions. While the mill supply business as it exists today 
is of comparatively recent origin, many of the companies 
which are now playing an important part in the work of 
supplying America’s industries can trace their descent 
back many decades. One such house is the Canfield Sup- 
ply Company, 31 Ferry Street, Kingston, N. Y., which 
is now 75 years old. The business was established in 
1850 by the late P. A. Canfield, and today, three-quarters 
of a century after it was first started, the company’s 
affairs remain almost entirely in the control of the 
founder’s family. 

E.. cae 


Kast. 


Canfield was one of the early pioneers in the 
He built a store at the company’s present address 
and started a stove and tinware shop. At that time the 
Delaware & Hudson canal was in a flourishing condition, 
and its tide water terminal was at Kingston. Mr. Can- 
field manufactured a line of wash boilers, tin kettles, 
pails and other tinware. He devoted the winter to manu- 
facturing, and in the spring sent his team out into the 
country to distribute the products. 

This comparatively modest start was the beginning of 
a large business which later developed in 
supply enterprise. In 1892, the heirs of t 
corporated under the company’s 
branched out into t 
field. 


The company still occupies the original store. 


o a wholesale 
1e founder in- 
present name, and 
he wholesale plumbing and mill supply 


t 
} 


In addi- 
acquired from time to time other property and 
now occupies two large stores at 16-18 Strand and 33-37 
, running through from one street to another. 
It has also purchased a block of property at 15-17 Spring 
and 14-16 Pierpont has 


+ 


tion, 
Ferry street 


street, and erected two 


large warehouses at this point. 

About five years ago, foreseeing the possibilities and 
the great growth of the electrical business, the company 
carefully surveyed the field and branched out systemati- 
cally into the electrical line as an adjunct of the mill 
supply business, and the company is a 


today leading 


distributor of electrical supplies in the Hudson River 
Valley. 

W. C. Kingman, treasurer and manager of the com- 
pany and the only executive who is not a member of the 


Canfield family, has been associated with the business 
for the past 54 vears. Ina statement to a representative 
of MILL SUPPLIES about the policy of the Mr. 
Kingman said: 

“In the mill supply as well as in the electrical supply 
department, the Canfield Supply Company has pursued 
the policy of the late founder in carrying quality goods, 
giving fair treatment and prompt service. The company 
carries a large and well assorted stock and has always 
endeavored to live up to the reputation of being 
field’s, the Prompt Shipper.’ 

“The Canfield Supply Company has always been a be- 
liever in evolution or progress, and has never been con- 
tent follower. Its position in the field has been 
held, the owners believing that there is better fishing 
ahead of the net than back of it. They have been quick, 
therefore, to look ahead to see the possibilities of a new 
field and to act immediately in that field. 


company, 


‘Can- 


to be a 


In this way 


they have 
business.” 

The president of the company is P. A. Canfield, son 
and namesake of the founder of the business. For sev- 
eral years he was also president of the Rondout National 
Bank, but has retired from the banking business to spend 
more time with his other interests. In the winter months 
Mr. Canfield makes his home in Florida. 

Although the capital stock is but $25,000, the company 
carries an average stock of supplies valued at $165,000, 
and has five outside salesmen covering New York and 
New England territory. 


built up a sound and constantly growing 
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The National Directory of Commodity Specifications 
is being issued by the Bureau of Standards in coopera- 
tion with the Bureau of Foreign and Domestic Com- 
merce. It contains information regarding the best known 
specifications for more than 6,000 commodities, including 
2,900 specifications for machinery and vehicles. Official 
representatives of 14 leading national societies inter- 
ested in specifications served as members of a board 
organized by Secretary of Commerce Hoover to act in 
an advisory capacity in connection with the preparation 
and publication of the directory. The book is printed on 
standard catalogue size sheets in reference-book style. 
Copies may be obtained for $1.25 each by sending an 
order with remittance to the Superintendent of Docu- 
ments, Government Printing Office, Washington, D. C. 
Remittance should be in the form of a post office money 
order, express money order, New York draft or cash— 
at the sender’s own risk. 

Clayton & Lambert Mfg. Co., Detroit, has issued two 
new circulars, 1385-T and 140-F, designed particularly 
with a view to serving as educational material for mill 
supply jobbers and their salesmen. The circulars con- 
tain sectional views of the company’s gasoline blow 
torches and fire pots, showing their construction and op- 
eration. The first of these circulars is captioned, “What 
Makes a Blow Torch Blow,” and the other is headed, 
“What Makes a Good Fire Pot.” 


Alexander Brothers, Inc., Philadelphia, manufacturer 
of leather belting, has issued a new booklet entitled, “A 
Handbook on Quality Leather Belting and Specialties. 
The booklet contains 32 pages and cover, and includes a 
description of each of the company’s brands of belting, 
lace leathers and specialties. It also has several pages 
of useful tables of engineering and other data pertaining 
to the use of belting, and a two-page article on ‘“‘How to 
Use Leather Belts.” 

Rohne Electric Company, Minneapolis, Minn., manu- 
facturer of electrical heating devices, has recently re- 
ceived from the printers its new catalogue showing the 
company’s complete line, several items of which, includ- 
ng electric glue pots, may be of interest to mill supply 
distributors. 

Reeves Bond Sales Company, Chicago, has recently 
distributed to the trade a four-page circular describing 
six Bond swivel truck casters. 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 
and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 








VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 


weather and many thousands have been in use for years without requiring repairs. 

When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 


The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


JOS. A. VOGEL COMPANY 


Wilmington, Delaware 
































HarBronz Bars 


Make Dependable Bearings 


HarBronz Cored and Solid Bronze 
ars have met the strict require- 
ments of a dependable bearing 
metal. The virgin copper and tin 
of which it is composed are 
thoroughly alloyed and poured at 
just the right time. Bars are all 
12” long and from 14” to 5” in @ 
diameter ¥ 
















The Atlas 


Car Mover 


Uses all the energy to PUSH 
the car. No energy wasted 
in lifting it 


The Chief Engineer 


of tests of one of America’s leading 
railroads, after experiments with vari- 
ous makes of movers, said of the 
ATLAS: “It will move a car farther in 
a given number of strokes than any 
other mover, and with less effort.” 





Backed by our Unqualified Guarantee 





Mill Supply Deal- 


ile Investigate Our Distributors* Proposition 
our product and will interest any supply house 
selling proposition that is not selling Atlas Car Mov- 
before ordering a ers. Send for it. 


stock of bronze 


" Appleton Car Mover Co. | 
Arthur Harris & Co. Appleton, Wis. 


Engineers—Coppersmiths—Brass Founders 
Brass Finishers 


210-218 N. Curtis St., Chicago “In Every Plant an Atlas Car Mover” 


























When writing to Advertisers please mention Mitt Suppties. 
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NEW HOUSE IN NEW ORLEANS 


Former Employes of A. Baldwin & Company Have Organized to 
Distribute Machinery and Mill Supplies 

A newcomer in the mill supply field in New Orleans 
is the Carbine-Harang Machinery & Supply Co., Inc., 
which opened for business recently at Annunciation 
street and Howard avenue to carry on a machinery and 
mill supply business. The company was recently incor- 
porated with $50,000 capital stock, with the following 
officers: President, J. M. Carbine; vice-president and 
treasurer, A. O. Harang; secretary, S. Keily. 

All three officers of the new company were formerly 
associated with A. Baldwin & Company, New Orleans, 
Mr. Carbine having been manager of the latter company’s 
machinery department. His service with the Baldwin 
organization extended over a quarter of a century. His 
associates in the new venture were also with the Baldwin 
company for many years. In a statement to MILL 
SUPPLIES relative to his company, Mr. Carbine said: 

“We are going to devote a great deal of our time to 
the sale of heavy machinery, such as crude oil engines, 
centrifugal pumps, steam engines and boilers, gasoline 
engines, electrical machinery of all kinds, steam and 
power pumps and other such lines. It is our intention 
to solicit business throughout the entire South. 

“We are located at the corner of Howard avenue and 
Annunciation street and have leased a building containing 
15,000 square feet of floor space. It is our intention to 
carry a complete stock of machinery and mill supplies. 
We are continually ordering and taking on new lines. 
All indications lead us to believe that our new venture 
will be particularly successful.” 





E. H. VOCKRODT HAS RESIGNED 
Buyer for Frick & Lindsay Company Leaves Mill Supply Field 
After Twenty-two Years’ Service 
Frick & Lindsay Company, Pittsburgh, has announced 
the resignation of E. H. Vockrodt from his position as 
purchasing agent of the company. Mr. Vockrodt has 
been associated with the Frick & Lindsay organization 
for the past 22 years, and has occupied various positions. 
For several years he has held the title of purchasing 

agent. 

Mr. Vockrodt’s resignation was presented because of 
his acceptance of a new position as treasurer of the 
Standard Engineering & Manufacturing Company, with 
which organization he will also be active in the sale of 
industrial heating equipment, which the company manu- 
factures and installs. He will continue to act as presi- 
dent of the Pittsburgh Purchasing Agents’ Association 
for his unexpired term, as his resignation from that 
organization has not been accepted. 

E. L. Goucher will take charge of the buying for Frick 
& Lindsay Company, in addition to his present activities 
as manager of the supply department, with general super- 
vision of sales and purchases. 

——_—_e—a 
Walworth Buys Kelly & Jones 

Walworth Manufacturing Company, Boston, has pur- 
chased the Kelly & Jones Co., Greensburg, Pa., and will 
take over the company’s plant as well as its jobbing 
branches which are located in Pittsburgh, Cincinnati, 
Chicago and San Francisco. A refinancing plan to pro- 
vide for retirement of the floating debt and additional 
working capital for the latest Walworth addition, was 
submitted to the stockholders of the Walworth company 
on September 29th. At the same time the stockholders 
were to vote on the question of changing the name of 
the company to Walworth Company. 














ROBIN BRAND 


Wiping Cloths 


““A Specific Grade for 
A Specific Purpose’’ 
AN ORGANIZATION WITH A POLICY 


Our business has been established since 1891. The 
steady customer friends that we have made during 
these many years we value highly and it is more 
of these steady and Repeat Customers that we 
earnestly solicit. Once a customer always a cus- 
tomer is an old adage and the years of contact 
with steady trade has made us fully conscious of 
its meaning. 


We are the largest producers of wiping cloths in 
the United States and pioneers in the classification 
of wiping materials. While the average operator 
markets about 6 grades of mixed materials, we 
divide our products in 24 different classifications, 
segregated for texture, size and appearance. “A 
specific grade for a specific purpose.” The above 
grades are regularly produced each and every day. 
To all mill supply houses we especially invite in- 
quiry, telling us your problems. We will be glad 
to explain our grading—‘A specific grade for your 
specific purpose,” this will mean a great saving to 
you. Write us now. 


Safeguard the health of your customers’ employes 
by buying only washed and sterilized wiping cloths. 
The accepted interpretation of washed and steril- 
ized wiping cloths by the honest manufacturer is 
as follows: 


That each and every cloth, regardless of its appear- 
ance, must be washed in boiling water with a lib- 
eral amount of Soap Chloride and Soda, at least 50 
minutes; that the cloths be dried in hot drying 
tumblers especially manufactured for this work at 
a temperature of not less than 212° F 


Nothing short of the above will protect your cus- 
tomers’ employes against contamination in using 
wiping cloths. 

Guarantee as Specified Below Appears 


on Eac n In. rest e 


GUARANTEE 


We guarantee material delivered on this in- 
voice to have received the following STER- 
ILIZING PROCESS. 

1. WASHING: By a solution of soap, soda 
chloride of lime, and boiled with water at a 
continuous boiling point for not less than 50 
minutes, and rinsed at least five times. 

2. DRYING: By steam heated tumblers, 
which have a temperature of not less than 
212 F. throughout entire drying process. 





3. Each and every cloth has been processed 
in our own plant, under our own supervision. 











All goods shipped subject to your approval—Return 
at our expense if not satisfactory 


D. ROBINSON & SONS 
anuiacturers of “Robin Brand” Wip Cloth 
Main Office and Plant 
1342 Harper Avenue, DETROIT 


Branch Offices and Warehouses 
Chicago - Cleveland - 
Grand Rapids - 


Toledo 
Lansing, Mich. 
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“To Get the Right Start—Equip with 7*M4EDART-: 


@ What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? S 
© Wire them—phone them—they'll go off our ware- 
house racks and on the ears in a jiffy. 

@ You can always get them from stock, and for a fair 
price, at “Medart’s.” 
{ MR. SUPPLY DEALEI 





P business for 45 years 

1 ‘ , bina j 

¢ OTR 
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ry most valued asset—our Good Will 


Get the “MEDART” WOOD SPLIT PULLEY from stock! 


ipArK pr AIN T 
(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 
Office and Warehouse, CINCINNATI 


: 





Offices 
CHICAGO PHILADELPHIA NEW YORK PITTSBURGH 
Shafting, (¢ ( ars, H rs Bearings. Bearing Supports, 
Friction ¢ ley Rim Pulleys, Gearing, Sprock 
ets, Chain, Drives. Belt Tighteners ; 








ARE YOU MAKING ENOUGH 
MONEY ON FANS? 


> If you want to sell fans easily, why not find 
out about the “Buffalo” line of exhaust fans 
and blowers? A few sizes of each style will 
show a real profit, with no comebacks. 

i The Buffalo “B’’ Volume exhauster 


(Sh at the left has a solid cast iron shell 
= with removable side plates. Blast 
wheel can be taken out without diffi- 

culty. Made for blowing also. 
a The P. M. X. fan at the right is a 
favorite for exhausting shavings, chips 
and refuse of all kinds. Also made 
in the famous Buffalo Slow Speed 
Exhauster which en- 
ables you to guarantee 
3 saving in power to 
the user. Complete 
range of sizes—ALL 


PRICED RIGHT! 


JOBBERS: ! 








Write for catalog 
and prices. 


Buffalo Forge 
Company 
502 Broadway 

Buffalo, N. Y. 
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PILLOW ROLLER 
BEARING APPLIANCES 





ALL SIZES ALL KINDS 
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ADJUSTABLE BALL AND 
SOCKET HANGER 


7 


‘Representatives will find it distinctly to their 


lvantage to procure finished Frame requirements 
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VALLEY IRON WORKS 
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Yo u can d epen d on 


The ROBERTS Line is com- 





BALL AND SOCKET 
PILLOW BLOCK 














ROBERTS Products 
Are Trustworthy 





Painstaking effort is woven 
into every product of the 
ROBERTS Line. 


ROBERTS coods to give 
you maximum durable serv 


ice, 


plete and you are assured of 
prompt service for your most 


pressing needs. 


Standardize on ROBERTS 


Products. They will repay 





you well. 


THE ROBERTS BRASS MFG. CO. 


Vanufecturers of brass goods for steam, water, 





gas, gasoline, air, oil and automotive use. 


DETROIT, MICHIGAN 


ROBERT“ 
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OPEN NEW MILL SUPPLY HOUSE 
Spartanburg Company Owned by Interests Operating Two Other 
Prominent Southern Organizations 
The Spartanburg Mill Supply Company, Spartanburg. 
S. C., is a newcomer in the mill supply field in the South, 
having opened for business recently with a paid in capi- 
tal of $100,000. The new house is owned by the same 
interests as the Odell Mill Supply Company, Greensboro, 
N.C., and the Greenville Textile Supply Company, Green- 
ville, S. C. Officers of the company are: President and 
treasurer, W. T. McLeod; secretary and buyer, Kar] A. 

Fisher. 

According to an official statement to MILL SUPPLIES by 
President McLeod, the new company is carrying an aver- 
age stock of supplies valued at $95,000, and will cover 
both North and South Carolina. Three salesmen are at 
present employed. The lines carried in stock include 
textile mill supplies, electrical supplies and general mill 
supplies. 

There has also been a change recently in the officers of 
the Greenville Textile Supply Company. W. T. McLeod 
is now president and treasurer of the company and H. O. 
Wallace is secretary and buyer. The company’s capital 
and surplus now totals $110,000. 

Mr. McLeod is also president and treasurer of the 
Odell Mill Supply Co., Greensboro, of which company 
R. W. Wallace is secretary and buyer. This company 
was established in 1896, and is incorporated for $100,000. 
Its territory includes North and South Carolina and Vir- 
ginia. It employs three salesman and carries an average 
stock of supplies valued at $85,000. 

Karl A. Fisher, who is associated with the Spartan- 
burg company, needs no introduction to the mill supply 
field. He was formerly secretary and manager of the 
Southern Supply Co., Norfolk, Va., which company dis- 
continued business several months ago. 

—— = 


GILDART IS NOW PRESIDENT 
New Head of the Norvell-Wilder Hardware Company Has Been 
in Service for Fourteen Years 

Edward W. Gildart is now president and general man- 
ager of Norvell-Wilder Hardware Company, Beaumont, 
Texas, jobber of hardware, oil well and mill supplies. 
Mr. Gildart has been in the company’s service in various 
capacities for the past 14 years and during the last four 
years was manager of the Houston branch store. On 
April 21, Lipscomb Norvell, Sr., president of the com- 
pany, passed away, and Mr. Gildart was elected vice- 
president. On June 2, Ross G. Wilder, who succeeded to 
the presidency at the death of his former business asso- 
ciate, also passed away, and Mr. Gildart was elected to 
his present position as head of the business. 

A. H. Schultz has been elected treasurer of the com- 
pany. He also has been in the Norvell-Wilder organiza- 
tion for the past 14 years, first in the capacity of account- 
ant and later as auditor. 

Autry M. Greer remains as secretary of the company. 
He has been in the service since 1910. 

—__e— @ 
Sells Its Supply Stocks 

Bay Verte Machinery & Supply Co., Green Bay, Wis., 
recently sold its mill supply department to the Morley- 
Murphy Hardware Co., that city. A. E. Winter, secre- 
tary and manager of the latter company, states that while 
his company purchased the supply stock of the Bay Verte 
company, it did not include the machinery or larger 
items. The only member of the Bay Verte organization 
who was taken over by the Morley-Murphy company is 
M. M. Katz, who had been doing the purchasing and part 
of the selling for his former house. 
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ICKWIRE SPENCER  con- 

trols every manufacturing 
operation in the production of 
Wickwire Spencer Wire Rope from 
the mines to the finished product. 


The mines are advantageously 
situated in the Lake Superior dis- 
trict. Blast furnaces at Buffalo re- 
ceive ore direct from boats and lime 
from Wickwire quarries. 

Wickwire Spencer open hearth 
furnaces, rolling mills, rod mills, 
and wire mills produce the raw ma- 
terial which Wickwire 
Spencer rope is made. Thus you 
are always sure of the quality of 
steel in every reel bearing the Wick- 
wire Spencer name. 


from 





\WICKWIRE SPENCER 


























V 
Wickwire Spencer 
Steel Company 


General Offices 
41 East Forty-second Street, New York 


Buffalo 


Francisco 


Detroit Chicago 
Seattle 


Cleveland 
Los Angeles 


Worcester 


San 
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ATLANTIC Bar Belt Dressing 


20 Years on the market without a Complaint 


Remember, “‘it’s the squeaky wheel that gets the grease.” The Belt, 
the silent worker, seldom complains when neglected or overworked. 
Its life is a short one under these conditions as it soon rots and cracks. 
ATLANTIC BELT DRESSING will prevent this. Always made of 


high grade materials. Price reasonable. Also made in liquid form. 


ATLANTIC MANUFACTURING CO. 


Wilmington, Delaware 



































Use 


An 


Anderson 


It’s a 
trouble 
Killer 























ILLINOIS MALLEABLE IRON CO. 


General Offices, 1801 Diversey Parkway, CHICAGO, ILLINOIS 


Manufacturers of 


Cast and Malleable Fittings, Screwed and Flanged 
Nokoros Unions, C. D. Railroad Unions 


IRON BODY GATE VALVES 


Screwed, Flanged and Hub Ends. Sizes 2 in. to 12 in. Inclusive. 


ANDERSON 


Model “D” 


STEAM TRAPS 


Many years of experience in manufacturing steam special- 
ties have resulted in this highly efficient and reliable steam 
trap. 

The Anderson Model “D” Steam Trap delivers live, hot, dry sage 
steam to your steam using apparatus and keeps it dry by  .: 
removing the condensation as fast as it accumu-  S= "Qa PANEL 
lates. ane J | bor kes OF nid 
The Anderson Model “D” Steam Trap works continu- 


ously and automatically. The valve and seat are sealed 
with at least three inches of water at all times. 


All parts of the Anderson Model “D” Steam Trap are 
accurately machined to solid gauges and can be replaced 
at any time as every part is made interchangeable. 

























Fit your steam using equipment with Anderson traps | 
today. ; 


The V. D. Anderson Co. 
Cleveland, Ohio 


Branch Offices 














336 3rd Ave., New York City 242 Race St., Philadelphia 
134 Plymouth Court. Chicago 100 Pearl St., Boston 
207 Union Trust Bldg., Baltimore 
——a——/ 
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HAVE ELECTED NEW OFFICERS 
M. H. Johnson, Formerly Vice-President, Now Heads Industrial 
Supply Company, of Terre Haute, Indiana 

Industrial Supply Company, Terre Haute, Ind., jobber 
of mine, mill, contractors’, railroad, thresher, plumbing 
and heating supplies, has recently made several changes 
in its organization. B. F. Crawford, formerly president, 
and James T. Simms, formerly secretary, have disposed 
of their interests in the business. New officers have 
been elected as follows: President, M. H. Johnson; vice- 
president, Howard C. Hill; secretary and treasurer, H. 
R. Ireland. 

The new president of the company, M. H. Johnson, 
was formerly vice-president. He has been the principal 
stockholder since the business was organized in 1915. 
He resides in Brazil, Ind., and in the past has been inter- 
ested extensively in coal mining, banking, brick manu- 
facturing and farming enterprises. 

Howard C. Hill, new vice-president of the company, is 
a professor of history in the School of Education, Chi- 
cago University, and is also a director in the firm of 
True, Webber & Co., investment brokers, of Chicago. 

H. R. Ireland, secretary and treasurer, is also the 
general manager of the company in charge of its opera- 
tions. He has been a director and treasurer of the com- 
pany since its organization. Formerly engaged in brick 
manufacturing in the employ of the Hydraulic Pressed 
Brick Company, St. Louis, Mr. Ireland brought to the 
mill supply field a practical experience in the use of many 
of the supplies which he now sells. He started in as 
office boy at the Brazil factory of the brick company, 
and worked his way up to the position of general super- 
intendent of the Brazil plant. Later he was appointed 
general manager of the company’s factory at Zanesville, 
Ohio, in which capacity he served when he became ac- 
tively engaged with the Industrial Supply Company in 
1917. 

The Industrial Supply Company carries complete stocks 
of mine, mill, contractors’ and railroad supplies, and in 
1924 opened a new department of plumbing and heating 
supplies, and now carries a complete stock of this line. 
L. C. Behler, assistant manager of the company, is in 
charge of the latter department and general purchaser. 
He was formerly associated with the National Mill Sup- 
ply Company, Fort Wayne, Ind. 

General Manager Ireland, commenting on his organ- 
ization, paid the following tribute to the efforts of his 
salesmen: 

“The advance guard of our organization, without whom 
few competitive battles could be won, consists of a sales 
force of John B. Scofield, Paul E. Bloomer, W. K. Bishop 
and Happy C. Ennis.” 

a a 
New Nipple Manufacturer 

Central Steel Products Company, Clinton, Iowa, has 
entered the nipple manufacturing field. The company is 
organized under the laws of Iowa with a capital of 
$200,000. The officers are as follows: President and 
treasurer, C. A. Depue; vice-president, W. J. McCormick; 
secretary, C. E. Swanson; manager of sales in Chicago 
territory, John A. Perley. According to a statement by 
C. A. Depue, the active head of the business, the com- 
pany has purchased a factory at West Clinton, Iowa, 
containing a total floor space of approximately 30,000 
square feet. This has been equipped with the latest 
automatic machinery for manufacturing pipe nipples and 
cutting pipe to length and threading it. The company is 
in position now to handle a large volume of business. Mr. 
Perley was formerly with the Kellogg-Mackay Company. 











SHERWOOD INJECTORS 
—dependable as the North Star! 


As proof—the U. S. Gov- 
ernment and big Amer- 
ican and foreign power 
plants have been reordering 
for 35 years and are now 
using greater numbers than 
ever before. 

Sherwood designs have 
given such good service that Sherwood Injector 
ability to fully meet their 
guarantee is never ques- 
tioned. The construction 
permits disassembling and 
replacement of the few re- 
newable parts in jig time 
and practically without ex- 
pense. 

Used either as a main 
feeding unit or as a standby, 
a “Sherwood” or “Buffalo 
Automatic” Injector that is 
properly installed and maintained, is dependable for 
range between starting and stopping, operates and 
pre-heats the feed water with an economical amount 
of steam and does its work faithfully at the lowest 
boiler-feeding cost. 

Sizes, 4 to 3-in. delivery with capacities from 
130 to 5,000 gal. per hr., depending upon size, lift 
of suction, temperature of water supply and pres- 
sure in boiler. 


This Sherwood Catalog FREE 


if you return the coupon 








Buffalo Automatic Injector 


Send for your copy and keep it 
handy as a guide to proper selec- 
tion of Injectors, Ejectors, Cellar 
Drainers, Force-feed Oil Pumps, 
Sight-feed Lubricators, Oil and 
Grease Cups, Oil Gauges, Indi- 
cator Cocks, Gauge Cocks, High 
Pressure Gas Valves, Flue Clean- 





S| ers, Fusible Plugs, etc. 


HERWOO 


A GOOD NAME TO REMEMBER WHEN BUYING 
POWER PLANT and INDUSTRIAL SPECIALTIES 





Sherwood Manufacturing Company 
1713 Elmwood Ave., Buffalo, N. Y. 


Please send the Sherwood catalog No. 18-S. 
Name 


Address 
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LAWSON PULLEYS 


Villiwrignt § UCnoIice 












BUILT UP BY HAND SINCE 188¢ 


The illustration shows 
style of construction 
for pulleys 12 in. to 





33 in. diameter with 
wider than 6 in. face. 





Manufactured by 


Menasha Wood Split Pulley Co. 
Menasha, Wis. 


Established 1886 
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ALLIGATOR 
STEEL BELT LACING 


FLEXIBLE STEEL LACING CO. 
1633 Lexington St., Chicago, U. s. A. 
England at 135 Finsbury Pave., London, E. C. 










Over 8 Million Belts 
Joined in the Last 12 
Months Estimating 
Average Belt Width for 
the Different Sizes 


WHY? 


(This careful estimate includes world sales) 
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Include Seabee 
In Your 1926 Catalog 


The constant sales promotion of Stanley 
by our salesmen and our advertising is in- 
creasing its use throughout the country at a 
very satisfactory annual percentage. 


Few items indeed repay the jobber so well 
for a little work. Our salesmen will cooper- 
ate closely with you. Most territories as- 
signed to jobbers already include Stanley 
users and these accounts are turned over to 
the jobber. 


Stanley has 2‘: or less stretch, lowest slip 
(proven by tests) of any belt, no ply separa- 
tion, no warehouse deterioration. Stands up 
under extreme heat, moisture, oil, dirt. Ex- 
tremely flexible. Catalog space prepared by 
our advertising department. Write. 


Stanley Belting 
Corporation 


15 North Jefferson st. 
CHICAGO 
320 Broadway 
NEW YORK CITY 























Moore & White 
Friction Clutches 


40 Years on the Market 


Over 200,000 in Operation 


Our ‘'1925”’’ 
Catalog sent 
free on re- 


quest. 


Ask for 
Catalog “C” 





The Moore & White Co. 


2711 to 2741 N. 15th St. 
Philadelphia, U. S. A. 
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PUSH SALES PROMOTION WORK 
Mills & Lupton Supply Company Has Appointed Manager to Take 
Charge of Its Advertising Department 
Convinced that advertising and sales promotion work 
is of prime importance to a mill supply house, and that 
it should be carried on under the supervision of a man- 
ager, just as any other department of the business, Mills 
& Lupton Supply Company, Chattanooga, Tenn., recently 
appointed Louis Meyer to take charge of its sales promo- 
tion activities. In a statement to MILL SUPPLIES about 
the policy under which he will do his work, Mr. Meyer 

said: 

“While we overlook no opportunity to impress the trade 
with the importance of the mill supply jobber as a factor 
and a prime necessity in economic life, we do not con- 
sider that a decided departure has been made from the 
usual sales promotion plans inaugurated by many enter- 
prising supply houses. 


“We have started publication of a house magazine 
under the name ‘Super Service,’ and the July and August 
issues of this paper illustrate clearly what we intend to 
do. In these pages we try to encourage the trade to apply 
for prices and information to the mill supply house in- 
stead of to the manufacturer located in a distant city, 
who cannot logically be in position to attend to require- 
ments in as satisfactory a manner. 

“It is our belief that regardless of the fact that the 
mill supply jobber is a contributing factor to the economic 
progress of the community in which he is located, it is to 
the interest of the purchaser to award the supply man 
first consideration because better assistance and surely 
more satisfactory service can be rendered in the selec- 
tion of his requirements. 

“Other duties of the sales promotion department man- 
ager include, of course, the usual cooperative methods 
with our salesmen, with representatives of our manufac- 
turing connections and with the connections themselves 
in order that closer affiliations may be had in the promo- 
tion of any lines we handle.” 

—- 

DISCUSSED NEW CATALOGUE 
National Association of Brass Manufacturers Held Three Days 
Meeting in Cleveland 

Details of the arrangement of the new official catalogue 
of the National Association of Brass Manufacturers were 
decided upon at a meeting of the organization in the 
Hotel Hollenden, Cleveland, September 8, 9 and 10. The 
listings in this new catalogue will be according to the 
natural use of materials in construction work. The first 
section will be devoted to roughing-in goods, such as 
ground-keys, compression stops and drains, sill and sedi- 
ment faucets, brass fittings and ferrules. Then there 
will be a section devoted to sink and tray faucets, fol- 
lowed by lavatory fixtures and nickel plated goods. <A 
special committee, consisting of E. F. Niedecken, Mil- 
waukee, H. N. Gillette, Cleveland, and H. E. Speakman, 
Wilmington, Del., will supervise the illustrations. 

In addition to the catalogue, the convention approved 
an illustrated booklet showing the right and wrong ways 
of handling and installing plumbing brass goods. These 
booklets will be distributed to jobbers and master plumb- 
ers for distribution to house owners. 

The standardization committee of the association is 
considering the wisdom of adopting a 3%-inch china 
handle for bathtub fitting purposes. The Brass Goods 
Manufacturers’ Council of Canada has notified the asso- 
ciation that the American standards for brass fittings 
are being adopted for use in Canada, and also the nomen- 
clature as adopted recently by the National Association 
of Brass Manufacturers. 
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Factors That Help 


Build Die Stock Sales 


my 
y/ - 





T HIRTY-FOUR years 
have shownevery 
plumber, every electrician, 
every other die stock user 
the strength, simplicity and 
accuracy of Oster Bull Dog 
Die Stocks. 


Added to these advantages 
are the quick releasing die- 
head that saves backing-off 
after a cut and the wide 
range each tool covers, 
which enables one Oster to 
take the place of two or 
three ordinary tools. 

By saving time and money 
for your customers, each of 
these features cements them 
more firmly to your firm 
and makes more certain 
their future business. 


Reputation, attractive dis- 
counts, and the live leads 
furnished dealers, all help 
make Oster Bull Dog Die 
Stocks the most profitable 
threading tool for a supply 
house to handle. 


The Oster Manufacturing Co. 
Manufacturers of the most 
complete line of pipe thread- 
ing equipment in the world 
2087 East 61st Place 

Cleveland, Ohio 
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A Tube Oiling System 


D Supplementary Steel Suspension Plates 


E A New Process Electrically Welded Steel Chain 


B Ball-Bearing Steel Driving Pinion of SAE Steel q\ 


C Ball-Bearing Lower Swivel Hook 


A Rare Combination of Salable Features — 


LL products boast of some one exclusive feature or other; few, how- 
ever, combine the good features of all. 

Especially is this true of hoists. 

The Wright Improved High Speed Hoist is an assembly of every good 
and highly salable feature known to Hoist manufacturing and designing. 
(Note a few of them above.) It is the exceptional hoist from a sales stand- 
point for the dealer, and one of service for the user. 

Why not profit by the greater popularity enjoyed by the Wright Hoist? 

Catalog? 
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Ball Bearing Journals 


‘The CHICAGO Line’ This is the Journal that is guaranteed to operate 


; : day in and day out without bearing troubles. No 
Power Transmitting Appliances noise—no dirt—no dripping of oil. 


Lubricate but two or three times a year. Suit- 
able for Line Shafts, Countershafts, Machines, 
Idlers, Belt Tighteners or to replace any Babbit- 
ted Journal. Made to suit conditions. 


This is only one of many trouble saving special- 
ties of CHICAGO LINE Equipment. 


Don’t be behind the times. Territory for live dealers. 


Chicago Pulley & Shafting Co. 


ENGINEERS, FOUNDERS AND MACHINISTS 


All Forms of Power Transmitting Appliances 





“DAGGETT” BALL BEARING 





HANGER BOX MAIN OFFICE: 


17 No. Desplaines St., 
Chicago, Ill. 
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(@bituary 7 

Robert J. Lynd, president of Lynd-Farquhar Company, 
419 Atlantic avenue, Boston, dealer in metal working 
machinery, passed away at his home in Newton, Mass., 
on Monday, August 31. 

Mr. Lynd was born in Somerville, Mass., October 10, 
1875. After graduating from Somerville grammar school 
at the age of 14, he entered the employ of Dodge, Haley 
& Company, Boston, and had entire charge of that com- 
pany’s stock room when he left three years later to join 
the A. B. Pitkin Machinery Company in its Boston office. 
Four years later he associated himself with Chandler & 
Farquhar as salesman in the machine tool department, 
and shortly afterwards was appointed manager of that 
branch of the business. 

In 1904 when the business of Chandler & Farquhar 
was incorporated, Mr. Lynd became a stockholder and 
director, later being elected vice-president of the com- 
pany. In 1917 Chandler & Farquhar Company sold its 
machine tool department, and the Lynd-Farquhar Com- 
pany was incorporated with Mr. Lynd as president and 
general manager. 

Mr. Lynd was a member of the Boston City Club, 
Nashua Country Club and the Boston Chamber of Com- 
merce. He was a Mason and an Odd Fellow. The fu- 
neral services were held at Waterman’s Chapel, Brook- 
line, Wednesday afternoon, September 2, Rev. Edward 
T. Sullivan, D. D., officiating. Interment was in Mt. 
Auburn cemetery. 





Bengt W. M. Hanson 

Bengt W. M. Hanson, widely known inventor and pres- 
ident of the Hanson & Whitney Machine Co., Hartford, 
Conn., passed away at his home in Hartford on Sunday, 
September 6. He was born in Sweden in 1866 and came 
to America in 1890, entering the employ of the Waltham 
Watch Company. Five years later he started as an em- 
ploye of the Pratt & Whitney Company, Hartford, and 
remained with that organization until 1915, advancing 
through various positions until he became vice-president 
and works manager of the company. He served as a 
civilian member of the machine gun board of the War 
Department, and during the World war was in charge 
of gun production at the Colt Patent Fire Arms Mfg. 
Co., Hartford, serving as vice-president and general man- 
ager of the company. In 1920 he became president of 
the Hanson & Whitney company. He was a director of 
the S. K. F. Ball Bearing Company, a member of the 
American Society of Mechanical Engineers and of the 
Hartford and Connecticut Chambers of Commerce. He 
was formerly president of the Manufacturers Association 
of Hartford County. Mr. Hanson is survived by his wife, 
one son and one daughter. 


B. B. Neal 

Bernard Barclay Neal, president of the Commonwealth 
Hardware Company, 235 Canal street, New York City, 
jobber of hardware, tools and supplies, passed away 
Tuesday, September 15. Mr. Neal was 59 years old. 
He had taken a prominent part in the hardware and 
supply business in New York territory for many years. 
He was the founder of the Neal & Brinker Co., Neal & 
Scott and the B. B. Neal Hardware Co., all of which 
were located in New York. In 1920 he incorporated the 
Commonwealth Hardware Company with $25,000 capi- 
tal. Mr. Neal is survived by his wife and one daughter. 











We would like a few new dealers 
to take on the Royersford line 
where we are not represented. 





Our production of Sells roller bear- 
ings, hangers, couplings, collars and 
similar transmission appliances now 
enables us to supply additional deal- 
ers where we are not now repre- 
sented. 


If you would like to take on a trans- 
mission line that is well advertised 
and where the service is fast and 
where each dealer is considered an 
important dealer, then we would like 
to hear from you. 


Martin G. Sperzel 


is sales manager 
—you might address him 


Royersford Foundry & Machine Co. 


43 N. 5th Street Philadelphia, Pa. 
Royersford Products are regularly advertised in: 
Industrial Management Dodge Idea 
Mechanical Engineering Belting & Transmission 
American Machinist Cotton Oil Press 
Mill Supplies Machinery 
American Miller Textile World 


as well as in A. S. M. E. Catalog and MacRae’s Blue Book 


The ROYERSFORD LINE 


for fast service 
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The Picture tells the “hole” story 





| to the man who uses packing because he immediately sees the feasibility 
of a hollow center packing. 


To You, Mr. Jobber, we have a different story to tell—a story of more 
profits, increased sales, a reduced stock investment and the exclusive 
selling agency for a patented specialty that gives your salesmen an entree 
to every steam plant in his territory. We'd like to tell you this story. 


Write today for exclusive agency in your territory. 


THE HOLLOW CENTER PACKING CO. 
6523 Euclid Avenue Cleveland, Ohio 



































THE HOLLOW CENTER PACKIN 
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Smith in 
Distribu bution of Mill Supplies 


Application of Correct Sales Principles in the 





Supply Salesmen As Safety Engineers 


Fully Seventy-Five Per Cent of the Factories of This 
Country Are Deficient in the Matter of Fire Protection 


Manager of Sales, Geo. W. Diener Mfg. Co., 


The editor of MILL SUPPLIES has 
asked me to write about “How Much 
of a Safety Engineer a Jobber’s 
Salesman Should Be.” Some _ job, 
I’ll say it is. 

Doubtless, in making this assign- 
ment, the nature of the business 
with which I happen to be identified 
was foremost in Mr. Editor’s mind, 
but the theme calls for broader 
interpretation than is possible in 
the technical details of any partic- 
ular line or product, and which, 
moreover, is a subject worthy the 
efforts of an inspired writer. 

I do believe that for the purpose 
of driving the point straight home, 
it can be demonstrated that safety 
fire protection engineering has a 
marked advantage because, being 
less technical than most lines, its 
direct application to a gigantic an- 
nual loss to the nation is accepted 
by the public with what seems com- 
parative indifference. Unfortunate- 
ly, the fact that fire loss is caused 
by thoughtlessness, carelessness and 
neglect, and is estimated by authori- 
ties to be 60 per cent preventable, 
is not considered with sufficient seri- 
ousness by the average citizen. 

There is no merchandise in which 
safety is of such pronounced impor- 
tance as mill supplies. Fire appli- 
ances, hand tools, machine tools, 
chains, abrasives, shop accessories, 
pulleys, belting, shafting, bolts, nuts, 
about everything in fact that com- 
prises a mill supply stock, are con- 
sidered in relation to some _ use 
where safety is a requirement. 


too. 


PRACTICAL KNOWLEDGE NEEDED 

To answer Mr. Editor’s question 
directly, therefore, a mill supply 
salesman should be a safety engineer 
to the extent of being informed as 


fet» A weneettam ck Ramm 


W. J. GOLD 


to “hazard” concerning life or prop- 
erty connected with every item in 
the stock; not necessarily deeply 
technical knowledge, but practical 
knowledge, that may be learned by 
studying the literature and cata- 
logues of manufacturers, as well as 
the goods. Without that knowledge, 
a salesman stands little chance of 
getting far, but advancement will 
keep pace in direct proportion with 
his acquisition of knowledge. 





This article by Mr. Gold is 
an exceptionally timely one be- 
cause President Coolidge with- 
in the past fortnight has issued 
a proclamation recommending 
that the week beginning Sun- 
day, October 4, be observed as 
national fire prevention week. 
The President declared that 
there is: need of fire protection 
“as a practical measure of na- 
tional economy,” and he has 
appealed to all public officials, 
civic organizations, school au- 
thorities and all other organ- 
ized bodies, as well as to citi- 
zens generally to give their 
fullest co-operation in improv- 
ing conditions. 











In selling fire extinguishers and 
fire appliances, we sell nothing but 
safety. Without fire protection to 
talk about, there is nothing to say. 
Nine out of ten prospects for fire 
equipment say, “We don’t need it as 
we are insured.” In this one line 
it is therefore evident that unless 
the supply salesman knows some- 
thing about fire protection in con- 
nection with extinguishers, safety 


Chicago 


cans, oily waste cans, and other such 
products, cost becomes the chief con- 
sideration and a sale is lost, is un 
profitable or the wrong thing sold. 
In any of these instances, it is the 
customer who gets the worst of it 
through the salesman’s lack of 
knowledge and consequent poor serv- 
ice. 

Whether we go to a store to buy 
a necessity and by our desire for 
the thing are so far sold on it, or 
whether we are approached by a 
salesman, having something for 
which we have neither desire nor 
thought of wanting, in either case 
we like to have the thing sold to us. 
In the first place, we want to be 
convinced by the salesman that our 
judgment is right, and we rely upon 
his knowledge of the article for con- 
firmation. In the second place, the 
salesman has to show us where the 
thing in question would be of ad- 
vantage to us. To do either, he 
must know. 


PREPARE FOR THE UNUSUAL 

A mill supply salesman should, 
therefore, study his line with a view 
of being prepared for the unusual 
contingency, rather than the obvi- 
ous. For instance: If a customer 
asks for a fire extinguisher, the 
salesman should be a safety engineer 
to the extent of knowing what kind 
of a fire extinguisher will give the 
best protection in the place for which 
it is intended. It is perfectly ob- 
vious that the customer will buy a 
fire extinguisher, but unless he is 
sold the right type, the hazard he 
wishes to diminish may be perhaps 
increased. 

I once went out to buy a small 
bench lathe to be used in connection 
with a newly designed special at- 

















tachment that I had with me for 
forming small wire parts. Several 
different makes of lathes were of a 
pattern to which the tool vould be 
attached and there seemed littie 
choice. A young salesman, who had 
been standing by, stepped over and 
said, “Excuse me for butting in, but 
I think if your chuck is attached to 
any of those lathes, there is danger 
ot a finger being caught in the re- 
verse. J know these lathes and we 
can get you one where the shoulder 
is shaped so as to make it perfectly 
safe with your tool.’ That sales- 
man was a safety engineer and with- 
out doubt saved me damages. 
MOST FACTORIES DEFICIENT 

Our experience covers a wide sur- 
vey in canvassing for fire appliance 
business, and it is safe to say that 
75 per cent of factories are deficient 
in the matter of fire protection 
through lack of fire extinguishers, 
safety cans for inflammable liquids 
and oily waste cans. These items 
form part of the stock of nearly all 
mill supply jobbers and should be 
pushed harder than they are. Fire 
doors, hose racks, nozzles and other 
such items are somewhat more high- 
ly specialized and perhaps outside 
the average mill supply jobber’s reg- 
ular stock by reason of being con- 
sidered chiefly while buildings are 
under construction, but 60 per cent 
of factories are deficient in such fire 
protection. As to safety ideas not 
connected with fire protection, there 
is a wide field to exploit. It is not 
altogether the things and devices 
themselves, which are secondary, and 
the sale of which naturally follows, 
but it is the salesman’s discernment 
and ability to discover where the de- 
vices may be employed to advantage 
and profit. 

We read so much nowadays about 
“Scientific Salesmanship,”’ 
Engineering,” ‘Sales Psychology” 
and many other fancy terms to ex- 
press the idea of getting a fellow to 
buy something, that we stop and 
wonder what a salesman did thirty- 
five years ago to draw his “per 


“Sales 


week.” My experience in selling 
goes back that far and I reesll a 
good many successful salesmen with 
whom I have been in intimate con- 
tact down through the vears, and 
some not so successful. The meth- 
ods of the ones who succeeded, and 
most of them living are now in high 
places, were no different than the 
methods that make for success to- 
day. They knew their lines thor- 
oughly. They studied their markets. 
They learned the details of their 
goods from the inside out and from 
the outside in. That’s all there is 
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to the psychology of selling. Know 
your goods and your knowledge will 
react to your advantage with every 
prospect and customer. Therefore, 


Just Use *“‘The Old Rea ” 


if a mill supply salesman knows 
his goods, he is a safety engineer, 
and every mill supply salesman 
should be a safety engineer. 


Old Timer Hands Out Some Words of Wisdom 
to One of the Youngsters 


You have to use the old ‘bean’ in 
this business of selling mill sup- 
plies,” remarked Old Timer as he 
made one of those characteristic taps 
on the side of his cigar, loosening at 
the same time a half inch of white 
ash which fell into the center of the 
ash tray on the edge of his desk. 

“You tell him, Old Timer. You're 
the boy who can,” remarked the 
Office Pest, who chanced to be pass- 
ing and to overhear the Old Timer’s 
opening remark. “Why don’t you 
write him a letter about it?” 

Old Timer gave no indication of 
being disturbed in the least by this 
small talk, but after a moment’s 
silence he again directed his conver- 
sation to Bill Warner, the new re- 
cruit on the sales force of the 
Random Mill Supply Company. Bill 
is one of those energetic young fel- 
lows who believes that you can learn 
a lot from the men who have been 
“through the mill,” and who have 
taken the hard knocks and come 
through smiling. In Old Timer he 
found a kindly mentor, full of words 
of wisdom, and he was losing no time 
absorbing the good advice that was 
given him. 

‘Human nature has a lot of funny 
strains, and the salesman who wants 
to make a success of his work has to 
take it into consideration all the 
time. For instance, there’s two of 
my good customers located within a 
block of one another. One of them 
wouldn’t consider a visit from me 
complete unless he hauls me around 
the corner to his favorite soft drink 
parlor and succeeds in pouring a 
drink of moonshine into me, and vet 
if I were to have the remotest sem- 
blance of a breath on me when I ¢a!! 
at that next customer’s place of busi- 
ness, there’s not a chance in the 
world that I would ever get a peek at 
an order.” 

“How do you work it?” queried 
Bill. 

“Well, I'll tell you,” continued Old 
Timer. “I never think of varying 
the routine of my visits. I always 
go to the teetotaler’s place first, 
although I have to pass my “booze’m’ 








friend’s place to get there. Then, 
after securing the order there, I 
make what should have been the first 
stop the second. Simple, isn’t it?” 

“Sounds simple, but let me ask 
you. How in the world did you ever 
avoid making a slip in the first 
place?” 

“Boy, now you’re coming to the 
real meat of the lesson. In the firs: 
place, I studied human nature. Be- 
fore I ever get familiar with any 
customer, I first take plenty of time 
to learn the likes and dislikes, the 
whims and fancies of all my custom- 
ers. You will find by experience that 
there are some men who have no use 
for the hand-shaking, back-slapping, 
story-telling salesman, while there 
are other men who thrive on tha’ 
sort of stuff. There are some men 
who don’t think a salesman’s visit is 
complete unless they add a new story 
te their list for their next session of 
their poker clubs, and there are 
others who would show the gate to 
any salesman who had the effrontery 
to waste their time on what to them 
is trash. The trouble with many 
salesmen is that they talk too much.” 

“You tell him, Old Timer. You've 
got the vocabulary,” interjected the 
Office Pest, who was again passing. 

“There’s one of that kind,” said 
the Old Timer as he reached for the 
telephone. “He'll always be just the 
Cffice Pest, because he talks too 
much but doesn’t say anything. 
Whatever vou do in this mill supply 
game, don’t be a pest. Just use the 
‘old bean’.” 





When Teddy was out with the gana, 
He sure loved to boast and harangue. 
If he sold goods enough 
To make good his bluff, 


In a month he would own the shebang. 
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Information Over the Telephone 


Shortcomings of the Salesmen Who Are Courteous and Diplomatic 
But Who Don’t Know What They Are Talking About 


Having reformed about everything 
else, or tried to, now we come to the 
telephone. Chambers of Commerce 
have taken the matter up to impress 
upon the public that the telephone 
service can be greatly improved, lay- 
ing stress particularly on politeness. 

Our company has always rather 
felt that while politeness is very im- 
portant, the people who answer tel- 
ephone inquiries should have a cer- 
tain degree of intelligence—at least, 
above that of the lower order of ani- 
mals; so that perhaps in our tele- 
phone service we have not practised 
the three ‘“P’s’’—Patience, Persever- 
ance, and Politeness—as much as we 
should. However, we are installing 
a department of deportment and elo- 
cution so that our men who answer 
the telephone may not only use the 
right inflection but also the right 
language. No one will be allowed to 
smoke cigarettes while talking on the 
‘phone. 

It’s sometimes very aggravating 
to livten to a polite man talking 
abou* something he absolutely knows 
nothing about. However, we don’t 
wish t to be understood that we are 
disco'inting politeness. We shall in- 
sist upon this feature even to the 

ing off, when the hook must be 
gently pressed down before hanging 
up tie receiver, lest a harsh jingle 
offen: the ear of the person on the 
othe: end. It’s very gratifying that 
the 1:formers’ efforts are evidently 
alreany showing results, as witness 
llowing: 


the 


Heving occasion, cr at least think- 


ing had, to use a 2” 45° galvan- 
ized -orrugated conductor pipe el- 
bow, ' proceeded to locate one by tel- 
ephor e, so it might be ready when 


calle¢ for on my way toatrain. For 
a gr at many vears we, ourselves, 
kept ‘his material in stock and such 
fittin -s have been shown in so many 
trade catalogues and are carried by 
<o muiny hardware stores, it didn’t 
occuy to me that the matter of this 
elbov’ presented any stupendous dif- 
ficult.. 

So I called up. ‘Will you please 
tell me if you carry in stock 2” 45 
galvenized corrugated conductor pipe 
elbows?” ‘ 

“Yes, sir, we have them. What 
size?” 

“Two inch.” 


When a Customer Calls Up 


“Thank you; do you want cast iron 
or malleable?” 

“Neither. I want a 2” 45° gal- 
vanized corrugated conductor pipe 
elbow.” 

“Yes, I know you want a conduc- 
tor elbow, but which do you want— 
cast iron or malleable?” 

“T tell you, neither. 
tor pipe elbow. 


t’s a conduc- 
Conductor pipe; 





The editor of “The Mill Sup- 
ply Salesman” Section came 
across the accompanying article 
in a recent edition of ‘“Wal- 
worth Log,” the house organ 
of The Walworth Manufactur- 
ing Company, Boston. Believ- 
ing that it contains not only an 
unusual mixture of real humor, 
but also a moral that may very 
beneficially be called to the at- 
tention of the mill supply field, 
he secured permission from 
L. F. Hamilton, manager of the 
sales promotion department of 
the Walworth company, to re- 
print the story in this section. 
Mr. Hamilton’s reply aptly ex- 
presses the editor’s own reac- 
tion, when he said: 

“It strikes the writer that 
this subject has been handled 
in an excellent way. It is hu- 
morous throughout, and yet it 
leaves a decided impression in 





the mind of the average man 
that whoever answers the tele- 
phone in a mill supply house 
should know what he is talkiny 
about. He can be courteous to 
the Nth power—he can be as 
diplomatic as Talleyrand—but, 
if he doesn't know what he is | 


talking about, the reaction on 
the mind of the person at the 
other end of the phone is de- | 
cidedly against the house which | 
he represents.” | 











don’t you understand ?—a corrugated 
conductor pipe elbow.” 

“Oh, ves; just wait a moment, I 
will let you talk with Mr. Smith.” 

Smith comes on the line. ‘What 
can I do for you?” 

“T want a 2” 45° galvanized cor- 
rugated conductor pipe elbow. Do 
you keep them?” 

“We do. What size do you want?” 


“Two inch, 45° galvanized—”’ 

“Do you want to use it for steam 
or water?” 

“T want it for a drain pipe from a 
sink.” 

“Then it should be galvanized.” 

“Sure, I want it galvanized.” 

“All right; what pressure?” 

“Darn it, no pressure at all. The 
water simply runs through it.” 

“T see; then a malleable elbow will 
do. Will you have it plain or galvan- 
ized?” 

“Look here! you don’t seem to get 
the idea; either you are not listen- 
ing to me or you don’t hear what I 
say. It’s a 2” 45° galvanized cor- 
rugated conductor pipe elbow. Don’t 
you know what that is?” 

“Well, I guess I don’t. Wait a 
minute and I will connect you with 
our stock man.” 

The stock man comes on the line. 
“What can I do for you?” 

“T want a 2” 45° galvanized cor- 
rugated conductor pipe elbow. Have 
you any in stock?” 

“Sure; how many do you want?” 

“One.” 

“What size?” 

“Two inch.” 

“O. K. Do you want it shipped 

“T will call for it.” 

“Fine! One 2” cast-iron elbow.” 

“No; it’s not a cast-iron elbow.” 

“Pardon me; you want malleable. 
We can give it to you either galvan- 
ized or plain.” 

“For the love of Mike! it’s not 
malleable. It’s for conductor pipe 
corrugated conductor pipe—made of 
sheet steel and corrugated; the joints 
slip into one another.” 

“Oh, wait a minute.” And I over- 
heard him turn to someone and ask, 
“Can we furnish slip joint fittings?” 
I didn’t hear the answer, but he 
came back on the line and asked what 
size of slip joint fittings I wanted. 

““My dear sir, let’s start all over. I 
have a camp down in the country and 
just outside of the camp a cesspool 
has been dug and I want to carry the 
waste water from the kitchen sink 
into this cesspool. There’s a piece of 
lead pipe from the sink to which I 
wish to connect this galvanized cor- 
rugated conductor pipe elbow. The 
joints of the pipe slip into each other 
like a stovepipe.” 

“Oh, now I get you. What you 
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ought to have is soil pipe, but that’s 
not made galvanized, so you better 
use regular galvanized wrought pipe. 
Do you want any special length, or 
will you take it random and cut it 
and thread it yourself? If you want 
us to fit it up, you’d better bring in 
a sketch.” 

“Please, please, my dear man, I 
know exactly what I want and if you 
will only listen to me, perhaps you 
will know also. Now I want one— 
2” 45° galvanized corrugated con- 
ductor pipe elbow.” 

“T see, you want to reduce from 
one inch to two inch.” 

“No, no; nothing of the kind. I 
want one 2” 45° galvanized corru- 
gated conductor pipe elbow.” 

“T see—one 2” galvanized pipe.” 

“No, not pipe; it’s an elbow I 
want.” 


“Oh, an elbow! Do you want 90° 
or 45°?” 

“Please wait a minute; give me a 
chance. I want a 2” 45° galvanized 
corrugated conductor pipe elbow.” 

“T see; the pipe is corrugated. 
How are you going to put a thread 
on it? All our elbows are threaded.” 

“Will you please be good enough to 
put somebody on the wire that knows 
something ?” 

“All right! 
the manager.” 

“The manager talking. 

“T am trying to find out if you 
have in stock a 2” 45° galvanized 
corrugated conductor pipe elbow.” 

“What do you want to use it for?” 

“For a waste pipe from a sink to 
a cesspool.” 

“How long do you want the pipe?” 

“Tt’s not pipe I want, simply an 
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elbow.” 

“Ah, yes; what size elbow?” 

“I told you a 2”.” 

“You say you want to connect it 
to lead pipe. What size is the lead 
pipe?” 

“T don’t know. Perhaps 114” or 
1144”; the lead pipe simply drops 
into the elbow.” 

“Why not get another piece of pipe 
and have your plumber solder it on? 
However, hold the wire and I will 
connect you with the stock man.” 

“Never mind. I'll take out the 
sink.” 

But everybody was polite—oh, yes, 
very polite. As long as people will 
insist on answering telephone in- 
quiries with a mind entirely blank, 
or engaged elsewhere, just so long 
will the telephone be _ inefficient. 
Selah. 


Salesmanship for Quality Products 


Salesmen Should Learn That Cut Prices Mean That 
Their Services Are Loss and Not Profit 


It must be clear enough to anyone 
that it is necessary for the salesman 
to sell at prices that pay a profit. 
Price cutting means profit cutting 
and, to paraphrase the popular song, 
“‘Who takes care of the price cutter’s 
profits while the price cutter’s busy 
cutting prices?” And the answer is 
““Nobody.” 

There are salesmen whose one best 
selling argument is a cut price. They 
think entirely in terms of prices and 
price competition. They forget there 
is such a thing as quality. 

A friend of mine was recently 
looking for a chance to buy a fur 


coat for his wife and he wanted 
beaver, but felt that he could not 
pay beaver prices. He called and 


looked over the furs in a big store 
during the August fur sale, when 
the dealer was evidently very anxious 
to make sales. There was a beaver 
coat that just suited, but it was 
priced at $450. The only other coat 
that appealed to the customer was a 
brown caracul priced at $325. The 
customer hesitated, stating his pref- 
erence for the beaver, but was non- 
committal about the caracul. He 
could not pay $450 for a coat. He 
walked out after the beaver had been 
offered to him for $400, saying he 
might come back. 

The next day I met this friend 
and he was talking to me about the 
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coats. “I can’t pay more than three- 
fifty for a coat at the outside,” said 
he. “I guess I’d better buy the cara- 
cul. Josephine will like that all 
right, only I know she’d rather have 
beaver.” 

When I left him, he was all set 
to go back and buy the caracul coat. 
When I next saw him, he told me he 
went back and the salesman talked 
himself into cutting the price on the 
beaver to $350 and he bought it. 
“But,” he added, “if that salesman 
had been firm on his price in the first 
place, he could have sold me the cara- 
cul at the marked price and made a 
profit. As it was he only got rid of 
that much stock at a figure at which 
he can’t duplicate it for the best sel!- 
ing fur season that’s yet to come.” 

WHY THE SALESMAN FAILED 


And there you are; a fur salesman 
whose only thought was price. He 
did not even make a real attempt to 
present the quality of the beaver coat 
in a way that would tempt my friend 
to increase the amount he was will- 
ing to pay. Doubtless no similar in- 
cident could occur in mill supplies, 
but there are a few mill supply sales- 
men who are like that fur salesman 
in that they do not have the ability 
to present quality so as to make it 
more attractive than price. 

The failure to present quality 


rather than mere price is sometimes 
due to failure to realize the impor- 
tance of quality as a factor in get- 
ting the business, but sometimes it 
is due to an actual lack of ability on 
the part of the salesman to present 
quality so it will appeal. 


KNOW WHY A TOOL IS FINE 


A salesman cannot present quality 
unless he knows the reason for that 
quality, the why and wherefore of it. 
He must be able to do more than 
merely declare emphatically that 
quality is there. It is not enough to 
say to a prospect that a certain elec- 
tric drill is a fine drill, that it is a 
high class drill, or, to use the expres- 
sion which occasionally salesmen 
seem to think is maximum recom- 
mendation, that it is “Some drill!” 

In order to sell the prospect on 
the quality of that drill it is neces- 
sary to be able to explain why it is 
fine. That involves intimate knowl- 
edge of the mechanism of the drill, 
of the quality of raw material used, 
of the care in workmanship and in- 
spection and test, and for the cus- 
tomer who does not appreciate such 
facts, it involves such information as 
that the drill has been chosen by cer- 
tain known efficient users for certain 
known trying uses. No salesman can 
be a maximum success in selling 
drills who does not know drills 
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through and through, knowing also 
the uses to which his drill has been 
put and when, where and by whom. 

There is another sort of knowl- 
edge that is essential in making peo- 
ple want to buy the best quality well 
enough to pay the best quality price. 
That is knowledge of the uses of the 
product. The salesman needs to 
know just what the best drill will do 
and what it will do that cheaper 
drills will not do. When so equipped 
with knowledge, he can arouse the 
prospect’s interest in the work of the 
drill and make him feel that it is 
that work that he is buying, that 
service, rather than a mere piece of 
machinery, is for what he is paying. 


WHAT THE BUYER PAYS FOR 


What a buyer really pays for in 
buying equipment is the work that 
equipment will do, the service it will 
render. He cares nothing about the 
article as merely so much metal. It 
ought to be a simple matter for the 
salesman to show how and why the 
better machine gives more for the 
money and gives it long enough so 
that the service performed costs less 
money than when done by a cheaper 
device. 

If the salesman can reduce this 
proposition to figures, he can put the 
argument over much more effectively 
than when it is in the form of a 
mere statement. When he says “This 
Anodyne ball bearing loose pulley is 
a dandy,” he doesn’t say much, but 
when he says “If you use Anodyne 
loose pulleys you have to lubricate 
them only a couple of times a year; 
they don’t drip oil, and it is easy to 
slip off the old and slip on the new,” 
then he has said a lot. 

It is one thing to recommend a 
pipe threading machine as a “good 
machine,” and it is another and a 
better thing to say of it, “You can 
put this machine into continuous 
service and it ought to give you ten 
or fifteen or more years of satisfac- 
tory work. In fact, we have users 
who have found the machine satis- 
factory for daily use through just 
such periods. It handles long, short, 
bent or straight pieces of pipe in a 
way that saves time and labor. This 
machine ought to give you fifty per 
cent longer service than a machine 
at a lower price, and it gives better 
satisfaction all the while you use it.” 

STUDY THE PRODUCTS YOU SELL 


A good deal has been said and 
written about the importance of 
studying salesmanship, and I have 
been one to emphasize it, but one’of 
the important things in bettering 
salesmanship is to study the products 
you sell. Perhaps a salesman who 
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knows his products from raw ma- 
terial to finished article, and who is 
familiar with uses and handling all 
along the line, is in a better way to 
sell intelligently than a man who is 
an expert in salesmanship as such, 
but who does not know the technical 
side. 

Certain it is that knowledge of 
the product and how efficiency can 
be secured in its use is essential to 
selling high quality lines to buyers 
who are interested in buying as 
cheaply as they can. 

BUYERS WANT THE BEST 

The salesman anxious to sell the 
best has this in his favor: every 
buyer would rather have the best. 
Even the man who wants to buy 
cheaply would rather have the best. 
Price aside, no one would take the 
cheaper equipment. The question, 
then, is how to show the buyer he is 
saving money in the long run by tak- 
ing the best. And that is usually 
an easy matter for the. man who 
knows his line and what it will do. 

Salesmen are prone to incline to 
the easy way in this best quality 
matter, and the easy way is to shade 
the price so the best grade will not 
cost much more than the cheaper 
grade. The valuable salesman is he 
who can get the price for the quality 
product, refraining from cutting 
prices, making better terms or ar- 
ranging secret rebates or discounts. 

It is when this price cutting enters 
in that profits are threatened and 
dissatisfied customers are produced. 

PROFIT IS WHAT COUNTS 

Before the sales manager accepts 
it as a fact that a certain salesman 
with a record of large volume sales 
is one of the best men the house has, 


he must check up and see what sort 
of prices that man gets, whether he 
is boosting volume by cutting prices. 
Volume of business is a fine thing, 
but its value is not to be compared 
with percentage of profit. 

A. H. Deute said some time ago in 
“Printers’ Ink Monthly”: “The more 
one studies the problem, the more 
one becomes convinced that the in- 
ability of so many men to get the 
price is the result of two situations: 

(1) Because the salesman does 
not understand why the price is set 
where it is and therefore cannot 
show the buyer wherein the price is 
fair. 

(2) Because they don’t know 
why it is to the best interests of all 
concerned that after a fair price is 
set the salesman serves not only the 
interest of his employer, but also of 
the buyer when he sees to it that 
that price is maintained.” 

The house knows its costs and it 
knows how much profit it must get 
on a product in order that the prod- 
uct shall pay its share of mainte- 
nance costs and return a profit. Per- 
haps the price cutting salesman may 
be cured of his practice by being 
shown that cut prices mean elimina- 
tion of profits, and may make his 
services return a loss instead of a 
profit. 

It is fairly certain that the sales- 
man who cannot get the prices the 
house expects him to get for a prod- 
uct is not a good man for the job. 
He belongs where price is featured 
rather than quality, where the sales 
manager will be satisfied with the 
sale of cheap lines. Quality products 
call for quality salesmanship. They 
cannot be sold profitably on price 
alone. 


Expedition That Failed 


Search for an Unusual Salesmanship Story Ends 
With a Good Beginning 


Many mill supply salesmen take 
orders for items of stock which are 
destined to perform unusual opera- 
tions, and often the salesmen never 
stop to inquire as to the nature of 
the work to be done with the tools 
or supplies ordered. An example of 
such a sale is that of a Black & 
Decker electric drill, which was pur- 
chased and taken along by the Mac- 
Millan expedition on its arctic ex- 
ploration trip. 

Here was an unusual sale, and yet 
investigation of the circumstances 
surrounding it brushed aside many 
of the unusual features. The editor 
of the “Mill Supply Salesman” Sec- 


tion, when he read about the expe- 
dition and the electric drill, visioned 
a startling feature story in which 
the hero, a mill supply salesman, 
reading the account of the outfitting 
of the polar expedition, suddenly 
brushes the cobwebs off the old idea 
bag, jumps into his “Lizzie,” and 
dashes down to a ship pier, where 
after long and diligent efforts he 
finally locates “Cap” MacMillan, and 
persuades him that when it comes 
to breaking up icebergs or cutting 
out some of the north pole to bring 
back to show to the natives, there 
is nothing in this cold, cold world 
like a good old electric drill. 















pL 


“ene gH 


aa a RAEI 





—— a ore 3 romewestiesd 































































ensew eames 








86 





Pine <a Ava ro 
a \ wri Ye nh, | oe 
Uicist > LZ mw ital tr) 


aR October, 1925 


eS ee ee | — 





Sounded good. So the still hunt 
began. Inquiry disclosed the fact 
that the drill had been sold by the 
Duncan & Goodell Co., 404 Main 
Worcester, Mass., and that 
G. J. Bridgham, of that company’s 
mill supply department, could un- 
doubtedly throw a light on the pic- 
ture, “Boarding the Old Polar Ex- 
pedition Ship.” 

So we “dug up” Mr. Bridgham, 
and in the manner of the “Inquiring 
Reporter,” asked him: 

“Mr. Bridgham, you have here in 
your midst a master salesman, a 
real thinker, a man among men, who, 
if you would, and if he would, could 
solve the problem of ‘How Should a 
Mill Supply Salesman Think.’ Now, 
the other boys around this grand old 
country of ours are holding their 


street, 


Proper Control Necessary 


Salesmen Should Not Be Given Responsibility for 
Meeting Cut Prices 


L. J. Larzelere, manager of the 
Farquhar Machinery Company, Jack- 
sonville, Fla., recently remarked in 
a discussion with other mill supply 
men relative to the troubles caused 
the house by the actions of sales- 
men: “I hardly think it is fair to 
throw our troubles on the traveling 
salesmen. I think the salesmen are 
merely the reflection of the heads of 
the house. If we permit them to go 
out and cut prices, we are placing the 
business in their hands. I do not 
believe that a price should be cut 
nor an order accepted from the trav- 
eling salesman unless authorized by 
the house. 

Alvin M. Smith, president of the 
Smith-Courtney Company, Rich- 
mond, Va., once made a very similar 
statement about the relation of sales- 
men to the house, when he said: 
“T don’t want to knock the salesman. 
for I was a salesman once myself 
and I know I was as guilty of mal- 
practice as some of the boys are 
today. Aren’t we dealers guilty of 
the mal-practice of salesmen our- 
selves? Have we the proper contro! 
of our salesmen? I have seen men 
selling goods who could sell noise- 
less soup spoons and wartless pickles 
if we had them in stock. They can 
always come in and get an order on 
a factory shipment, but they can’t 
turn over the goods from. stock. 
We must control our salesmen, we 
must fix the prices at which they 
must sell the goods, not on the basis 
of dollars profit or cents per pound. 
but on the percentage of profit that 
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breaths anxiously awaiting details 
of how, when and why an electric 
drill came into possession of a polar 
expedition, with all the trimmings 
about how this super-salesman of 
yours conceived the idea and exe- 
cuted it, and whatever else you think 
might solve the problem of fast 


ordinary every day routine sales. 
We sold the drill with a lot of other 
supplies to the Worcester Polytech- 
nic Institute, and we did not know 
at the time what was to be done with 
it, except that it was part of the 
equipment for some expedition. 
Nothing at all unusual. Just another 
thinking in these days of keen com- sale to make up a day’s total. We'd 
petition. Can we interview the prefer that you do not mention the 
man?” hero of the sale, because it is just 
Whereat Mr. Bridgham started a 45 well not to make the unusual out 
bit, did some investigating on his of the usual, if you get the point. 
: : “T might have known that any- 
own hook, had a filing clerk do a : : : 
i : : thing that pertained to a polar expe- 
little detective work, and in a short dition would prove a cold clew,” re- 
space of time returned with a smile plied the downcast reporter, “and to 
on his face. think that I thought that this story 
“Just as I thought,” he remarked. would be real hot stuff. Alas, alack, 
“Just as I thought. Nothing un- oh for the life of a mill supply sales- 
usual at all, at all. Just one of our = man.” 


he has often been literally driven to 
neglect all thought of the real ac- 
complishment, which is to sell at a 
price which will show a proper per- 
centage of profit for his house. 

If, as Mr. Larzelere says, “sales- 
men are merely the reflection of the 
heads of the house,” then it behooves 
the heads to see that their salesmen 
have a definite understanding of 
what their course shall be. 

Each of these statements indicates In 
that there has been in the mill sup- 
ply field too much reliance on the 
individual judgment and _ business 


is based on a legitimate margin over 
and above our overhead cost and we 
ought to know what that overhead 
cost is.” 


various business publications 
there have recently appeared tabula- 
tions relative to the effects of cut- 

‘ : ting prices. We learn that on a 25 
sagacity of the salesmen. The aver- per pa margin, a five per cent price 
— salesman has been filled up with reduction calls for 18 2/3 per cent 
the idea that “‘the sale’s the thing. increased volume; a 10 per cent cut 
and because he has been impressed calls for 50 per cent more volume; 
with the importance of turning in and a 15 per cent cut calls for 75 
orders, with emphasis on “volume, per cent more volume. 

In an article which the writer re- 
cently read, there were reduced to 
mathematical terms several problems 
showing the percentages of increased 
volume necessary under various 
price cuts, taking into consideration 
all elements involved, including re- 
For all the business in sight. duction of overhead and selling ex- 
Let’s fight for the business— penses. Without going into the de- 

Let’s fight! tails of the mathematics involved. 
suffice it to say that the conclusion 
drawn, backed up by the results in 
each of the examples, is “that prices 
should not be reduced or increased 
arbitrarily.” 


Fight For Fall Business 
Well, here we are at fall, 
Best selling season of all. 
It’s not too hot, 

It’s not too cold, 

In fact, just right 

To make a big fight 


October, November, December, 

Just three months left, remember, 

Just one-fourth more 

And the year is o’er. 

So make your fight 

With all your might; 

There’s plenty of business in sight. 

Let’s fight for the business— 
Let’s fight! 


It is up to the executives of mill 
supply houses to set the limits with- 
in which their salesmen are given 
discretion in the matter of setting 
prices. Salesmen should not be ex- 
pected to worry about whether the 
house is making or losing money on 
some of their sales unless the execu- 
tives make them worry about it. It 
is the duty of the salesmen to sell 
the goods at the prices set for them. 


The sprinter who’s off with the gun 

May be caught ere the race fs run. 

His start may be fast, 

But his speed doesn’t last, 

While the one with the fight 

When the tape is in sight 

To win finds his chances bright. 

Let’s fight for the business— 
Let’s fight! 
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WHAT 
DO YOUR 
SALESMEN CARRY? 


Every sales executive knows what an advantage a sales- 











Salesmen' s 
Catalog 
Covers 










man with all of his sales material at his finger tips has over 





fo his competitors. 
PNM Coneral The recent standardization of catalog page sizes of the 
=o Distribution hi d ill | . d bl . 
ag Codigs machinery and mill supply industry enables you to incor- 


porate ALL of the salesman’s selling information into one 
compact, loose leaf catalog. 


Machinery and mill supply houses are generally adopt- 
ing Kalamazoo binders in the standard size for their sales- 
men. They are getting the desired and expected results 
from the standardization. 


Sign this coupon to denote your interest. We will show 
you how you, too, can give your salesmen a practical, 


convenient and satisfactory catalog that will help them sell 
MORE. 


Keep Your Salesmen on a Par with Others | 


wetter Accountind and KALAMAZOO LOOSE LEAF BINDER CO. Use This Coupon 


Record Keeping Methods ‘ " y 
Factories at Kalamazoo, Mich., and Los Angeles, Cal. 








Sales Offices in Principal Cities. 






SSE ee ee | 


ACCOUNTING-SYSTEMS 





Address 
































When writing to Advertisers please mention M1Lt Suppties. 











21D) AES: October, 1925 

















ya Melo 


TRape wee 


A life sentence at hard 
labor! 


























Monarch Ball Metal 


The Steel Process Babbitt 
SEE 
THE 
IDEA ? 































































Sa ud Belt on the 2000 H. P. main drive 
pl Is 1 City. It has run 24 
u 1 d vs a ek the past 20) ears 
\n 5s coming strong! 
This is I S e th S right 1 r 
S I ew Belts The ure 
: t] Rane ark 
g i 
- . F ted . . . N 
I g brings you the honest oss This Babbitt Is Different 
»” S | 
4 a 4 Send The deoxidizing flux in bar bab- Monarch Ball Metal carries its j 
—_ bitt metals is mixed with the own flux, the metal and flux { 
metal BEFORE it is cast into being melted together for the ' 
- ‘ | Pie Gy sre : first time when used by the cus- j 
EDW. R A D EY CO., Inc. bars. This makes good, solid oscil gorse bitet fone 
Ps bars, but in the casting the flux we i hess ot a bl 
Be aa tees : pat sy eatick on cc i ain ain freely and makes tough, durable 
BELTING AND OTHER LEATHER PRODUCTS — a Menton e ss y- bearings, without hard spots or 
ele oT _@ . > a hen the customer remelits it, blow holes. AND IT COSTS 
Since 1835 29 Murray Street, New York City the fussed out Bux Gaile to LESS, TIME AND QUALITY 
Branches: Atlanta, Ga.: Boston, Mass.; Chicago, III.; function. CONSIDERED. | 
Glen Cove, N. Y.; Newark, N. J.; Philadelphia, Pa.; = - ; , 
Pittsburgh, Pa.; San Francisco, Cal. rd fron bhorrs & Suppiy Co., <tugusta, Ga., wrote: 
a , “For twenty years we have distributed Monarch Ball 
sab: Signa alia biel tae MAIL IODAT<— 93 <== = Metal very satisfactorily. Our business relations have } 
EDW. R. LADEW CO.., Inc. 102-E bee ver pl and the protection you offer ye | 
29 Murray St., New York, U.S. A. stribute in the sale of your metal is all that could } 
enreue send me a copy of “The Proof Book” " ree | 
ind fu nformation about Ladew Leather Pelting. ‘ ‘ P i 
—— oe Write for full information and prices. 
Name 
Company MONARCH METAL CO. 
EE 119 South Lincoln St. Chicago, Ill. | 
| 
Openi | 
"= eta ase A One-Opening | 
No-Leak 
The Turner No. 45 Blotorch 
JOBBERS! has a heavy gauge, polished 
THI LINE Brass Tank with but one 
S opening and that on top 
PAYS BIG above fuel line. Ne. 45-1 Quart 
Lay Brooms are known 
the country over — 
They've made good 
since 1876. No other : 
broom offers a_ better Sate a ” 
sales opportunity for 5a. 2 as @ » Gia (4 
Jobbers and Mill Supply & 
Houses with so little Present-day kerosene or gasoline gasifies perfectly 
effort. with the Turner patented Superheating Burner Baffle 
Over 5.000 industrial and heater plug. It is 400 degrees hotter. The pat- 
In Lay Brooms the se- plants use and prefer ented Automatic Safety Valve prevents pumping a 
lected fibres are held as the Lay Broom. First bursting pressure. The Separate Adjusting Needle 
ir vise by staples, not orders bring consistent obviates orifice trouble. The Pistol Grip is a coinfort- 
é rise ry sta 2s, 5 . ~ Pega ‘ 
ee ee ee I repeat business and ex- able fit for any hand. FEARLESSLY GUARANTEED. 
nails. They are metal re- cellent profits. Write to- Costs no more than ordinary blotorches. 
inforced and sewn with day for proposition and Order from your Jobber 
heavy flax thread. discounts. Write us for new catalog. 
THE JOSEPH LAY COMPANY = TURNER BRASS | 
° . P " ) 
120 Third St., Ridgeville, Indiana Newton St., Sycamore, Ill. 
; The World's Largest Exclusive Manufacturers of 
’ : : t t. : x ‘ 
New York Office: 110 W. 34th S Blotorches, Fire Pots and Brazers 
When writing to Advertisers please mention Mitt Supp.iegs. 





9 





October, 1925 





nm 89 








--General‘News /ovikF iel 

















(CNS se). TE TW 
i ¢ ( (EAE \f 
eT eng |] 

08S ee tials 


Wh li ae : 


<a 

































Personals 














Victor Wilmot, newly appointed general sales manager 
of the Dodge Manufacturing Corporation, Mishawaka, needs 
little introduction to the mill supply field. For 
several years he has been Chicago district 
manager of the Dodge company, and has a 
wide acquaintance both in the mill supply and 
the general industrial field. Mr. Wilmot’s pro- 
motion followed the recent resignation of D. J. 
Campbell. At the time of the latter’s resigna- 
tion, John Beynon, another familiar figure in 
the Dodge organization, who in the recent 
past has been New York district manager, 
resigned. The Dodge sales department execu- 
tives now include Mr. Wilmot, E. M. Carver, 
who is assistant general sales manager in 
charge of engineering sales, and E. S. Grant, assistant general 
sales manager in charge of dealer el store sales. 

J. Clarke, president of the Lake Erie Bolt & Nut Co., 
Cleveland, recently returned from a long European tour. 

Alfred O. Kauffmann, president of the Link-Belt Company, 
has been re-elected chairman of the Indianapolis 
Fund Campaign for 1926. 


Victor Wilmot 


Community 


R. M. Gattshall, advertising manager of the Republic 
Rubber Company, Youngstown, Ohio, recently returned from 

business trip through the eastern and southeastern jobbing 
centers. 

William S. Kerr, of the Upson, Walton Company, Cleve- 
land, was in Chicago during the last week of August, and 
reported that the tackle block business of his company is 
growing steadily. 

Frank L. Allen has resigned as salesman for the machine 
tool department of the E. A. Kinsey Company’s Indianapolis 
branch, and will become associated with the E. L. Essley 
Machinery Company’s Milwaukee office. 

Luther Stein, for several years assistant to the late Frank 
Cassell, has been elected vice-president and general sales 
manager of the Belknap Hardware and Manufacturing Com- 
pany, Louisville, Ky., to succeed Mr. Cassell. 

Lester G. Auberlin, formerly director of purchases of the 
Penberthy Injector Company, has been elected executive sec- 
retary of the Purchasing Agents’ Association of Detroit to 
succeed Elwood Sampson, who resigned after six years’ serv- 
ice as secretary. 

S. Horace Disston, vice-president, Henry Disston & Sons, 
Inc., Philadelphia, addressed the Purchasing Agents’ Asso- 
ciation of Pittsburgh at its meeting and dinner September 15, 
and exhibited a three-reel motion picture film showing how 
Disston products are manufactured. 

S. A. Ellicson is now president as well as treasurer of the 
Chicago Pulley & Shafting Company, Chicago, manufacturer 
of power transmitting appliances, having been elected to the 
presidency to succeed the late A. D. Dorman. C. G. Stevens 
continues as vice-president of the company, and W. S. War- 
burton as secretary. 

A. E. Meigs, formerly in the eastern sales department of 
the Keystone Steel & Wire Company, Peoria, IIl., and for 
many years associated with the L. S. Starrett Co., Athol,, 
Mass., has become a manufacturers’ agent, handling several 
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lines, including those of the Vaughan & Bushnell Mfg. Com- 
pany, Chicago, and the Erie Tool Works, Erie, Pa. Mr. 
Meigs’ headquarters are at 901 South Forty-seventh street, 
Philadelphia. 

E. W. Fulton, formerly manager of the Fulton Machine 
& Vise Company, Lowville, N. Y., and previously with the 
Prentiss Vise Company’s organization for several years, is 
now associated with the Oswego Tool Company, and has 
supervised the design and construction of a new line of vises 
for the latter company. 

E. S. Jenison has been elected vice-president of the Smith- 
Booth-Usher Co., and will be a resident partner in San 
Francisco. Mr. Jenison was formerly sales manager of the 
Goulds Mfg. Co., Seneca Falls, N. Y., 
he was associated for 10 years. 
University of Michigan. 


with which company 
He is a graduate of the 


Frank QO. Lincoln, vice-president in charge of sales of the 
Morse Twist Drill Company, New Bedford, A was in 
Chicago on Tuesday, September 8, and then visited St. Paul 
and Minneapolis, after which he journeyed to Cleveland to 
attend the National Steel Exposition, held in the latter city 
from September 14th to 18th. 

Howard Coonley, president of the Walworth Manufactur- 
ing Company, Boston, has been accorded a rew honor by 
appointment as chief of the First Chemical Warfare District. 
In the event of war, Mr. Coonley would be called upon to 
mobilize industries in his district for manufacturing chem- 
ical warfare materials. During the world war, Mr. Coonley 
was vice-president of the Shipping Board. 

N. A. Gladding, of E. C. Atkins & Co., Mark Lyons, of 
McGowin-Lyons Hardware & Supply Co., Mobile, Ala., T. 
James Fernley, representing the National Hardware Asso- 
ciation, and Fred D. Mitchell, representing the American 
Hardware Manufacturers’ Association, were among those 
present at an organization meeting of The Hardware Council, 
which was formed last month in New York. The council has 
been organized for the purpose of providing an effective and 
practical means by which the branches of the hardware trade 
may co-operate to study the problems of the industry. 

F. W. Swanson, formerly vice-president and general man- 
ager of Globe Machinery & Supply Co., Des Moines, Iowa, 
has been elected president of the company to succeed D. H. 
Buxton, who has become chairman of the board. Mr. Buxton 
organized the company in 1893 and was in active charge of 
the business until 1909. At that time Mr. Swanson joined 
the Globe organization and soon afterwards assumed active 
executive management of the business. The company is a 
large distributor of mill, mine and factory supplies, pumps, 
hoists and contractors’ equipment, and addition operates 
a completely equipped machine and boiler repair shop. 





Factory Additions 
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Latrobe Electric Steel Co., Latrobe, Pa., plans to build ex- 
tensions at a cost of $200,000. 

The Jackson Motor Shaft Co., Jackson, Mich., is building 
an addition at an estimated cost of $150,000. 

The Kimball Glass Co., Vineland, N. J., is building a fac- 
tory addition at an estimated cost of $80,000. 


CN SR ORION) OR ER ar cane ee ne 





a en me enter 








90 


2 Oe OES A TOE TE TO" merece 2 Rs 








They not only 
look right— 
they are right 


Beware the clean Jooking 
wiping cloths that do 
not carry a strict guar- 
antee that they have been 
properly cleansed and 
sterilized. Ordinary laundering can make them 
appear clean, but only intense heat can make them 
sterile. 


To be safe, sell Blue Grass Wipers. They have a 
national reputation as perfectly safe cloths to use 
and many mill supply jobbers are trading on this 
reputation to their profit. 


For information of interest to distributors, ad- 


dress the Louisville Sanitary Wipers Co., Inc., 
Louisville, Ky. 


WIPERS 


Can be one of your Best Sellers 















THOMPSON’S 
HACK SAW BLADES 


@ MiLForD 





MILFORD Brand—All hard tungsten steel for cut- 
ting solids such as tool steel, rails, etc. 


THE WAVY SET BLADE 


MIL FLEX Brand—The Wavy set blade Soft-back 
tungsten steel practically unbreakable, for cutting 
pipe, BX, Sheets, Conduit, etc. 





THOMPSON’S Flexible Back Band Saws for cut- 
ting Metals. 


The above constitutes a fine line on which energetic distribu- 
tors are making handsome profits. Write for our dealer propo- 
sition. 


— Manufactured by — 
The H. G. Thompson & Son Company 


ESTABLISHED 1876 
New Haven, Conn. 
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Ghe 
Bluford Sharp 
“Company 


alalogs 


537S.Dearborn St- 
ROTIRIULD 








Industry’s Chief Asset-—36 Sizes 
Material Handling Minimized 


New 12 page Bulletin illustrates many radical ad- 
vantages in use and design. 

Sold almost exclusively through Mill Supply 
Houses. Most attractive propositions for Distribu- 
tors, Dealers and Agents. Write today. 


The Plimpton Lift Truck Corp. 


Elmcourt, Stamford, Conn. 
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SUPERIOR 
DROP-FORGED 


WRENCHES 


Cash in on Williams’ line 
of Superior Drop-Forged 
Wrenches—It needs no in- 
troduction to your trade. 40 
Patterns — 1,000 Sizes. 
Literature? 
J. H. WILLIAMS & CO. 


“The Wrench People” 
New York BUFFALO Chicago 











When writing to Advertisers please mention Mitt Suppvies. 
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The Latrobe Steel Co., Latrobe, Pa., plans to build an addi- 
tion to its factory at an estimated cost of $85,000. 

The Remington Typewriter Co., Bridgeport, Conn., plans 
to build a factory addition at an estimated cost of $50,000. 

The Challenge Refrigerator Co., Grand Haven, Mich., will 
build a two-story addition at an estimated cost of $50,000. 

The Jordan Machine Tool Co., Minneapolis, Minn., is com- 
pleting an addition to its factory at an estimated cost of 
$45,000. 

The Jersey Central Power & Light Co., Allenhurst, N. J., 
will improve its plant and system at an estimated cost of 
$250,000. 

The Connecticut Co., Waterbury, Conn., plans to build a 
car repair shop and storage building at an estimated cost of 
$400,000. 

The Chandeysson Electric Co., 4092 Bingham avenue, St. 
Louis, will build a one-story addition at an estimated cost 
of $50,000. 

The Kentucky Power Co., Augusta, Ky., plans a one-story 
addition to its plant at Carrollton, Ky., at an estimated cost 
of $80,000. 

The Schumacher Wall Board Co., Los Angeles, plans an 
addition to its plant at Seattle, Wash., at an estimated cost 
of $300,000. 

The National Biscuit Co., Pittsburgh, is building an addi- 
tion to its repair service and garage at an estimated cost 
of $125,000. 

The Standard Sanitary Mfg. Co., Pittsburgh, will build an 
addition to its factory at New Brighton, Pa., at an estimated 
cost of $55,000. 

The Meurer Steel Barrel Co., Borden avenue, Long Island 
City, plans to build an addition to its plant at an estimated 
cost of $50,000. 

The American Vault Works, Inc., 11128 South Rockwell 
street, Chicago, is building a factory addition at an estimated 
cost of $150,000. 

The American Iron & Wire Works, 1622 Carroll avenue, 
Chicago, will build an addition to its factory at an estimated 
cost of $40,000. 

The Northwestern Barb Wire Co., Sterling, IIl., is building 
a two-story and basement addition to its factory at an esti- 
mated cost of $50,000. 

Oneida Community, Ltd., Oneida, N. Y., will build an addi- 
tion to its Canadian plant at Niagara Falls, Ont., at an esti- 
mated cost of $85,000. 


The Jackson Door & Window Co., 95 Canal street, Boston, 
will build a two-story addition to its Everett factory at an 
estimated cost of $45,000. 

The H. B. Sherman Mfg. Co., Battle Creek, Mich., is build- 
ing a foundry addition and making other plant changes at an 
estimated cost of $100,000. 

Flynn & Emrich Co., 305 North Holliday street, Baltimore, 
manufacturer of stokers, will build a two-story addition at 
an estimated cost of $75,000. 

The Albany Grease Co., 708 Washington street, New York, 
plans to build extensions to its plant at Rahway, N. J., at 
an estimated cost of $50,000. 

Steinway & Sons, New York, piano manufacturers, have 
plans for an addition to their Long Island factory to be built 
at an estimated cost of $750,000. 

Kimball-Tyler Co., Inc., Baltimore, has plans for a new 
mill to replace one destroyed by fire recently, the estimated 
replacement cost being $200,000. 

The Reading Bone & Fertilizer Co., Reading, Pa., plans to 
rebuild the portion of its plant which was destroyed by fire 
recently with loss estimated at $150,000. 

The Columbian Steel Tank Co., West Twelfth street, Kan- 
sas City, Mo., is said to be planning to build a second unit 
of its plant at an estimated cost of $150,000. 

The Victor Mfg. & Gasket Co., Menard avenue and Twelfth 
street, Chicago, has awarded contracts for a three-story fac- 
tory addition at an estimated cost of $100,000. 
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New Factories 











The city of Flint, Mich., will build a new sewage pumping 
plant at an estimated cost of $100,000. 

Pacific Spring Co., Fruitvale, Calif., plans to build a new 
factory at an estimated cost of $50,000. 

The Salina Produce Co., Salina, Kan., will build a new cold 
storage plant at an estimated cost of $65,000. 

The Western Paper Converting Co., Salem, Ore., will build 
a one-story mill at an estimated cost of $90,000. 

The Balfour Mills, Hendersonville, N. C., will build an elec- 
tric power plant at an estimated cost of $50,000. 

The Southern Fountain & Fixture Co., Dallas, Tex., will 
build a new factory at an estimated cost of $50,000. 

The board of education, Oshkosh, Wis., plans to build a 
new vocational school at an estimated cost of $300,000. 

The M. A. Fuller Cotton Oil Co., Snyder, Tex., will build a 
new mill at Lamesa, Tex., at an estimated cost of $125,000. 

The Carolina Power & Light Co., Raleigh, N. C., plans to 
build a one-story repair shop at an estimated cost of $85,000. 

The Union Oil Co., Los Angeles, plans to build a new gaso- 
line refinery at Fort Collins, Colo., at an estimated cost of 
$450,000. 

The Pennsylvania Railroad Co., Philadelphia, plans to build 
repair shops at Fiftieth and Merion streets at an estimated 
eost of $75,000. 

The Kansas Gas & Electric Co., Wichita, Kan., will build a 
new power station at Arkansas City, Kan., at an estimated 
cost of $85,000. 

The A. F. Anderson Iron Works, 5844 Loomis street, Chi- 
cago, will build a new steel fabricating plant at an estimated 
cost of $500,000. 

The Standard Gas & Electric Co., Chicago, plans to build a 
hydro-electric development at Louisville, Ky., at an estimated 
cost of $10,750,000. 

The Standard Oil Co., Decatur, Ill., is building a new dis- 
tributing plant and machine shop at East St. Louis at an esti- 
mated cost of $150,000. 

The New York, New Haven & Hartford Railroad Co., New 
York, will build a car repair shop at Van Nest, N. Y., at an 
estimated cost of $65,000. 

The Huegel Nugent Petroleum Co., 4812 South California 
avenue, Chicago, will build a new oil compounding plant at 
an estimated cost of $65,000. 

The Philadelphia Grain Elevator Co., Pier B., Port Rich- 
mond, Pa., will build a new steel grain elevator with a 
capacity of 2,500,000 bushels. 

Rice & Adams Corporation, Buffalo, manufacturer of dairy 
machinery, is building a new factory at Tonawanda, N. Y., at 
an estimated cost of $125,000. 

The board of education, Cranston, R. I., will build a three- 
story high school to contain manual training equipment, the 
estimated cost being $750,000. 

The Chesapeake & Ohio Railroad Co., Richmond, Va., is 
building a boiler and plate shop at Huntington, W. Va., at 
an estimated cost of $450,000. 

The Alabama Power Co., Birmingham, Ala., will build a 
hydro-electric power system and steel tower transmission line 
at an estimated cost of $10,000,000. 

The Freihofer Baking Co., Twentieth and Indiana streets, 
Philadelphia, will build a new baking plant at Phillipsburg, 
N. J., at an estimated cost of $150,000. 

The Terre Haute, Indianapolis & Eastern Traction Co., 
Terre Haute, Ind., plans to build new repair shops and car 
barns at an estimated cost of $250,000. 

H. Z. Mallen & Co., 4235 West Lake street, Chicago, manu- 
facturer of furniture, is building a five-story factory at 1533 
Arbour place at an estimated cost of $100,000. 

The Board of Transportation, New York City, plans to 
build a greup of machine shops and car repair buildings in 
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ELECTRICAL TOOLS & EQUIPMENT 


SOLD BY MILL SUPPLY JOBBERS 


Built for the Work! 
1,” Size . . . 
$28.00 | She Cincinnait 
1, iS Size os 
$58.00 g line of 


portable electric 
drills, grinders and buffers 
is complete, including all 


types, sizes and prices for 
every purpose. 









Write for complete catalog 
and Jobbers’ proposition. 





The Cincinnati Electrical Tool Company 


1525 Freeman Avenue Cincinnati, Ohio 


MARATHON 
Grinder and Buffer 


This outfit is ideal for grinding tools, 
preparing metal faces for welding, and 
for countless o uses in machine shoy 
garages, repai Ss, service statio 
blacksmith shops and wherever men work 
in metals. 

Our speci alization in the prod uction of 
small, high grade motors mak r prices 
25 to 50 a cent below the a e. Your 
best investment of the year will be the 
purchase of a Marathon Grinder and 
Buffer. Write for Bulletin. 
















We fully co-operate with mill supply houses. 


MARATHON ELECTRIC MFG. CO. 
50 Island St., Wausau, Wis. 


Factory Maintenance with 


Stow Flexible Shafts 





Drilling —Grinding—Buffing and Wire Brush 
All Sizes—Motor and Belt Drive 


STOW MANUFACTURING CO., INC. 
Binghamton, N. Y. 


PIONEER frcre DRILL 
ELECTRIC 

* 4 . ~ 
Light weight, yet sturdy. Heat 
treated alloy steel gears. Every 
tool inspected and tested. New 
type of ventilating fan. Rugged 
motors. Fool proof switch. 
Pressure in direct line with 
spindle, avoiding bit breakage. 
Universal motors. Single speed 
and two-speed. 


The PIONEER Line includes 





heavy duty and Garage Special 
drills, center, surfece and floor 
grinders. Send for catalog and 


jobbers’ prices. 


i 
— . all Bearing Kquipped, but cost 
Louisville Electric Mfg. Co. no more than the plain bearing 
tools now on the market. 


Louisville, Kentucky 








~ ALWAYS A SOUND INVESTMENT 


Production is faster—the work is done better—and your men are 
more contented if their tools are always keen and sharp. High quality 
work is impossible with dull tools. The 


BODINE TOOL GRINDER 
Portable—Electric 


soon pays for itself by increasing 
the amount of work each man can 
do, thereby lowering labor costs 
and saving time. 

The Bodine is made in % H.P. 
and % H.P. Equipped with ball 
bearings, heavy wheel guards, ad- 
justable tool rests, extra thick rubber covered cord. The Bodine is 
never an expense—always a saving. The price is reasonable. 
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We will be glad to send you full particulars on request. 


THE BODINE ELECTRIC CO. 
2256 West Ohio St. Chicago, Ill. 


Sfran 


Flexible Shaft 
Grinding, 
Polishing and 
Buffing Machine 
is a Mighty 
Handy Tool 


When once installed it 
becomes the most pop- 
ular machine in the shop. 


Several sizes 
Catalog Upon Request 
Manufactured by 


. A. Strand & Co. 
5001-09 No. Lincoln St. 
Chicago, Ill. 


Ball Bearing Portable Blower 


On 
10 
days’ 
trial 


614 
Air 
Cooled 
BALL 
BEARING 
Motor 






Retail 


This “MARVEL” 
dust and dirt out of MOTORS, GENERATORS, 
BOARDS, LOOMS, KNITTING and _ other I 
ng AC HINE RY, as well for GAS BLOW PIPES, G AS FU 

NACE ( Has 20 feet high grade cable and armored plug. 
-d. Has TOGGLE SWITCH in handle, oper- 


Gives 16” water column pressure. 


Soft Rubber Nozzle 
Portable Blower is designed for blowing 


SWITCH 
TEXTIL 





Note the Metal Conduit carrying wires from motor to handle. 


Motor operates at 10000 R.P.M. on BALL BEARINGS. This 
slower is a great time and labor saver, and its mechanical and 
: : : hy 

. l f assurance of a very long life, with a min- 





ectrical d 
imum of a 
Made with UNIVE RSAL motors 
(A.C. & D.C.) for both 110 volt 
and 220 on SHIPPING 
WEIGHT 18 lbs. Shipped on 10 
days’ trial ANYWHERE. 
Sell them to your customers. Write 
for Dealers’ Discount, mentioning 
this advertisement. 


MANUFACTURED BY 
ELECTRIC BLOWER 
COMPANY 


352 Atlantic Avenue 


Boston 9, nna ay. S.A. 





rs please mention MILL Surp.ies. 
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conjunction with a municipal subway terminal system at 
208th street and the Harlem River, the estimated cost of the 
project being reported as $3,000,000. 

The General Etching & Mfg. Co., 312 South Hamilton 
avenue, Chicago, plans to build a new factory at 3070 West 
Grand avenue at an estimated cost of $100,000. 

Leeds & Lippincott Co., Atlantic City, N. J., plans to build 
a power house at an estimated cost of $200,000. The com- 
pany operates the Chalfonte-Haddon Hall hotels. 

The board of education of Greenfield, Ind., plans to install 
manual training equipment in a new high school building 
which is to be built at an estimated cost of $120,000. 

tice & Adams Corporation, 180 Chandler street, Buffalo, 
N. Y., is building a new factory at an estimated cost of 
$200,000. The company manufactures dairy machinery. 

The Southern Railway Co., Washington, will soon start 
building new locomotive and car repair shops at Chattanooga, 
Tenn., at an estimated cost of $750,000, according to reports. 

The Laher Auto Spring Co., 714 East Pike street, Seattle, 
Wash., is building a new factory at Twenty-sixth and Mag- 
nolia streets, Oakland, Calif., at an estimated cost of $45,000. 

The Michigan Gas & Electric Co., Ishpeming, Mich., is said 
to be planning to build a new power house at Marquette, 
Mich., at an estimated cost of $100,000, including equipment 
and transmission lines. 





Increased Capital 











The Southern Ice & Utilities Co., Dallas, Tex., plans to in- 
crease its capital stock to $3,000,000, and to use portion of 
the proceeds for extensions. 

The Ocala Lime Rock Co., Ocala, Fla., has increased its 
capital from $100,000 to $250,000, and will use portion of the 
proceeds for plant extensions. 

The Oilgear Co., Milwaukee, manufacturer of hydraulic 
machinery and broaching machines, is increasing its capital 
stock to $250,000, and will use the proceeds for expansion 
purposes. 





New Corporations 











Federal Brass Foundry, Belleville, N. J., $100,000, Peter 
P. Neilson, William J. Brown and others. 

Grand Rapids Welding Supply Co., Grand Rapids, Mich., 
$50,000, to manufacture welding equipment; incorporators: 
G. W. Macauley and others. 

Muskegon Malleable Castings Co., Muskegon, Mich., $200,- 
000, to operate a foundry; incorporators: William P. Stout, 
Frederick T. Kennedy and James R. Bryant. 

Automatic Pump Co., Camden, N. J., $100,000, to manu- 
facture pumps and machinery; incorporators: Thomas B. 
Hall, Alexander N. Jones and Harry S. Bacon. 

Dains Nu-Matic Bumper Co., Henry, IIl., $100,000, to manu- 
facture automobile bumpers and shock absorbers; incorpo- 
rators: Frank J. Dains, Edwin Chandler and others. 

Simplicity Engineering Co., Durand, Mich., $150,000, to 
manufacture screening material and devices; incorporators: 
Lewis E. Soldan, George H. Behnke and Harry A. Thomas. 





j 
Field Notes 








Krueger Machinery Co., San Antonio, Tex., has discon- 
tinued its Corpus Christi branch store. 

J. C. Shumate is now manager of the Raleigh, N. C., branch 
of the Noland Co., of Newport News, Va. 

Monmouth Plumbing Supply Co., Inc., Long Branch, N. J., 
discontinued its Lakewood, N. J., branch on September 15th. 

The American Oil Well Engineering Company has been 
organized to distribute the products of the Lufkin Foundry 
& Machine Co. and the Coast Oil Fields Supply Co., in the 


YPPLUSS 93 
Jisris ligt Crs) 





California oil fields. I. C. Bouchard, who has had a long 
association with oil field supply business, is general manager 
of the company. 

The Hollow Center Packing Company, Cleveland, O., moved 
several weeks ago from 1968 East 66th street to new quarters 
at 6523 Euclid avenue. 

The Standard Sanitary Mfg. Co., Pittsburgh, purchased 
the Hedges-Atkins Supply Co., Denver, the change becoming 
effective May Ist, 1925. 

The Walworth Mfg. Co., Boston, has acquired the Bayonne 
Supply Co., Bayonne, N. J., and will continue to operate the 
company as a branch house. 

Roberts Tool & Supply Co., formerly located at 325-327 
West Fayette street, Syracuse, N. Y., is now in new quarters 
at 111 North Franklin street. 

Henry A. Kessel Co., New York, dealer in steamship and 
engineers supplies, has suspended business. 
has been in financial difficulties. 

C. H. Gosiger Machinery Co., Dayton, O., dealer in iron and 
woodworking machinery, has moved from 1012 Schwind 
building to 413-415 West Fifth street. 

The Steam Specialty Co., 2025 Avenue B, Galveston, Texas, 
has been organized to distribute steam specialties and sup- 
plies for stationary and marine engines. 

The Dixie Mill Supply Company, New Orleans, has recently 
been appointed a distributor of The Diamond Rubber Com- 
pany, Akron, Ohio, in New Orleans territory . 

Northern Hardware & Supply Co., Menominee, Mich., now 
has two additional salesmen in its organization, making a 
total of 10 traveling men calling on the trade. 

Alabama Machinery & Supply Co., Montgomery, Ala., dis- 
tributor of machinery and mill supplies, has been operating 
its machine shop day and night since August Ist. 

The Hardware & Supply Co., Akron, O., jobber of mill, 
electrical, plumbing and automotive supplies and builders’ 
hardware, now has 32 salesmen in its organization. 

The New York Belting & Packing Company, New York, 
recently appointed the Walraven Company, Atlanta, as dis- 
tributor for its products in southeastern territory. 

The Goodell-Pratt Co., Greenfield, Mass., has dismantled 
its Shelburne Falls factory and removed the equipment to 
Greenfield, where its operations will be concentrated. 

The Dodge Manufacturing Corporation’s Atlanta offices 
are now located at 1008 Citizens & Southern Bank building 
instead of the former address, 36 South Forsythe street. 

Eicher & Bratt, Seattle, have been appointed sales repre- 
sentatives of the Electric Controller & Mfg. Co., Cleveland, 
Ohio, in Oregon, Washington, Alaska and part of Idaho. 

Bridgeport Brass Company, Bridgeport, Conn., has ac- 
quired the plant and business of the Keating Valve Co., Hart- 
ford, Conn., and will operate it as part of its own business. 

The Keithly Company, 2205 McKinney avenue, Houston, 
Tex., jobber of plumbing, steam, water, gas and mill supplies, 
advises that its business was recently sold to Crane Co., Chi- 
cago. 


The company 


I. B. Williams & Sons, Dover, N. H., manufacturer of 
leather belting, rawhide laces and leather straps, has moved 
its Boston sales office from 157 Summer street to 111 Summer 
street. 

Marlin-Rockwell Corporation, Jamestown, N. Y., has ac- 
quired the plant and good will of the Strom Ball Bearing 
Mfg. Co., Chicago, and will continue to operate it as here- 
tofore. 

The American Foundrymen’s Association exhibition will be 
held in Syracuse, N. Y., October 5th to 9th, and a long list 
of manufacturers of foundry supplies will have displays of 
their equipment. 

Wholesale prices of standard plumbing fixtures for a six- 
room house have been collected by the United States Depart- 
ment of Commerce from reports of twelve representative 
manufacturers and wholesalers. The average prices for 
August, relative to the 1913 average as 100, were 164.9, as 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 














| Schultz Suction Clutches 


Improve Operating Methods 


| Send for Distributors’ Discounts 
A. L. Schultz & Son, 1675 Elston Ave., Chicago 


Why y you teal _ and 
sell Ettco Keyless Ball 
Bearing Drill Chacks. 


1—-Your customers want them. 


2—You make a fair margin of 
profit on every sale. 





3—A sale will bring a repeat order 
without additional effort. 


lof 
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Eastern Tube & Tool Co., Inc 


594 Johnson Ave. 






Hand 
Operated 


_——————— 


Brooklyn, N. Y. 


No Key 





Leaky Joints Can Be Avoided 


leaky pipe joints is poor business as compared with 
cannot leak. “ME TAL LO GASKETS fit 

ve ten they are rough or out of 
s and ‘tent for years. It’s 
ted copper with asbestos cord 
m to disintegrate. 


isk for uate prices aa a copy of the Metallo booklet. 
METALLO GASKET CO., 242 Lafayette St., New York 


Factory: New Brunswick, N. J. 





Re “pairing 













and “push” the 
Skinner line of 
pipe repairs. 
They’re always creating new business—prof- 
itable business. 









Send for our proposition. 











M. B. SKINNER CO., MFRS. 
558 Washington Blvd., Chicago 











Guaranteed to contain no rosin 


WIZARD (Stick) Belt Dressing 


IS STRICTLY A JOBBERS’ PROPOSITION 


Jobbers specializing in transmission mate- 
rials will find our advertising system unusu- 
ally helpful in selling belt dressing. 


Sales guaranteed—Write for our proposition. 


RICHMOND BELT DRESSING MFG. CO., Inc 
Richmond, Va. 


mor ere a 


Tie Two 
Hettrick Belts 


RED STITCHED Canvas Belting 
A high grade, full weight belt for all 
power transmission purposes. 





HETTRICK 
HETTRICK 


ulaartirals 
BLACK STITCHED Canvas Belting 


Made from a 34 oz. duck, for all con- 
veying and transmission work. 


Endless Thresher Belts HETTRICK 


The best belt for power transmission 
on the farm and wherever tractors are 
used for power. 


The Hettrick Mfg. Co. 
Toledo, Ohio 


HETTRICK 














—_ Belt of Service” 


‘the: “Blakeslee” Nancie: 
matic Water Jet Pump 


A simple and 


cee ees aie oe 










) cheap apparatus for removing 
water from cellars, flywheel pits and founda- 
tion or for emptying gas water tanks. The 
motive power is hi-pressure water from mains. 
No Freezing—No Valves or other Moving 
Parts—Noiseless, Economical, Fool Proof. 


Blakeslee Makes and Guarantees It. Wise 
Dealers Sell It. Shrewd Men Buy It. 


Write for Bulletin No. 28 with full information. 


I 
ne me &.. 10 Q St. Du Quoin, MM. 


‘evens mill supply house 
should stock and catalog— 
DAVIS VALYE 


STEAM SAVERS SINCE 1875 
SPECIAL TYLES 

Pressure Regulators Float Valves 

Back Pressure Valves Steam Traps 

Stop and Check Valves —Other Valves, all listed 
Exhaust Relief Valves in the big catalog. 

Write for your copy and for the liberal dealer plan to— 
G. M. Davis Regulator Co. 


408 Milwaukee Ave., Chicago 





When writing to Advertisers please mention Mitt Supp ies. 
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compared with 165.6 in July, and 174.6 in August, 1924. The 
six standard fixtures are bathtubs, washstands, water closets, 
sinks, laundry tubs and range boilers. 

Huey & Philp Hardware Co., Dallas, Tex., has been ap- 
pointed sales representative of the Cincinnati Shaper Co. and 
the Cincinnati Gear Cutting Machine Co., Cincinnati, in 
Dallas territory. 

The Black & Decker Manufacturing Company, Towson, 
Md., has announced to the trade during the past month a 
substantial price reduction on two of its portable electric 
drills, Nos. 8 and 81. 

Banister & Pollard Co., Newark, N. J., plans to move from 
its present location, 206-208 Market street, to a new address 
at 416-420 Washington street. The change will become 
effective about December Ist. 

Sullivan & Jarrett, Atlanta, manufacturers’ agents, re- 
cently moved their offices from Room 1523 Hurt building, that 
city, to Room 535, the same building. The new location gives 
the firm more commodious quarters. 

The automobile accessories branch of the National Hard- 
ware Association of the United States will hold its annual 
convention and exhibition at the Ambassador hotel, Atlantic 
City, N. J., during the week of October 19th. 

The Western Iron Stores Co., Milwaukee, has increased its 
capital stock within recent months to $200,000, and now car- 
ries an average stock of supplies and machinery valued at 
$150,000. Charles E. Curtis is president of the company. 

The Brierly-Lombard Company, Worcester, Mass., branch 
of the Standard Supply & Equipment Company, of Philadel- 
phia, has moved its headquarters from 633-635 Main street to 
27-29 Waldo street. J. R. Woods is manager of the company. 

The Carbine-Harang Machinery & Supply Company, Inc., 
is the name of a new distributing organization recently in- 
corporated in New Orleans territory. It is headed by James 
M. Carbine, well known in mill supply circles in New Orleans. 

The Standard Sanitary Mfg. Co., Pittsburgh, has acquired 
the Pacific Sanitary Mfg. Co., San Francisco, a three million 
dollar plumbing ware manufacturer. The plants of the lat- 
ter company will hereafter be operated as branches of the 
purchaser. 

Engleby & Brother Company, 22 Church avenue, Southwest, 
Roanoke, Va., jobber of plumbing and heating supplies, has 
been sold to the Pierce, Butler & Pierce Manufacturing Cor- 
poration, New York, and will be operated as a branch of the 
latter company. 


9 
Building, Omaha, has been appointed district representative 
in Nebraska and Iowa for the Kuhlman Electric Company, 
Bay City, Mich., jor its power, distribution and street light- 
ing transformers. 


The D. H. Braymer Equipment Company, 727 W. O. W. 


Air Reduction Sales Company, New York City, has created 
a new sales district with office at 1296 Forest Home avenue, 
Milwaukee, in charge of J. S. Strate, district manager. The 
new district territory comprises parts of Wisconsin, Michi- 
gan, Illinois and Iowa. 

The Cincinnati Electrical Tool Co., Cincinnati, 


recently 
elected officers as follows: 


President and treasurer, Joseph 
Wolf; vice-president, R. K. LeBlond; secretary, Edward G. 
Schultz. The company plans to remove soon to a large plant 
in order to allow for business expansion. 

The Arthur C. Morse Co., 152 Temple street, New Haven, 
Conn., has been organized to carry on the business of Arthur 
C. Morse, who heads the company, and who is a manufac- 
turers’ agent, representing several companies, including the 
Stanley Belting Corporation, the Connecticut Belting Com- 
pany and others. 

Noland Company, Inc., Newport News, Va., jobber of 
plumbing, heating and mill supplies, now has branches at 
Spartanburg, S. C., Greenville, S. C., and Bristol, Tenn., in 
addition to its branches at Roanoke, Va., Raleigh, N. C., and 
Winston-Salem, N. C. The branches, addresses and man- 
agers are as follows: Roanoke, 11-13 West Salem avenue, 
L. B. Fowler; Raleigh, 206-208 South West street, J. C. 


Shumate; Winston-Salem, 218-220 South Liberty s‘reet, 
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W. D. Marshall; Spartanburg, 127 West Broad street, L. M. 
Flanary; Greenville, Webster street, J. S. Sumpter; Bristol, 
17-19 Third street, W. M. Cox. 

George S. Dewey is now sole owner of Dewey Bros., Inc., 
Goldshoro, N. C., and will continue the business as before, 
distributing mill supplies, engines, boilers, sawmills, iron and 
steel. In addition the company will fabricate steel and deal 
in structural steel. The business was established in 1885 and 
incorporated in 1908. 

Henry Gilbert & Son, 400 South Second street, Harrisburg, 
Pa., distributor of mill supplies and allied lines, has recently 
added heavy chemicals to its line. J. Boyd Trostle is now 
buyer for the company. Henderson Gilbert is now a manag- 
ing partner in the business. He was formerly business man- 
ager. F. J. Brady is sales manager. 

The United States Department of Commerce has issued 
a 74-page pamphlet on the subject of “International Trade 
in Machinery Belting.” The pamphlet deals with the manu- 
facture of rubber, leather and woven belting, giving also a 
statistical summary of the exports from the United States, 
and the imports of other countries. 

Frank Hand Co., Inc., 335 East Jersey street, Elizabeth, 
N. J., dealer in mill supplies, hardware and builders’ supplies, 
recently changed its corporate name to Hand Hardware Co. 
There is no other change in the business. A. W. Clarendon, 
president of the company, remains as sales manager and 
buyer of the mill supply department. 

Portage Park Hardware Co., Houghton, Mich., dealer in 
hardware and mill supplies, is retiring from business, accord- 
ing to an announcement sent to MILL SUPPLIES during the 
past month. The business was established in 1896 and in- 
corporated two years later. Its customers were chiefly in 
the copper and iron district of Michigan. 

Daly Plumbing Supply Company, 98 Cummings street, 
Boston, is now incorporated under the same name with a cap- 
ital stock of $100,000. The officers of the company are: 
President, John J. Nagle; treasurer, Francis L. Daly. Mr. 
Nagle is also business manager and buyer. The company 
stocks plumbing, steam, gas and mill supplies. It operates a 
branch house in Fitchburg, Mass. 

Donovan Packing & Rubber Co., Inc., 211 Bainbridge street, 
Philadelphia, manufacturer of steam and hydraulic packings, 
announces that Thomas Brennan has purchased the interest 
formerly held by H. A. Ritter in the business, and has been 
elected secretary and treasurer of the company. Mr. Brennan 
has had a wide experience in the packing industry. S. J. 
Donovan is president of the company. 

The Johnson Hardware Corporation has succeeded the 
Prater-Palmer Hardware Co., Chattanooga, jobber of hard- 
ware, mill and mine supplies. The company has a capital 
stock of $100,000 and carries an average stock of supplies 
valued at $125,000. The officers are: President, Charles T. 
Johnson; vice-president and business manager, Allen C. John- 
son; secretary-treasurer, L. Earl Harris. The sales manager 
is Grady Sawlspaw. 

Several changes have recently taken place in the organiza- 
tion of the Belknap Hardware & Mfg. Co., Louisville, Ky. 
The present officers are as follows: President, William Hey- 
burn; vice-presidents, H. S. Perkins, R. I. James, J. H. Scales, 
C. W. Allen, Luther R. Stein; treasurer, Charles B. Price; 
secretary, D. E. Cross; assistant treasurer, C. R. Bottorff; 
assistant secretary, W. C. Gibson. H. 8S. Perkins is the man- 
aging buyer, and B. G. Marshall is supply department buyer. 
Luther R. Stein is vice-president in charge of sales. 

The Central Supply Association will hold its fall meeting at 
the Hotel Sherman, Chicago, Wednesday and Thursday, Octo- 
ber 21 and 22. The general plan of the February meeting of 
this year will be followed. Group luncheons in private dining 
rooms for jobbers and manufacturers will be held during the 
noon intermission of the first day. A meeting for jobbers 
only and a similar meeting for manufacturers will be held 
during the afternoon of the first day. There will be no eve- 
ning session. The second day will be devoted to an executive 
session for members only, with an open discussion of prob- 
lems of vital interest to the jobber, the manufacturer and the 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 













A Quality Mark 


At our present low 
prices, “AMERICAN” 
is the greatest Leather 
Belting Value. Our 
Sales are proving it. 


AMERICAN LEATHER 

BELTING Co. 

Manufacturers of Leather 
Belting 

1455 West Congress St. 
HICAGO 














ECONOMY THUMB SCREWS 


The new “Economy” Thumb Screw is similar to 
a round head machine screw, threaded up to the 
head. The steel key is forced into the slot of the 
screw under pressure and can’t loosen. The re- 
sult is an all-steel screw, with wide binding sur- 
face, standard threads and bright tumble finish. 
Pleases every mechanic who has had to work 
with old style cast and malleable thumb screws. 


No delay in shipment. 
sizes. 
seller. 


Complete stocks of all 
Also made in brass and bronze. A good 
Send for Deaier’s Sample Outfit. 


ECONOMY SCREW CORPORATION 


f Standard Round, Flat, Head Iron 
Ma hine Screws, Brass Washers and Soldering Terminals. 


pe Ravenswood Ave., Chicago, Ill. 





Fillister and Oval 





E. H. Cornell, President 
/ 
j 
. 
Pipe 
j Genuine ‘wrought iron modern soft 
| steel for line pipe, tubing, casing, boiler 


tubes (seamless or lap welded) and all 
other classifications are now at your 
service. Quotations on any quantities 
will be furnished upon request. 


Light Rails 


Rails and Track Accessories (Frogs, 





All Foster 








Switches, Splices, Bolts, Spikes, Tie Plates, and 
Rail Braces) are fully guaranteed and shipped 
subject to your ee at destination. 

Jse t Lig Rails and egy for 


ackage "oa save from 30 to 50° 





PITTSBURGH PA - NEW YORK CITY 








Sockets and . 

One solid piece—Standard except the flat 
AN ORDINARY DRILL SOCKET will 
drive a twist drill only as long as the drill 
has a tang. When the tang twists off or the 
shank breaks, the drill is useless in the ordi- 
mary socket. 

BUT—grind a flat (time 3 minutes) on the 
broken drill, slip it into a “Use-Em-Up” 
Socket, and it’s as good as a new drill. 
Furnished in Sleeve orSocket Type. Specials 
made to order. 


Write for Jobber’s proposition, 


Lovejoy Tool Works 
328 W. Ohio St., Chicago 
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A GOOD TORCH 
FOR BAD WEATHER 


No. 32 Torch is made with the latest im- 
proved burner having extra long 
veins that superheat the 
the combustion 


‘ 


generator 
gas passing into 


chamber. Produces 


over 
300 degrees more heat, burning the lower 
grades of gasoline perfectly. The best 


Torch for indoor or outside use in extreme 
cold and windy weather. Jobbers supply 
at factory prices. Ask for a catalog. 


CLAYTON & LAMBERT MFG. CO. 
Beaubien st. 
MICH., U. S. A. 


6257 


No. 32 Tore h DETROIT, 


Ask _ fo 
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The No. 401 Champion 
Steel Rivet Forge 
can be seen working on 99 out of 


every 100 structural steel buildings 
being built in the United States to- 


day. The same may be said of all 
railroads, bridge _ builders, boiler 
makers, etc. The No. 401 Forge has 


not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 

Write for catalog and price sheet. 
Champion Blower & Forge Co. 


Lancaster, Pa. 








MASON 


Reducing Valves 
Are Standard 


Do You Carry Them in Stock? 


Our new Catalog No. 62 shows a num- 
ber of new pressure regulators and 
valves. 24 pages of tables on proper 
valve sizes. A copy sent on request. 


MASON REGULATOR CO. 


BOSTON, MASS. 








“Christiansen” Hand Screws 
None Better Made 


Put them in stock. They sell them- 
selves. 17 sizes, opening from 1%” to 
17”. Hard maple jaws. Screws are 
second growth hickory, the only wood 
tough enough to stand the twisting 
strain. The threads are carefully saw- 
cut, without injury to wood fibre. 
Stronger than ordinary hand screws. 
Used in woodworking plants and shops, 


B menterqunctntt ANN 


a " machine shops and foundries. 


C. Christiansen 
2814-42 West 26th Street, Chicago 


Manufacturer of Woodworking Benches, Clamps, Hand Screws, Vises, 
Swing Cut-Off Saw Tables, Bench Stops, Manual Training Furniture, ete. 
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When writing to Advertisers please mention Mitt Suppties. 
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industry at large. F. R. Dengel, of the F. R. Dengel Mfg. Co., 
Milwaukee, is president of the association, and W. E. Mc- 
Collum, 1915 City Hall Square building, Chicago, is secretary. 

t is possible that the Bureau of Standards may develop 
a non-destructive test for wire rope, by means of which 
the condition of such ropes in service may be determined. 
The bureau has recently completed an investigation of the 
effect of wear on the magnetic properties and tensile 
strength of wire, and found that wear increases the mag- 
netic permeability for low magnetizing force. 

The T. B. Rayl Company, Detroit, has adopted an invoice 
form which is very similar to the one suggested by the 
National Association of Purchasing Agents as the standard 
for American business organizations. The National Supply 
and Machinery Distributors’ Association, of which B. H. 
Ackles, manager of the T. B. Rayl mill supply department, 
is president, has recently been urging its members to adopt 
the standard invoice form. 

Wachter, Hoskins & Russell, Inc., is a comparatively new 
organization in the pipe and supply field in Baltimore. The 
company was incorporated some months ago to sell plumbing, 
heating and mill supplies, its territory including Maryland, 
Pennsylvania, Delaware, Virginia, West Virginia and North 
Carolina. It employs three outside salesmen. The officers 
are: President, John A. Wachter; vice-president, Ollie J. 
Russell; secretary and treasurer, Edmund S. Hoskins. Mr. 
Wachter is also sales manager and buyer for the company. 

Manning, Maxwell & Moore, Inc., held an exhibit of machine 
tools at its Chicago branch, 27 North Jefferson street, during 
the two weeks beginning with August 31. The machines 
exhibited represented products of 14 manufacturers. All 
were operated under power by factory representatives. The 
exhibit was staged at an opportune time inasmuch as the 
American Railway Tool Foremen’s Association held a conven- 
tion at Chicago from September 2nd to 4th, and the Inter- 
national Railway General Foremen’s Association met there 
from September 8th to 11th. 


Botwinik Bros., New Haven, Conn., dealer in machinery 
and mill supplies, recently incorporated with capital stock of 
$300,000, and is now at a new business location at 67 Water 
street. The officers of the company are: President, Harris 
Botwinik; vice-president, Samuel Botwinik; secretary, Louis 
Botwinik; treasurer, Hyman Botwinik. The business man- 
ager of the company is Louis W. Desenti, and A. E. Wright is 
sales manager and buyer. The company carries an average 
stock of machinery and supplies valued at $500,000, and em- 
ploys seven salesmen, covering New England territory. 

Among the mill supply manufacturers who were repre- 
sented at the steel treaters’ exhibition in Cleveland last 
month were the following, the list including also the repre- 
sentatives who were present for these companies: E. 
Atkins & Co., Indianapolis, E. S. Norvell, H. L. Pruner, &. 
Mertz, W. R. Chapin, William Appel; Black & Decker Manu- 
facturing Company, Towson, Md., S. D. Black, R. D. Black, 
R. W. Procter, W. C. Allen, G. M. Buchanan, R. E. Mizener, 
C. M. Hall, T. C. Cornell, W. J. Fenwick; Bristol Co., Water- 
bury, Conn., H. L. Griggs, C. W. Bristol, R. M. Walker, H. 
W. Moss, L. G. Bean, C. C. Eagle, H. G. Hall, H. E. Bean; 
Buffalo Forge Co., Buffalo, E. G. Leonard, G. H. Zimmer, 
R. L. Pope, A. T. Yates; Henry Disston & Sons, Inc., Phila- 
delphia, S. Horace Disston, D. W. Jenkins, G. Satterthwaite, 
Mr. Forrest, H. B. Allen, J. Torrington, E. Ludy, C. H. Wil- 
liams, C. T. Evans, S. T. Harleman, Norman Bly; Cleveland 
Twist Drill Co., Cleveland, H. G. Smith, W. E. Caldwell, 
Thomas Thomas, F. A. Kelly, R. D. Boltey, F. M. Hoelzle, 
A. J. Ireland, H. S. White, C. G. Franz, H. P. Jenson, J. B. 
Dillard, H. J. Baier, D. H. Burdett; Morse Twist Drill & 
Machine Co., W. T. Read, F. O. Lincoln, W. F. Congdon, 
M. G. Bonner, R. W. Mein; National Twist Drill & Tool Co., 
Detroit, Harry Butler, C. Cornwall, G. Webster; The Skinner 
Chuck Company, New Britain, William H. Day; Standard 
Tool Co., Cleveland, R. T. Lane, H. C. McKean, E. E. North- 
way, Clarence Buck, T. Bascom, H.-Will, D. R. Higgins, D. G. 
MacMillan, J. G. Green; Henry G. Thompson & Sons Co., 
New Haven, Fellows Thompson, Graham Thompson, T. A. 
Hyde; Union Twist Drill Co., Athol, Mass., J. H. Horrigan, 
G. F. Holland, L. H. Laythe, G. E. Stople, G. G. Hunter. In 
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addition representatives of the Cleveland Tool & Supply 
Company and the Strong, Carlisle & Hammond Co. were 
present. 





CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a line. 








SALESMEN WANTED 





WANTED—Five good machinery salesmen, experienced, 
to sell high-grade but low-priced line of grain elevator sup- 
plies. Side line. Liberal commission. Address Walredh 
Supply Company, Des Moines, Iowa. 








SITUATIONS WANTED 





WANTED—Young married man would like position as 
salesman or sales manager. Has had seven years’ experience 
buying and selling mill supplies. References on request. Ad- 
dress No. 834, care MILL SUPPLIES, 537 S. Dearborn St., 
Chicago. 

WANTED—Position with mill supply jobber or manufac- 
turer by progressive salesman acquainted with industrial 
plants and contractors in Southern Wisconsin territory. 
Fourteen years broad experience in this field. Address No. 
832, care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 

WANTED—Salesman, 31, with a successful record of 11 
years selling for manufacturers to the mill supply dealers 
and jobbers within 100 miles of New York City, desires a 
connection in the same territory. Am now employed, but am 
looking for a better opportunity. Address No. 827, care 
MILL SUPPLIES, 537 S. Dearborn St., Chicago. 

WANTED—Mill, Mine and Factory Supply man with nine 
years’ experience, chiefly buying, thoroughly familiar with 
practically every phase of the business, wants to make a 
change. In reply please advise requirements and salary to 
right man. Address No. 831, care MILL SUPPLIES, 537 S. 
Dearborn St., Chicago, Il. 

WANTED—Catalogue Compiler and Copy Writer—Desires 
situation with firm that realizes the value of a high class 
catalogue compiled within their own organization, to fit their 
particular business, and reflect their individuality. Work 
can be handled so that cost of first edition will become a 
permanent investment to reduce the cost of all future editions. 
Address No. 835, care MILL SUPPLIES, 537 S. Dearborn St., 
Chicago. 








SALES REPRESENTATIVES WANTED 





WANTED—A manufacturer of small machine tools wants 
sales representatives handling similar lines. Excellent com- 
missions. Address No. 836, care MILL SUPPLIES, 537 South 
Dearborn St., Chicago. 








FOR SALE 





FOR SALE—Old established hardware and mill supply 
business in one of Florida’s largest cities. On account of 
other interests owner offers at actual stock inventory. An- 
nual business from $100,000 to $125,000. Will require $35,000 
cash to handle. Quick action necessary. Address No. 833, 
care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 





JESSEPH SAW & TOOL WORKS 


Manufacturers of 


AAA Swedish BAND SAWS 


For Wood and Metal. Best on Earth, 


1552 Dickerson Ave. 


Write for Jobbers’ Discounts, 


Detroit, Mich. 
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The wire-like rawhide belt lace which is gener- Se ee 
ally replacing round metallic lacing—now stocked oe “ae Brees 
by most supply dealers. enti. . = 
THE F. E. MYERS & BRO. CO. 
| Ashland. Ohio 
i e e W rld's tees uarters for Pumps for Every ee So, Bal, 
| | The Chicago Rawhide Mfg. Co. ee 
; e 
' 1301 Elston Ave., Chicago, Ill. 
109 Broad St., New York, N. Y. 
i 
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DIENER SAFETY FIRE APPLIANCES 


Approved and labelled by 
Underwriters Laboratories, Inc. 


“PERFECTION” 
OILY WASTE CANS 


There is not only a definite de- 
mand by all industrial plants 
for oily waste cans but garages, 


ot both public and private, are 
WASTE, 5 live prospects. ‘Perfection’ 


Gi potOw. DIENER Cans are wonderfully well 


made. 
If you do not now carry the Diener line of Safety 
Fire Appliances write for catalog and particulars of 
their profit making possibilities. 








Diener Products are sold 
through jobbers. 


Manufactured by 


GEO. W. DIENER MFG. CO. 


400 N. Monticello Ave., CHICAGO, ILL., U. S. A. 











Blow torches made by 
Diener established a 
standard by which qual- 
ity of torches is meas- 
ured. They are made for 
particular mechanics 
who demand and expect 
the best. The price is 
reasonable and _ profit 
for the jobber attractive. 
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The Valve with the Reversible Disc & Seat 


Seat and disc of Nicu- 
lanium — a hard, tough, 
close-grained nickel alloy 
—resists effectively the cut- 
ting, wearing action of high 
temperatures and pressures, 
that is one factor in the 
economy of Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 
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But this is not all of Re- 
verso’s vitality as disc and seat 
are easily regrindable. 


Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
and prices, ask for new bulletin 
No. 17. 


REVERSO: — Bronze _ body 
for 200 lbs. pressure. Total 
temperature 550 deg. F. 


IROVERSO:—Iron body for 
150 lbs. pressure. Total tem- 
perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 


CINCINNATI, OHIO 





No. 780 

















Tanners and Manufacturers ‘of 


Mechanical Leather Goods 





Rawhide Mallets and Hammers 
Rawhide Mauls (for die work) 





Write for copy of our Catalogue 





Round Rawhide Safety Lacing 

























Myers \\ iter 

time. Con- 
sistent performance down through 
the years is responsible for the 
position they now occupy. An 
unfailing water supply at a low 
cost has been theirs to give in thou- 
sands and thousands of installations, 
and_ this in itself accounts for theit 
continuous popularity and = ever in- 
creasing sale through high class dealers 
in every section of the country 

Take advantage of Myers _ reliability 
and the completeness of the Myers 
line. It is far reaching and 
means sales and profits for you 
this year, next year and during 
the years to come. To be in 
bosition to supply your trade 
with water systems for every 





purpose bearing a single trade 
mark—to foresee what a con- 
nection of this kind will bring 
to you is a satisfaction in itself 
and carries with it an assurance 
of increased water system busi- 





Mye ‘ater Systems have | 
stood the test of ti 

















When writing to Advertisers please mention M1L_ Suppties. 
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ACCESSORIES, AUTOMOBILE 
McRae & Roberts Co. 
The Wm. Powell Co. 
The Roberts Brass Mfg. Co. 
AIR TANKS 
Wm. B. Scaife & Sons Co, 


Yost Mfg. Co. 


APRONS, LEATHER 


Chicago Rawhide Mfg. Co. 
Edward R zadew Co.. Ine. 
ARBORS 
Morse Twist Drill & Machine Co, 
BALBBITT METALS 


Dodge Manufacturing Corp. 
The Medart Company 


Monarch Metal Co. 
BARRELS, STEEL 
Mullins Body Corp. 
BARRELS, TUMBLING 


Royersford Foundry & Machine Co, 
BEARINGS, BRONZE 
The Bunting Brass & Bronze Co, 
Arthur Harris & Co. 
Oberdorfer Brass Co, 
Stewart Manufacturing Corp. 
BEARINGS, BRONZE, 
The Bunting Brass & Bronze Co, 


BEARINGS, SHAFT, BABBITTED 
Bond Foundry & Machine Co, 
H, W. Caldwell & Son Co. 
— Manufacturing Corporation 
“alls Clutch & Machinery Co 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Roversford Foundry & Machine Co. 
Valley Iron Works 
T. B. Wood’s Sons Co, 
BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
Skayef Ball Bearing Co. 
BEARINGS, SHAFT, 
Arguto Oilless Bearing Co, 
BEARINGS, SHAFT, 
Kond Foundry & Machine Co, 
Dodge Manufacturing Corp, 
“The Reeves’’—Reeves Pulley Co. 
Royersford Foundry & Machine Co, 
BELT DRESSING 
Alexander Brothers 
\tlantic Manufacturing Co, 
“Cantol Belt Wax’’—E, C. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Edward R, Ladew Co., Ine. 
The Mechanical Rubber Co, 
Richmond Belt Dressing Mfg. 
Chas. A. Schieren Co. 
Stanley Belting Corporation 
Victor Balata & Textile Lelting Co. 
BELT FASTENERS 
The Bristol Company 
Clipper Belt Lacer Company 
Crescent Belt Fastener Co, 
Detroit Belt Lacer Co. 
Flexible Steel Lacing Co. 
BELT LACINGS, 
Alexander Brothers 
Chicago Rawhide Mfg. Co. 
“Cocheco”—I. B. Williams & Sons 
Edward R. Ladew Co., Ince. 
Chas, A. Schieren Co, 
BELT LACINGS, METALLIC 
Clipper Belt Lacer Company 
Detroit Belt Lacer Co. 
Flexible Steel Lacing Co, 
The Bristol Company 
BELT SHIFTERS 
T. B. Wood’s Sons Co, 
BELT TIGHTENERS 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
T. B. Wood's Sons Co. 
BELTING, BALATA 
Victor Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
The Hettrick Mfg. Co. 
The Mechanical Rubber Co, 
Victur Balata & Textile Relting Co, 
BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The wiamond Rubber Co., Inc, 
The Hettrick Mfg. Co. 
The Mechanical Rubber Co, 


BABBITTED 


OILLESS 


ROLLER 





Co., Ine. 


LEATHER 


Atkins & Co,, Inc. 
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New York Belting & Packing Co, 
The Republic Rubber Co, 

Stanley Belting Corporation 

Victor Balata & Textile Belting Co. 

BELTING, COTTON, SOLID WOVEN 
Stanley Belting Corporation 
Victor Balata & Textile Belting Co. 

BELTING, IMPREGNATED 
The Hettrick Mtg Co 
Stanley Belting Corporation 
BELTING, LEATHER 
Alexander Brothers 
American Leather Belting Co, 
Chicagu Kawhiue N 
Edward R, Ladew Inc. 
Moloney Belting Company 
W. S. Nott Company 
Geo. Rahmann & Co, 
Chas, A. Schieren Co, 
“Sterling’—Chas, Bond & Co.,, 
I, B. Williams & Sons 
BELTING, LINK 
Schieren Co, 

BELTING, ROUND 
American Leather Belting Co, 
Chicugo Rawhide Mfg. Co, 

Chas, A. Schieren Co. 
Edward RR, Ladew Co., Ine 
I. B. Williams & Sons 


BELTING, RUBBER 
Boston Woven Hose & Rubber Co 
D.amond Kubber Co,, Ine, 
Hewitt Rubber Co. 
The Mechanical Rubber Co, 
New York Belting & gee Co, 
The Republic Rubber C 
BELTING, THRESHER 
Boston Woven Hose & Rubber Co. 
The Hettrick Mfg. Co. 
Edward R, Ladew Co., Inc. 
The Mechanical Rubber Co. 
New York Belting & Packing Co. 
The Republic Rubber Co, 
I. B. Williams & Sons 
Victor Balata & Textile Belting Co, 
BELTING, TRACTOR 
The Hettrick Mfg. Co. 
Victom Balata & Textile Belting Co. 
BELTING, TWISTED 
Edward R. Ladew Co.,, Inc. 
Victor Balata & Textile Belting Co. 
BELTING, WATEKPROOF 
Alexander Brothers 
American Leather Belting Co. 
Chicago Rawhide Mtg. Co. 
The Hettrick Mfg. Co. 
Edward L, Ladew Co., Inc, 
Moloney Belting Company 
W. S. Nott Company 
Geo. Rahmann & Co, 
Chas, A. Schieren Co. 
I, B. Williams & Sons 
Victor Balata & Textile Belting Co. 
BELTS, WELL DRILLING 
The Hettrick Mfg. Co. 
Stanley Belting Corporation 
Victor Balata & Textile Belting Co. 
BENCHES, CABINET MAKERS’ 
C. Christiansen 
BENCHES » JEWELERS 
Leiman Bros 


BENCHES, MACHINISTS’ 
Cc. Christiansen 
BENCH LEGS 
The Hill Clutch, Machine & Foundry Co, 


Standard Pressed steel (o. 
BENDS AND COILS, PIPE 
Chicago Nipple Mfg. Co. 
BINDERS, LOOSE LEAF CATALOG 
The Heinn Company 
BLOCKS, CHAIN 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
BLOCKS, PILLOW 

Bond Foundry & Machine Co, 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
Royersford Foundry & Machine Co, 
Skayef Ball Kearing Co. 
Standard Pressed Steel Co. 
Valley Iron Works 
T. . Wood's Sons Co, 

BLOWERS 
Buffalo Forge Company 
Champion HKiower & Forge Co, 
Electric Blower Co. (forge, exhaust, ventilating) 
Leiman Bros. 


Se Lu 





Philadelphia 


Chas. A. 





(WORK) 


BLOWERs, 


PORTABLE, ELECTRIC 
Electric 


Blower Co, 
BLOWERS, SANDBLAST 


Leiman Bros. 


BOILER TUBES 
National Tube Co, 
BOILERs, TUBULAR AND WATER TUBE 


Henry Vogt Machine Co, 
BOLTS, NUTS AND SCREWS 
Standard Pressed Steel Co. 
BOXES, TOTE 
Mullins Body Corp. 
BRACKETS, WALL 
Bond Foundry & Machine Co, 
Dodge Mfg. Corp. 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
T. B. Wood’s Sons Co, 
BRASS GOUDs, 


STEAM 


American Injector Co, 
Detroit Lubricator Co, 
Mclhiae & Roberts Co. 


Penberthy Injector Co. 
Sherwood Manufacturing Co. 
The Roberts Brass Mfg. Co. 
The Wm. Powell Co, 
Sherwood Mfg. Co. 

The D. T. Williams Valve Co, 


BRONZE BARS, CORED AND SOLID 
The Bunting Brass & Bronze Co. . 
Arthur Harris & Co, 
L. Oberdorfer Brass Co. 
Stewart Manufacturing Corp, 
BROOMS, FACTORY, WAREHOUSE AND 
RAILROAD 
Indianapolis Brush & Broom Mfg. Co. 
The Joseph Lay Co, 
BRUSILES, BENCH, FLOOR, ETC. 
Indianapolis Brush & Broom Mfg. Co. 
The Joseph Lay Co, 
BUCKETS, ELEVATOR 
H. W. Caldwell & Son Co. 
Link-Belt Company 
“Salem’’—Mullins Body Corporation 
BURNERS, GASOLINE AND KEROSENE 
Clayton & Lambert Mfg. Co. 
BUSHINGS, BRONZE 
Bunting Brass & Bronze Co, 
Oberdorfer Brass Co. 
Stewart Manufacturing Corp. 


CANS, OIL, SUPPLY 
P, Wall Mfg. Supply Co, 
CANS, OILY WASTE 


Geo, W. Diener Mfg. Co. 


CANS, SAFETY, GASOLINE 
Diener Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co, 
CASING, WELL 
National Tube Co, 
CASTERS, TRUCK 
Bond Foundry & Machine Co, 
Faultless Caster Co 
CASTINGS, GRAY AND MALLEABLE 
The Hill Clutch, Machine & Foundry Co. 
Illinois Malleable Iron Co, 
Link-Belt Company 
Poole Engineering & Machine Co. 
CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
Poole Engineering & Machine Co, 
CATALOGS, MILL SUPPLY 
The Cuneo Press, Inc. 
R. R. Donnelley & Sons Co. 
The Heinn Company 
Kalamazoo Loose Leaf Binder Co 
The Bluford Sharp Company 
CEMENT, LEATHER BELT 
Alexander Brothers 
Chicago Rawhide Mfg. Co. 
Cocheco—I. B. Williams & Sons 
Kaward Tr, Ladew Co,, Ine. 
Chas, A. Schieren Co, 
CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 
CHAIN BELTS 
H. W. Caldwell & Son Co, 
Link-Belt Company 
CHAIN DRIVES, SILENT 
Link-Belt Company 


Geo. W. 
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CHARGING SETS, BATTERY 
Marathon Electric Mfg. Cc 
CHEESK C L OTH 
Chicago Sanitary Rag “o. 
The J. Milton Hagy Waste Works 


CHUCKS, AUTOMATIC 


Eastern Tube & Tool Co., Inc., “Eastern.” 


CHUCKS, DRILL 
Eastern Tube & Too! Co., Inc., ‘‘Ettco.” 
Morse Twist Drill & Machine Co, 

CLAMPS, BELT 
T. B. Wood's Sons Co, 

CLAMPS, “C” 
Armstrong Bros. Tool Co, 
The Eberhard Mfg. Co. 
J. H. Williams & Co. 
CLAMPS, PIPE REPAIR 


M. B. Skinner Co 
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The Medart Company 
Royersford Foundry & Machine Co, 
T. B. Wood’s Sons Co. 
COUNTERSHAFTS, SMALL 
Birkle Machine Works. 
N. A. Strand & Co, 
COUPLINGS, SHAFT 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Royersford Foundry & Machine Co, 
Spiro—Bond Foundry & Machine Co. 
Standard Pressed Steel Co. 
B. Wood’s Sons Co. 
COUPLINGS. SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine 


Co. 
CLAMPS, WOODWORKERS’, ADJUSTABLE Sg: Hill Clutch, Machine & Foundry Co. 


Cc, Christiansen 
CLEANERS, FLUE 
Sherwood Mfg. Co. 
CLOSETS, FROST PROOF 
Jos. A Vogel Co. 
CLOTHS, WIPING 
Chicago Sanitary Rag Co., Inc. 
Louisville Sanitary Wipers Co., Inc, 
D. Robinson & Sons 
CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
Edgemont Machine Co., The 
Falls Clutch & Ma chinery Co 
The Hill Clutch, Mac hine & Foundry Co. 
Link-Belt Company 
The Medart Company 
The Moore & White Co. 
“The Reeves’’—Reeves Pulley Co. 
A. L. Schultz & Son 
Valley Iron Works, 
T. B. Wood’s Sons Co. 
CcCOCKs, AIR 
American Injector Co, 
McRae & Roberts Co, 
The Wm. Powell Co. 
The Roberts Brass Mfg. Co. 
The D. T. Williams Valve Co. 
COCKS, BALL 
Detroit Lubricator Co, 
McRae & Roberts Co. 
COCKS, BATH 
Chicago Nipple Mfg. Co. 
COCKS, CORPORATION 
The Wm, Powell Co, 
COCKS, CYLINDER 
The Roberts Brass Mfg. Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
McRae & Roberts Co, 
“Ohio’’—The Ohio Brass Co, 
The Wm. Powell Co. 
The Roberts Brass Mfg. Co. 
Sherwood Mfg. Co. 
The D. T. Williams Valve Co. 
COCKS, STEAM AND SERVICE 
McRae & Roberts Co, 
The Wm. Powell Cc 
The Roberts Brass Mfe. Co. 
Walworth Mfg. Co. 
The D. TF. Williams Valve Co 
CcoGs, FOR MORT ISE GEARS 
Menasha Wood Split Pulley Co, 
Poole Engineering & Machine Co. 
COILS AND BENDS, PIPE 
Chicago Nipple Mfg. Co. 
COLLARS, SHAFT 
Bond Foundry & Machine Co, 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Royersford Foundry & Machine Co. 
Standard Pressed Steel Co. 
Valley Iron Works 
T. B. Wood’s Sons Co, 





COLLARS, SHAFT, MALLEABLE IRON 


Link-Belt Company 

COLLECTORS, DUST 
Buffalo Forge Company 

COLUMNS, WATER 
Nason Manufacturing Co, 

— RIC AL DROP FORGINGS 
Fulton Drop ‘orge ¢ 
p thrtoninad ND. PIPE JOINT 
Joseph Dixon Crucible Co. 
CONVEYORS, FOR ALL PURPOSES 
H. W. Caldwell & Son Co. 
Link-Belt Company 
COPPERS, SOLDERING 

Chicago Solder Co. 

COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 

COUNTERSHAFTS 
Chicago Pulley & Shafting Co. 
Edgemont Machine Co., gid 
Falls Clutch & Ma chinery ¢ 
The Hill Clutch, Ma: *hine & Foundry Co. 


B. Wood's Sons Co. 


COUPLINGS, SHAFT, FRICTION CUT-OFF 


Dodge Mfg. Corp. 
Edgemont Machine Co., The 
The Hill Clutch, Machine & Foundry Co, 
The Moore & White Co. 
The Medart Company 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, MARINE 
Bond Foundry & Machine Co, 
COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRAYONS, LUMBER 
Joseph Dixon Crucible Co, 
CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Edward R, Ladew Co., Ine. 
The Watson-Stillman Co, 
CUPS, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
Sherwood Mfg. Co. 
D. T. Williams Valve Co. 
CUPS, GREASE, MALLEABLE IRON 
Link-Belt Company 
CUTTERS, BELT 
Clipper Belt Lacer Company 
Detroit Belt Lacer Co, 
CUTTERS, GASKET AND WASHER 
Edward R. Ladew Co., Inc. 
CUTTERS, GLASS 
American Saw & Mfg. Co. 
CUTTERS, MILLING 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co, 
CUTTERS, PIPE 
Armstrong Bros, Tool Co, 
Greenfield Tap & Die Corp. 
Toledo Pipe Threading Machine Co. 
CYLINDERS, WATER, AIR OR GAS 
National Tube Co. 
Wm. B. Scaife & Sons Co. 
DIES, THREADING 
Armstrong Bros. Tool Co, 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co, 
The Oster Mfg. Co, 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 
Arthur Harris & Co. 
DISCS, VALVE 
Jenkins Bros. 
Metallo Gasket Co. 
DOGS, LATHE 
Armstrong Bros. Tool Co, 
J. H. Williams & Co. 
DRILLING POSTS 
Armstrong Bros. Tool Co. 
Lovejoy Tool Works 
DRILLS, ELECTRIC 
The Black & Decker Mfg. Co, 
Cincinnati Electrical Tool Co 
Louisville Electric Mfg. Co. 
Stow Manufacturing Co., Inc. 
N. A. Strand & Co, 
Wisconsin Electric Co, 
DRILLS, POST 
Buffalo Forge Company 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
DRILLS, RATCHET 
The Armstrong Bros. Tool Co, 
Lovejoy Tool Works 
DRILLS, TWIST 
Cleveland Twist Drill Co. 
Greenfield Tap & Die Corp, 
Morse Twist Drill & Machine Co, 
Whitman & Barnes Mfg. Co 
DRIVES, POWER 
The Toledo Pipe Threading Machine Co. 
“DROP-FO” VISES 
Fulton Drop Forge Co. 
DROP FORGED VISES 
Fulton Drop Forge Co 
DROP FORGINGS, LIGHT 
Fulton Drop Forge Co 


DRUMS, CAST IRON 
The Hill Clutch, Foundry & Machine Co, 
The Medart Company 
T. B. Wood’s Sons Co. 
EJECTORS 
American Injector Co. 
Nason Manufacturing Co, (acid) 
Penberthy Injector Co. 
Sherwood Mfg. Co. 
ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co. 
McRae & Roberts Co. 
The Wm. Powell Co. 
The Roberts Brass Mfg. Co. 
Sterling & Skinner Mfg. Co. 
Sherwood Mfg. Co. 
D. T. Williams Valve Co. 
EXPANDERS, TUBE 
The Watson-Stillman Co. 
Lovejoy Tool Works 
EXPANSION TANKS 
Wm. B. Scaife & Sons Co, 
EXPELLERS, OIL AND MOISTURE 
The V. D. Anderson Co, 
EXTENSIONS, TAP 
The Allen Mfg. Co. 
EXTINGUISHER LIQUID 
Geo. W. Diener Mfg. Co. 
EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 
SYE SHIELDS AND FACE PROTECTORS 


Chicago Eye Shield Company 





FANS, EXHAUST 
Buffalo Forge Company 
FANS, VENTILATING, ELECTRIC 
Buffalo Forge Company 
Electric Blower Co. 
Marathon Electric Mfg. Co. 


FASTENERS, BELT 
The Bristol Company 
Crescent Belt Fastener Co, 
Flexible Steel Lacing Co. 
FEED WATER SOFTENER AND PURIFIER 
Dodge Manufacturing Corporation 
The Swartwout Company 
FEEDER VALVES, STEAM HEATING 
BOILER 


Nason Manufacturing Co, 
FILES 
American Swiss File & Tool Co. (Precision, 
diemakers’, toolmakers’, jewelers’, machin- 
ists’.) 
The Grobet File Corporation of America, 
Scandinavian Western Importing Co., Ltd, 
FILLERS, OILER 
P, Wall Mfg. Supply Co. 
FILTERS, WATER 
Wm. B. Scaife & Sons Co. 
FIRE FIGHTING DEVICES—UNDER- 
WRITERS’ APPROVED 
Geo. W. Diener Mfg. Co. 
FIRE PREVENTING EQUIPMENT—UNDER- 
WRITERS’ APPROVED 
Geo. W. Diener Mfg. Co. 
FITTINGS, HIGH PRESSURE 
Henry Vogt Machine Co, 
The Watson-Stillman Co, 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
FITTINGS, HYDRAULIC 
Henry Vogt Machine Co. 
The Watson-Stillman Co, 
FITTINGS, PIPE, MALLEABLE 
Tilinois Malleable Iron Co. 
Walworth Mfg. Co. 
FITTINGS, PIPE, STEEL 
3Zonney Forge & Tool Works 
The Watson-Stillman Co, 
Henry Vogt Machine Co, 
FLEXIBLE SHAFT EQUIPMENTS 
Stow Manufacturing Co., Inc. 
N, A. Strand & Co. 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 
FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Foundry & Machine Co. 
The Medart Company 
Royersford rounary & Machine Co. 
. B. Wood’s Sons Co. 
FLUX, SOLDERING 
Chicago Solder Cc 
FLY WHEELS, CAST IRON 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
T. B. Wood’s Sons Co. 
FORGE BLOWERS, ELECTRIC 
Electric Blower Co. 
FORGES, BLACKSMITH 
Buffalo Forge Company 
Champion Blower & Forge Co. 
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They Mean 
the Same 
Thing 
Dearne | 


realize that Moloney Leather Belt- | 
ing is synonymous with quality. 


Let the free sample 
tell its own story! 


UNDREDS OF con- 

cerns in all lines have 
asked for and received free 
samples of both Link-Belt 
Malleable Iron Safety Col- 
lars, and Link-Belt >HEX- 
TOP~< Grease Cups. Many f 
have adopted these improved 
power transmission § acces- 
sories as standard in their 
plants. 


1} 





| 











The weight of Link-Belt Mal- 
leable Iron Safety Collars is one- 








This is easy to understand: Qual- 
ity materials plus quality workman- 
ship can result in but one thing—a 
quality product. 


third less than ordinary grey iron 
collars—yet the malleable iron 
construction provides greater 
strength and durability. 


>HEX-TOP~< Grease Cups are 











the choice of leading industrial 
executives because of not one, but 
many outstanding improvements. 


In mills proud of their equipment 
you frequently find it is Moloney | 
Leather Belting that is playing the | 
stellar role in the efficient, faultless 
transmission of power. 


The ~>HEX-TOP< gives quick, 
convenient and economical lubri- 
cation, and years of reliable serv- 
ice. Turns down with screw 
driver, wrench, or by hand. Write 
for sample and jobbers prices. 

2 










Dealers carry Moloney Belting 
to insure customer-satisfaction 


LINK-BELT COMPANY 
200 S. Belmont Ave., Indianapolis, Ind. 


Mill Supplies 
Send me a sample (| Grease Cup, —] Collar. 
o 
Moloney Belting Co. ‘mei 
RE EET er nea ee il tate ace eels eae 





124-138 N. Franklin St. » CHICAGO 
PORTLAND, ORE. | GREENVILLE, S. C. ATLANTA, GA. | 





Grease Cups and Safety Collars 


“A Belt is No Stronger Than Its Weakest Lap” 











WATER GAUGES Edgemont Clutches 


on Machine Tools 


and 
. Because they can stand the hard, gruelling 
other quality drive and are easily adjusted, Edgemont 
Products Friction Clutches are used as standard 
equipment by a number of leading Machine 
——— Tool Builders. 


Air Cocks 
Steam Cocks 
Gauge Cocks 

Ball Cocks | 

Air Valves 

Etc. 


The Edgemont 
is an all-duty 
clutch that 
every supply 
house’ should 
carry in stock. 
i Write for cat- 
alog which 
contains much 
useful _infor- 
mation on the 
selection of 
frietion 
clutches. 








Write for Catalog 


The McRae & Roberts Co. 


100-146 South Campbell Avenue The Edgemont Machine Co., Inc. 
DETROIT, MICHIGAN Dayton, Ohio 
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FORGES, RIVET 
Champion Biower & Forge Co. 
Lovejoy Tool Works 
FRAMES, HACK SAW 
E. Cc. Atkins & Co., Inc, 
FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
The Medart Company 
Royersford Fou & Machine Co, 
T. B. Wood's Sons Co. 
FURNACES, SOLDERING 
Clayton & Lambert Mfg. Co. 
Geo. W. Diener Mfg. Co 
Scandinavian Western Importing Co. 
The Turner B 





GAGE GLASSES 
Jenkins Bros., ‘‘Moncrieff.”’ 
Libbey Glass Mfg. Co. 

GAGES, HYDRAULIC 
The Watson-Stillman Co. 
GAGES, LIQUID AMMONIA 

Nason Manufacturing Co, 

GAGES, WATER 
Americen Injector Co. 
Detroit Lubricator Co. 
McRae & Roberts Co 
Nason Manufacturing Co, 
Penberthy Injector Co. 


. The Penn Engineering Co. 


The Wm. Powell Co 

The Roberts Rrass Mfg. Co. 

The D. T. Williams Valve Co, 
GASKETS 





e 


Jenkins Bros 

Hewitt Rubber Co, 

Metallo Gasket Co. 

New York Belting & Packing Co. 
GEARS 

Bond Foundry & Machine Co, 

H. W. Caldwell & Son Co. 

Dodge Manufacturing Corporation 

The Hill Clutch, Machine & Foundry Co, 

Link-Belt Company 

The Medart Company 


Poole Engineering & Machine Co, (all kinds) 


GEARS, RAWHIDE 
Caicago Rawhide Mfg. Co. 
GEARS, SPEED REDUCING 
Tne Hill Clutch. Machine & Foundry Co. 
Poole Engineering & Machine Co. 
GLASSES, GAGE 
Jenkins Bros., ‘‘Moncrieff.” 
The Libbey Glass Mfg Co 
GOGGLES, EYE SHADES, ETC. 
oy xo Eve Shield Company 
GRAPHITE FOR ALL PURPOSES 
Joseph Dixon Crucible Co. 
GREASE, LUBRICATING 
Bond Foundry & Machine Co., “‘Bondeline” 
Juvseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 
Waverly Oil Works Co, 





GRINDERS, BELT, ROPE AND MOTOR 
DRIVEN 


Stow Manufacturing Co., n 

GRINDERS. BENCH AND FLOOR 
Bond Foundry & Machine Co. 
‘‘hicago Pulley & Shafting Co. 
Cincinnati Electrical Tool Co 
Louisvill« tr 
Marathon ectr fg. Co 
Royersford Foundry & Machine Co, 
Wisconsin Electric Co 

GRINDERS, ELECTRIC 

Azor Motor Mfg. Co. 















The Black & Decker Co. 
Bodine Electric n 
Cincinnati E I Co 
Louisville Electri " 
Marathon Electri ) 
Stow Manufacturing Co., Ine 


N. A. Strand & Co 
Wisconsin Electric Co 
GRINDERS, TOOL. ROLLER BEARING 
Chicago Pulley & Shafting Co 
GRINDERS. VALVE 
Cincinnat Electr Tool 
Wisconsin Electric Co. 
GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 
GUNS, OTL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
HAMMERS 
I ntiss Vise Co Chen ‘6 
HANDSCREWS 
Cc. Christiansen 
HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
Skayef Ball Bearing Co, 
Valley Iron Works. 
TIANGERS, DOOR 
F. B. Myers & Bro. Co. 
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HANGERS, PIPE 
“Ball Joint’—The Penn Engineering Co. 
Illinois Malleable Iron Co, 
Walworth Mfg. Co. 
HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co, 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
he Medart Company 
Royersford Foundry & Machine Co. 
Skayer Ball Bearing Co, 
Standard Pressed Steel Co. 
Valley Iron Works 
T. B. Wood's sons Co 
HEADERS, PIPE 
Chicago Nipple Mfg. Co. 
HEADS, EXHAUST 
The Swartwout Company 
HEATERS, FEED WATER 
The Swartwout Company 
HEATERS, GLUE, STEAM AND GAS 
Nason Manufacturing Co. 
HELMETS AND RESPIRATORS 
Chicago Eye Shield Company 
HOISTs, CHAIN 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bristol Company 
Flexible Steel Lacing Co. 
HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 
The Mechanical Rubber Co, 
New York Belting & Packing Co. 
HOSE, RUBBER 
Boston Woven Hose & Rubber Co 
Diamond Rubber Co., Inc. 
Hewitt Rubber Co. 
The Mechanical Rubber Co. 
New York Belting & Packing Co. 
The Republic Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
The Watson-Stillman Co, 
INJECTORS 
American Injector Co. 
Penberthy Injector Co, 
The Wm. Powell Co. 
Sherwood Mfg. Co. 
JACKS, LIFTING 
Lovejoy Too! Works 
JOINTERS, WOODWORKING 
Vallace & Co, 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 
KETTLES, STEAM JACKETED 
Arthur Harris & Co. 
KNIVES, MACHINE 
E. C. Atkins & Co. 
LACE LEATHER 
Chicago Rawhide Mfg. Co. 
Edward Rk, Ladew Co., Inc. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
LACERS, BELT 
Clipper Belt Lacer Co, 
Detroit Belt Lacer Co. 
LACING, BELT, METALLIC 
Clipper Belt Lacer Company 
Crescent Belt Fastener Co, 
Detroit Belt Lacer Co. 
Flexible Steel Lacing Co. 
The Bristol Company 
LADLES AND KETTLES, MELTING 
Mullins Body Corporation 
LAMP GUARDS 
Flexible Steel Lacing “Cn 
LATHES, WOODWORKING 
Greenfield Tap & D 
J. D. Wallace & Co. 
LEATHER SPECIALTIES 
Alexander Brothers 
Thicago Rawhide Mfg. Co 
Fad rd R. T ew Co,, Inc 
W. S. Nott Company 
LEATHERS, HAND 
Chicago Rawhide Mfg. Co 
1EGs. BENCH 
Standard Tressed Steel Ca 
LEGS, LIFT TRUCK PLATFORM 
Plimpton Lift Truck Corp. 
LONGSCREWS 
Chicago Nipple Mfg. Co, 


de Bs. V 





Corporation, 


LUBRICANTS, BALL & ROLLER BEARING 


Bond Foundry & Machine Co. 

Royersford Foundry & Machine Co. 

Waverly Oil Works Co, 
LUBRICATORS 

American Injector Co. 

Detroit Lubricator Co. 


McCullough Mfg. Co., Minneapolis, Minn. 
McKae & Koberts Co. 

The Wm. Powell Co. 

Sherwood Mfg. Co. 

The D. T. Williams Valve Co. 


MACHINE TOOLS 
The Crescent Machine Co, 
Greenfield Tap & Die Corp. 
Koyersford Foundry & Machine Co. 
MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., Inc. 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
The Moore & White Co, 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
MACHINES, BAND SAW, FOUNDRY 
The H. G. Thompson & Son Co, ‘‘MilClark’”’ 
MACHINERY, COAL HANDLING 
H, W. Caidwell & Son Co, 
Vvodge Manufacturing Corporation 
Link-Belt Company 
MACHINERY, CONVEYING AND ELEVATING 
Lodge Manufacturing Corporation 
The Hill Clutch Machine & Foundry Co, 
Link-Belt Company 
MACHINES, CUTTING OFF 
The H. G. Thompson & Son Co, “Milband’’ 
MACHINES, GRINDING AND POUOLISHINYU 
Bodine Electric Company 
Bond Foundry & Machine Co, 
Cincinnati Electrical Tool Co. 
Royersford Foundry & Machine Co, 
N. A. Strand & Co. 
Wisconsin Electric Co. 
MACHINERY, ICE AND REFRIGERATION 
Henry Vogt Machine Co, 
MACHINES, METAL CUTTING 
Ee. C. Atkins & Co., Inc, 
MACHINES, PIPE CUTTING AND 
THREADING 
Greenfield Tap & Die Corp. 
The Oster Mfg. Co, 
Toiedo Fipe Threading Machine Co. 
MACHINES, PUNCHING AND SHEARING 
Royersford Fovndry & Machine Co. 
MACHINERY, WOODWORKING 
E. C. Atkins & Co, 
The Crescent Machine Co. 
Greenfield Tap & Die Corporation (lathes). 
MALLETs AND HAMMEKs, KAWHIDB 
Chicago Rawhide Mfg. Co. 
MANDRELS 
Morse Twist Drill & Machine Co, 
MATS AND MATTING, KUBBER 
Diamond Rubber Co., Inc. 
The Mechanical Rubber Co, 
New York Belting & Packing Co. 
MERCHANDISE CONVEYORS 
Link-Belt Company 
FF. E. Myers & Bro. Co. 
METAL, BEARING 
Dodge Manufacturing Corporation 
Bunting Brass & Bronze Co. 
The Medart Company 
Monarch Metal Co. 
Reeves Pulley Co. 
Stewart Manufacturing Corp. 
MILI. LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Edward R, Ladew Co., Ine. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
MOTORS, ELECTRIC 
Azor Motor Mfg. Co. 
Bodine Electric Company 
Marathon Electric Mfg. Co. 
Wisconsin Electric Company 
MOVERS, CAR 
Advance Car Mover Co, 
Appleton Car-Mover Co. 
MULE STANDS 
Bond Foundry & Machine Co, 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
The Medart Company 
T. B. Wood's Sons Co. 
NIPPLES, PIPE 
Chicago Nipple Mfg. Co. 
NOZZLES, SPRAY 


suffalo Forge Company 
NUTS, MACHINE SCREW 
Economy Screw Corporation 


NUTS, WING 
The Eberhard Mfg. Co. 
OL PUMPS, HAND 
Sherwood Mfg. Co. 
OTL WELL ACCESSORIES 
The Wm, Powell Co. 
OILERS, HAND 
P, Wall Mfg. Supply Co. 
OILERS, MULTIPLE FEED 
Detroit Lubricator Co, 
Sherwood Mfg. Co. 
OILING DEVICES 
American Injector Co, 
Detroit Lubricator Co. 








When writing to Advertisers please mention Mitt Supp ies. 
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Swartwout Hydromatic Steam Traps 


This Swartwouttrap doesits work per- 
fectly, without trouble, without ex- 
pense. Illustration shows enlarged view 
of monel metal valve and valve seat,both 
ofwhich are reversible and interchange- 
able, insuring perfect fit and long wear. 
Should be carried by every jobber. 













“Cleveland Type” “Smith Type” “Industrial Type” 
Collar Oiling Hill Friction Spur Gear Speed 
Bearings Clutches Transformers 


There’s a reason why you should sell 


“Hill Clutch” Mill Equipment 


featuring 


“Smith Type” Hill Friction Clutches 
“Cleveland Type” Collar Oiling Bearings 


“Industrial Type” Spur Gear Speed 
Transformers 


““Steelarm’”’ Automatic Belt Tighteners 
Flexible Couplings 





(co DEMAND is constantly making the 
sale of Swartwout Steam Specialties more profitable 
to our agents. Back of this increasing demand stands 
consistent advertising, whole-hearted cooperation of our 
salesmen, prompt deliveries, and products of the very 
highest standard. 

High Pressure Bucket, Low Pressure Float and Return, 
Lifting and Vacuum Steam Traps. Cast Iron Exhaust 
Head, Steam, Oil and Air Separators, Air Traps, Water 
Level Control Valves, and the well known Swartwout 
All Service and Junior Feed Water Heaters. 


Swartwout 


Steam Specialties 


THE SWARTWOUT COMPANY 
CLEVELAND, OHIO 


General Offices: 18523 Euclid Ave.--Factories: Cleveland,O.-Orrville,O. 














Your customers’ wants mean more to us than “so 
much material”. A careful study is made by Engi- 
neering Experts skilled in Power Transmission prob- 
lems. You receive the accumulated experience of 
“half a century’ serving every kind of industry. 


The Hill Clutch Machine & Foundry Co. 
Power Transmission Engineers 
General Office and Plant, Cleveland, O. 
New York Office, 41 East 42nd St. 
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Ee Parker Vise sales for jobbers. Write for 


catalogs and selling plans. Please address 
Attention of M. F. O.: 
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SCREW DRIVERS 


“The Toots in the Plaid Bor” 


The Charles Parker Co., Master Vise Makers 
AMERICAN SAW & MFG. CO. SPRINGFIELD. MASS. Meriden, Conn., U. S. A. 
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Turned and Polished Shafting 
Milled Key Seats at Reasonable Prices 
Cold Drawn Rounds, Flats, Squares, Hexagons 
and Screw Stock 


Shipments from stock made the same day. Jobbers—Send for our stock list. 


BLISS & LAUGHLIN, Inc. 


Mills and General Offices: Established 1891 Chicago Warehouse: 
HARVEY, ILLINOIS 1023-1025-1027 West Jackson Blvd. 


j Chieago Phone: Pullman 6496 Phone: Monroe 5356 and 5357 
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The Wm. Powe!l Co, 

Sherwood Mfg. Co. 

The D. T. Williams Valve Co, 
OILS, LUBRICATING 

Waverly Oil Works Co, 
PACKING, AMMONIA 

Boston Woven Hose & Rubber Co 

Diamond Rubber Co., Inc, 

Hollow Center Packing Co. 

The Mechanical Rubber Co, 

New York Belting & Packing Co. 


The Republic 
PACKING, 
Alexander Brothers 
Chicago Rawhide Mfg. Co. 
Diamond Rubber Co., Inc. 
Hewitt Rubber Co, 
Hollow Center Packing Co, 
Edward R. Ladew Co., Inc. 
The Mechanical Rubber Co. 
New York Belting & Packing Co. 
Ww. S. Nott Company 
Chas. A, Schieren Co. 
The Watson-Stillman Co, 
I. B. Williams & Sons 
PACKING, PISTON 
Diamond Rubber Co., Inc, 
Hewitt Rubber Co. 
Hollow Center Packing Co. 
The Mechanical Rubber Co, 
New York Belting & Packing Co, 
The Republic Rubber Co. 
PACKING, RUBBER 
Boston Woven Hose & Rubber Co 
Diamond Rubber Co., Inc. 
Hewitt Rubber Co. 
Hollow Center Packing Co. 
The Mechanical Rubber Co, 
New York Belting & Packing Co. 
The Republic Rubber Co. 
PACKING, SHEET 
Boston Woven Hose & Rubber Co 
Diamond Rubber Co., Inc, 
“Jenkins '96"—Jenkins Bros, 
Hewitt Rubber Co. 
Hollow Center Packing Co, 
The Mechanical Rubber Co. 
New York Belting & Packing Co. 
The Republic Rubber Co, 
PACKING, VALVE STEM 
Diamond Rubber Co., Inc, 
Hewitt Rubber Co. 
Hollow Center Packing Co. 
The Mechanical Rubber Co. 
New York Belting & Packing Co. 
Penberthy Injector Co. 
The Republic Rubber Co, 
The Roberts Brass Mfg. Co. 
Sherwood Mfg. Co. 
PAINT, SILICA-GRAPHITE 
Joseph Dixon Crucible Co. 
PANS, TOTE 
Corp. 
PASTE, 
Chicago Solder Co. 
PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 
Detroit Belt Lacer Co. 
Flexible Steel Lacing Co. 
PIPE THREADING TOOLS 
Armstrong Bros. Tool Co. 
Greenfield Tap & Die Corp. 
Toledo Pipe Threading Machine Co. 
PIPE, HIGH PRESSURE 
The Watson-Stillman Co. 
PIPE, STEEL 


Rubber Co. 
HYDRAULIC 


Mullins Body 
SOLDERING 


L. B. Foster Co, 
National Tube Co. 
PLANERS, WOODWORKING 
J. D. Wallace & Co 
PL ATES, BASE 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
PLATES, FLOOR AND CEILING 
The Penn Engineering Co. 
PLATFORMS, LIFT TRUCK 
The Plimpton Lift Truck Corporation. 
Standard Pressed Steel Co. 
PLIERS 
Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co, 
Sherwood Mfg. Co. 
The D. T. Williams Valve Co. 
The Wm. Powell Co. 


POLES, TUBULAR STEEL 
National Tube Company 


POTS, GLUE, AUTOMATIC CONTROL 
J. D. Wallace & Co. 


POWER TRANSMISSION APPLIANCES 
American Pulley Company 
Arguto Oilless Bearing Co, 
Bond Foundry & Machine Co, 
H. W. Caldwell & Son Co. 
Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
Edgemont Machine Co., The 
Falls Clutch & Machinery Co 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
The Moore & White Co. 
Royersford Foundry & Machine Co, 


Bonney 
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A. L. Schultz & Son 
Skayef Ball Bearing Co. 
Standard Pressed Steel Co, 
Valley Iron Works 

T. B. Wood's Sons Co, 


PRESSES, DRILL, JEWELERS’ SENSITIVE 


Leiman Bros, 


PRESSES, DRILL AND FOOT 
Royersford Foundry & Machine Co, 
PRIMING CUPS 
Detroit Lubricator Co, 
McRae & Roberts Co, 
The Roberts Brass Mfg. Co. 
PROTECTORS, ELECTRIC LAMP 
Flexible Steel Lacing Co, 
PULLEY COVERING 
Chicago Rawhide Mfg. Co, 
PULLEYS, BALL 
Skayef Ball Bearing Co. 
Chicago Pulley & Shafting Co. 
PULLEYS, CAST IRON 
Birkle Machine Works 
Bond Foundry & Machine Co, 
H, W. Caldwell & Son Co. 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co. 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Royersford Foundry & Machine Co. 
Valley Iron Works 
T. B. Wood's Sons Co, 
PULLEYS, CONVEYOR 
H. W. Caldwell & Son Co, 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
T. B. Wood's Sons Co, 
PULLEYS, FLANGE 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood's Sons Co. 
PULLEYS, FRICTION CLUTCH 
Bond Foundry & Machine Co, 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Falls Clutch & Machinery Co 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Saeneater 
The Moore & White Co. 
Reeves Pulley Co, 
A. L. Schultz & Son 
Skayef Ball Bearing Co, 
T. B. Wood's Sons Co, 
PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 
Menasha Wood Split Pulley Co, 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood’s Sons Co. 
PULLEYS, LOOSE 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
Skayef Ball Bearing Co, 
T. B. Wood’s Sons Co, 
PULLEYS, MOTOR 
Birkle Machine Works 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Reeves Pulley Co. 
The Rockwood Mfg. Co, 
Saginaw Mfg. Co. 
T. B. Wood’s Sons Co, 
PULLEYS, 
Rockwood Mfg. Co, 
PULLEYS, ROLLER BEARING 
Skayef Ball Bearing Co. 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER CONE 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
The Medart Company 
Menasha Wood Split Pulley Co, 
teeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood’s Sons Co. 
PULLEYS, WOOD SPLIT 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Menasha Wood Split Pulley Co, 
Reeves Pulley Co, 


Saginaw Mfg. Co. 

PUMP JACKS 
The Goulds Mfg. Co, 
F. E, Myers & Bro, Co, 


BEARING 


PAPER 
The 


es 


PUMPS, AIR 
Leiman Bros, 
PUMPS, BOILER FEED 
The M. L. Oberdorfer Brass Co, 
PUMPS, ELECTRIC 
The Goulds Mfg. Co. 
F. E, Myers & Bro, Co. 
The M. L. Oberdorfer Brass Co, 
PUMPS, GAS AND VACUUM 
Leiman Bros. 
PUMPS, HAND AND POWER 
The Goulds Mfg. Co, 
F. E, Myers & Bro, Co. 
The M. L. Oberdorfer Brass Co, 
PUMPS, JET 
American Injector Co, 
Blakeslee Mfg. Co. 
PUMPS, MINE 
The Goulds Mfg. Co. 
F, E, Myers & Bro. Co, 
PUMPS, OIL 
Detroit Lubricator Co, 
Leiman Bros, 
The M. L. Oberdorfer Brass Co, 
Sherwood Mfg. Co. 
PUMPS, TANK 
The Goulds Mfg. Co. 
F, E. Myers & Bro. Co, 
PUNCHES AND DIES 
Royersford Foundry & Machine Co, 
PUNCHES, SCREW 
Lovejoy Tool Works 
RADIATORS, HIGH PRESSURE VERTICAL 
TUBE 


Nason Manufacturing Co, 
RAILS, ELECTRIC MOTOR 
Birkle Machine Works 
RAILS, STEEL 
L. B. Foster Co. 
RANGE BOILERS 


Wm. B. Scaife & Sons Co, 
RASPS 
Scandinavian Western Importing Co., Ltd. 
RATCHETS 
Armstrong Bros. Tool Co. 
REAMERS 


Cleveland Twist Drill Co. 
Greenfield Tan & Die Corp. 
Morse Twist Drill & Machine Co, 

KEDUCEKs, SPEED 
The Hill Clutch, Machine & Foundry Co, 
Poole Engineering & Machine Co, 
RESEATING TOOLS, VALVE 
Skinner Co 

ROPE DRIVES 
H. W. Caldwell & Son Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
T. B. Wood's Sons Co. 
ROPE, WIRE 
Vickwire Spencer Steel Co 
RUBBER GOODS, MECHANICAL 

Diamond Rubber Co., Inc, 
Hewitt Rubber Co, 
Jenkins Bros, 
The Mechanical Rubber Co. 
New York Belting & Packing Co, 
The Republic Rubber Co, 

SAFETY DEVICES 
Chicago Eye Shield Company 
The Crescent Machine Co, 
Dodge Manufacturing Corporation 

SAND BLAST OUTFIrs 

Leiman Bros, 


M. B 


SANDERS, 
Wallace & Co, 
SAWS, BAND 
American Saw & Mfg. Co. 
E. C. Atkins & Co. 
The Crescent Machine Co. 
Jesseph Saw & Tool Works 
The H. G. Thompson & Son Co. (metal cutting) 
J. D. Wallace & Co, 
_SAWS, BAND, N ARROW, WOOD CUTTING 
C, Atkins & Co, 


DISC 
J. D. 


The H. G. Thompson & Son Co. 
SAWs, CIRCULAR 
E. C. Atkins & Co, 
SAWS, HACK (Blades) 


American Saw & Mfg. Co. 
E. C. Atkins & Co, 
The H. G. Thompson & Son Co. 
Victor Saw Works, Inc. 
SAWS, HACK 
BE. C. Atkins & Co. 
SAWS, HAND 
E. C. Atkins & Co. 
SAWS, SWING, 
HB. C. Atkins & Co. 
The Crescent Machine Co. 
SAWS, UNIVERSAL 
J. D. Wallace & Co. 
SCREENS, WIRE 
Wickwire Spencer Steel Co. 
SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co, 
Cincinnati Ele<trical Tool Co, 
N, A, Strand & Co, 
SCREWDRIVERS, 
American Saw & Mfg. Co. 


(Machines) 


CUT-OFF 


HAND 
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A Type for > cea 
Every Service “DUPLEX” 


HEREVER liquids are to be moved 

there is need of an Oberdorfer Bronze 
Pump. The Oberdorfer “Duplex” gasoline 
engine driven unit is a sturdy pumping outfit 
with capacity of 600 gallons per hour. Pulley 
° connection provides for general power use. 
Bulletins on request Sliding clutch permits independent pump 
service or combines with another power plant. 
Pump of non-corrosive bronze. 


Desirable territory open for dealers, distributors 


THE GOULDS MANUFACTURING Co. and sales representatives. Write for our proposition. 


SENECA FALLS, N. Y. M. L. OBERDORFER BRASS CO. 
Syracuse, N. Y. 





























Dixon’s Cup Greases combine 
the superior lubricating qualities 


5 of the best mineral oils with the 
D | XON S simplicity and economy of hard 


grease. 


et They are softer than the average grease 

ra ¢ @ so begin to lubricate as soon as there is 
motion. Most greases begin to lubricate 

only after the parts warm up—that is 

they have to be thawed out by the fric- 

u ] tional heat. Dixon’s Cup Greases are all 
thawed out and ready to function—they 


4 & LD flow with the revolving parts. They also 


GAUGE GLASSES Grease (2232S: 


Write for Circular 71 R. and Trade prices. 


Joseph Dixon Crucible Co. 


reOxt Jersey City, N. J. rer 
NT Established 1827 rence ann, 
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The century old name and reputation of 
“Libbey” guarantees the high quality of 
Libbey High Pressure Gauge Glasses. 


In rigid tests they have been heated to 426 
Fahr. and immediately plunged into cold 
water without breaking, proving that they 
can safely withstand any temperature they 
will be called upon to endure in practi- 
cal use. 


Manufactured in the Libbey plant 
in Toledo, Ohio. Write for booklet. 





LIBBEY GLASS MANUFACTURING CO. 


TOLEDO, OHIO 
When writing to Advertisers please mention Mitt SuPptigs. 





























106 


ere eee a RE Te 





SCREW MACHINE PRODUCTS 
Ferry Cap & Set Screw Co. 
Link-Belt Company 
Standard Pressed Steel Co. 
SCREW PLATES 
Greenfield Tap & Die Corp, 
Morse Twist Drill & Machine Co. 
SCREWS, CAP AND SET 
The Allen Mfg. Co. 
2 Cap & Set S¢rew Co. 
Standard Pressed Steel Co. 
SCREWS, MACHINE, BRASS AND IRON 





E 


SCREWs, SAFETY SET 
Allen Mfg. Co. 
The Bristol Company 
Standard Pressed Steel Co. 
SCREWS, THUMB 
Economy Screw Corporation 
SEPARATORS, OIL AND STEAM 
The Swartwout Company 
The D,. T. Williams Valve Co. 
SHAFTING 
Bond Foundry & Machine Co. 
Bliss & Laughlin, Ine. 
H. W. Caldwell & Sen Co 
Chicago Pulley & Shafting Co. 
lvodge Manufacturing Corporation 
The Hill Clutch Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
SHEAVES, MANILA AND WIRE ROPE 


The Hill Clutch Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
T. R. Wood's Sons Co 
SHIELDS, FACE AND EVE PROTECTION 


Chicago Eye Sh 





d Company 
SHOVELS 
Wood Shovel & Tool Co. 

SLEEVES AND SOCKETS, DRILL 
Lovejoy Too] Works 
Morse Twist Drill & Machine Co. 

SOLDER, BAR AND WIRE 

Chicago Solder Company 


SOLDERING COPPERS, FLUX, PASTE AND 
SALTS 


Chicago Solder Company 
SOLDERING OUTFITS, ACETYLENE 
Imperial Brass Mfg. Co. 
SPEED TRANSFORMERS 
The Hill Clutch Machine & Foundry Co, 
SPROCKETS 
Link-Belt Company 
The Medart Company 
A. L. Schultz & Son 
STANDS, EMERY WHEEL 
Bond Foundry & Machine Co. 
STEAM SPECIALTIES 
American Injector Co. 
The V. D. Anderson Co. 
G. M. Davis Kegulator Co. 
Detroit Lubricator Co. 
Metallio Gasket Co. 
Nason Manufacturing Co. 
The McRae & Roberts Co. 
The Wm. Powell Co. 
The Swartwout Company 
Walworth Mfg. Co. 
The D. T. Williams Valve Co. 
STEEL 
Bliss & Laughlin, Inc. 
STOCKS AND DIES 
Armstrong Bros, Tool Co, 
Greenfield Tap & Die Corp 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
STRAINERS 
American Injector Co. 
The Swartwout Company 
STRAPS, LEATHER 
Chicago Rawhide Mfg, Co. 
Chas, # Schieren Co, 
I. B. Williams & Son 
SWAGES, UPSET 
E. C. Atkins & Co., Inc, 
TABLES, STEAM 
Nason Manufacturing Co 
TANKS, PRESSURE 


is 





Wm. B. Scai & Sons e 
TAPER PINS 
Morse Twist Drill & Machine Co 
TAPPING ATTACHMENTS 
Eastern Tube & Too! Co., Inc,, ‘‘Ettco.” 
TAPS 






eld Tap & Die Corp. 
Morse Twist Drill & Machine Co, 
THUMB SCREWS 
The Eberhard Mfg. Co. 
TILING, KUBBER, INTERLOCKING 
New York Belting & Packing Co. 
TOOLS, BORING 
Armstrong Bros. Tool Co. 
TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tanol Coa 
Bonney Forge & Tool Works 
The Grobet File Corp. of America, 
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Greenfield Tap & Die Corp. 
Scandinavian Western Importing Co., Ltd. 
{, H. Williams & Co, 


TOOLS, PLUMBERS’ AND STEAMFITTERS’ 


Armstrong Bros. Tool Co. 
I se & Tool Works 
Greenfield Tap & Die Corp. 
Toledo Pipe Threading Machine Co. 
Waiworth Mfg. Co. 
TOOLS, SAW 
E. C, Atkins & Co., Inc. 
TOOLS, SCREW CUTTING 
Greenfield Tap & Die Corp. 
TOOLS, VALVE RESEATING 
M. B. Skinner Co 
TORCHES, BLOW 
Clayton & Lambert Mfg. Co, 
Geo. W. Diener Mfg. Co 
Scandinavian Western Importing Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co, 
TORCHES, ENGINEERS 
P, Wall Mfg. Supply Co, 
TRANSMISSION, VARIABLE SPEED 
The Moore & White Co. 
Reeves Pulley Co. 
TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co, 
The Swartwout Company 
TRAPS, STEAM 
The V. D. Anderson Co, 
G. M. Davis Kegulator Co. 
Nason Manufacturing Co. 
\'). T. Williams Valve Co. 
The Swartwout Company 
TROLLEYS 
Lovejoy Tool Works 
TRUCKS, HAND 
Menasha Wood Split Pulley Co. 
TRUCKS, LIFT 
The Plimpton Lift Truck Corporation. 
TRUCKS, WAREHOUSE 
Menasha Wood Split Pulley Co. 
TUBES, BOILER 
National Tube Company 
TUBING, RUBBER 
New York Belting & Packing Co. 
TUBING, STEEL 
National Tube Co. 
TURNBUCKLES 
rhard Mfg. Co. 
UNIONS, BRASS AND IRON 
Illinois Malleable Iron Co. 
Walworth Mfg. Co. 
VALVE LEATHERS 
ro Rawhide Mfg. Co. 
Edward R, Ladew Co., Inc. 
VALVE-UNIONS 
Nason Manufacturing Co, 
VALVES, AIR 
The Penn Engineering Co. 
The Roberts Brass Mfg. Co, 
VALVES, BALANCED, FLOAT 
Mason Regulator Co. 
VALVES, BLOW OFF 
Jenkins Bros. 
The Wm, Powell Ca 
The D. T. Williams Valve Co. 
Walworth Mfg. Co. 
VALVES, CHECK 
Jenkins Bros. 
The Ohio Brass Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
Walworth Mfg. Co. 


VALVES, COLD WATER, BALATA 
Victor Balata & Textile Belting Co. 


VALVES, GATE, GLOBE AND ANGLE 
[Illinois Malleable Iron Co, 
Jenkins Bros 
The Ohio Brass Co 
The Wm. Powell Co. 
Walworth Mfg. Co. 
The D. T. Williams Valve Co. 


VALVES, HIGH PRESSURE 
Jenkins Bros. 
The Ohio Brass Co. 
The Wm. Powell Co. 
Henry Vogt Machine Co. 
The D. T. Williams Valve Co. 
Walworth Mfg. Co. 
The Watson-Stillman Co. 
VALVES, HYPRAULIC 
Jenkins Bros. 
The Wm. Powell Co 
Henry Vogt Machine Co, 
Walworth Mfg. Co. 
The Watson-Stillman Co, 
The D. T. Williams Valve Co. 
VALVES, POP SAFETY AND RELIEF 
Detroit Lubricator Co. 
The Wm. Powell Co. 
Walworth Mfg. Co. 
VALVES, PRESSURE REGULATING 
G. M. Davis Regulator Co. 
Mason Regulator Co. 
Walworth Mfg. Co. 


Bonney orate 


The Ebe 


Chic: 





ce 


VALVES, PUMP, RUBBER 
Diamond Rubber Co., Inc. 
Jenkins Bros. 
The Mechanical Rubber Co. 
New York Belting & Packing Co. 
VALVES, QUICK OPENING 
Nason Manufacturing Co, 
VALVES, RADIATOR 
Detroit Lubricator Co. 
Jenkins Bros. 
The Ohio Brass Co. 
The Wm. Powell Co. 
Walworth Mfg. Co. 
The D. T. Williams Valve Co. 
VALVES, THROTTLE 
Detroit Lubricator Co. 
Jenkins Bros. 
Walworth Mfg. Co. 
The D. T Williams Valve Co 
VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 
VISES, DRILL PRESS 
Yost Mfg. Co. 
VISES, DROP FORGE 
Fulton Drop For: 
VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Fulton Drop Forge Co., ‘“Dropfo.” 
The Chas Parker Co. 
Prentiss Vise Co. 
Walworth Mfg. Co. 
Yost Mfg. Co. 
VISES, PATTERN MAKERS’ 
C, Christiansen 
Yost Mfg. Co. 


Co. 





VISES, PIPE 
Armstrong Bros, Tool Co, 
Greenfield Tap & Die Corp. 
The Chas. Parker Co. 
Prentiss Vise Company, 
Toledo Pipe Threading Machine Co. 
Walworth Mfg. Co. 
Yost Mfg. Co. 
VISES, WOODWORKERS’, RAPID ACTING 
Cc. Christiansen 
Prentiss Vise Company, 
Yost Mfg. Co. 
WASHERS, BRASS 
Economy Screw Corporation 
WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Edward R, Ladew Co., Inc. 
WASHERS, RUBBER 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
WASTE, COTTON AND WOOL 
‘hicago Sanitary Rag Co. 
The J. Milton Hagy Waste Works 
WATER CLOSETS, FROST PROUF 
Jos, A. Vogel Co. 
WATER FILTERS AND SOFTENERS 
Wm. B. Scaife & Sons Co, 
WATER GAGES 
Nason Manufacturing Co. 
The Roberts Brass Mfg. Co. 
WATER LEVEL CONTROL 
Nason Manufacturing Co, 
WHEELS, GRINDING 
E, C. Atkins & Co., Inc. 
New Yurk Belting & Packing Co. 
WINCHES 
A. L. Schultz & Son 
WIPING CLOTHS, MACHINERY 
thicago Sanitary Rag Co, 
The J. Milton Hagy Waste Works 
Louisville Sanitary Wipers Co., Ine 
LD. Robinson & Sons 
WIRE AND WIRE CLOTH 
Wickwire Spencer Steel Co., Inc, 
WIRE ROPE 
Wickwire Spencer Steel Co., Inc, 
WIRE SOLDEK 
Chicago Solder Co. 
WOODWORKERS, VARIETY 
Buffalo Forge Company 
Crescent Machine Co, 
WRENCH SETS 
Armstrong Bros. Tool Co 
Bonney Forge & Tool Works 
J. H. Williams & Co. 
WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Mfg. Co. 
J. H. Williams & Co. 
WRENCHES, OPEN END 
Armstrong Bros. Tool Co 
3onney Forge & Tool Works 
ij H,. Wilhams & Co. 
WRENCHES, PIPE 
Armstrong Bros, Tool Co. 
Bonney Forge & Tool Works 
Greenfield Tap & Iie Corp, 
Walworth Mfg. Co. 
J. H. Williams & Co. 
WRENCHES, PIPE, CHAIN 
Armstrong Bros. Tool Co. 
J. H. Willlams & Co. 
WRENCHES, SOCKET 
The Allen Mfg. Co. 
armstrong Bros. Tool Co. 
The Black & Decker Mfg. Co, 
Bonney Forge & Tool Works 
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Our Specialties are sold to Jobbers Only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 
S tothe. | 


HANGER EVER MADE 


imples 


@ Note the ball and socket 
joint. 

@ Hanger can swing in any 
direction. 


@ Not necessary to remove 
hanger to raise or lower 
pipe. 


Write for 
‘“‘Our Silent Salesman” 





The Penn Engineering Co. 
Philadelphia, Pa. 
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Nason Steam Traps 











Steam Savers 


Since 1841 


Three Classes 
Five Sizes 


Class B. 
1 to 20 Ibs. 


Specify 
and order 
them 


Class C,. 
20 to 70 Ibs. 


We have other 


Steam Specialties 
in The Nason Line. 


Sidelug 
40 to 150 Ibs. 


Write for Bulletin. 


Nason Manufacturing Co. 
Steam Specialty Specialists 


71 Fulton St., New York 














For cleaning and polishing 
there is nothing better than 
FIDELITY BRANDS 


Fifty-three Years of sin- 
cere effort to furnish 
the highest quality of 
material and service to 


the Mill Supply Trade. 


| cIDEUpy, 


MARK 


TRADE 


, IM Hacyw™ 


US. Parent ore 


We solicit your inquiries for Cotton Wiping 
Waste, Journal Box Packing, Wiping Rags, 
Cheese Cloth, Prepared Wool and Grease. 


The J. Milton Hagy Waste Works 


Fidelity Mills 


Philadelphia, U. S. A. 








A Fine old Lace 


in a new package 


COCHECO & ORIOLE 
CUT LACE 


Now packed in neatly labeled boxes, each 
containing 100 ft. Each lace put up in oil-proof 
envelope, as illustrated. Keeps lace clean and 
orderly. 





Made in Dover, N. H. by 


I. B. WILLIAMS & SONS 


71-73 Murray St. 
NEW YORK 


14-16 N. Franklin St. 
CHICAGO 


111 Summer St. 
BOSTON 








Tea: 3 Rem ree eeene: WANE RSE 
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MOTOR PULLEYS Rg yop gag 


quality first requisite. Used by manufacturers of quality 


PAPER AND IRON products, tool and die makers, instrument manufacturers, 


machinists, jewelers, and other skilled workers. 
Prompt shipments are made 
from our large stock of Paper i 

and Iron Motor Pulleys, Flex- i) Sy 
ible Motor Couplings and Ad- aes 
justable Motor Rails. Let us ? 
fill your motor requirements. 


] TELEPHONES Booklet with list of distributors and other interesting data sent 

| MONROE ‘Bike Macsine“Wonks upon request. Sold by the foremost dealers. 

| on NOT ING © American Swiss File & Tool Co. 
456 N. Union Ave., Chicago 410-416 Trumbull St., Elizabeth, N. J. 
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Sell the “New Badger Car Mover Under Our 6 oie"?! 


Dealers are protected in the sale of the “NEW BADGER” Car Mover by 
our strong guarantee. We warrant all malleable parts for six months—re- 
placements made free—f. o. b. factory. 


The “NEW BADGER” moves the biggest cars easily and rapidly. It is light, 
well balanced and has a quick-acting compound leverage. It has the power and the 
speed. Made of certified malleable iron, with special tool steel never-slip spurs and large 
maple handle. The best car mover on the market at the price of an inferior tool. Let 
us send you our dealers’ proposition. 


ADVANCE CAR MOVER CO.,  @WFecentin 































LOW PRESSURE AIR SUPPLY | — oO Pmvnunsittrntcstteise TM LL suum” 
h 
WITHOUT A STORAGE TANK e°** * ‘** “*" ° eye 
This outfit operates from an electric light and can be out of the way ona e lability 
shelf or in the next room—when you want air turn it on—use it as long 
as you like—it’s inexhaustible. 


SMOOTH RUNNING and NOISELESS is built into 


This rotary air pump is the only one made that takes up its own wear— 
that means a service of many years—it’s just as good years from npw 
as when new—no other air pump can be so recommended. 


DT 



















Just the Thing for the Laboratory, Work Room or Factory— 
SMALL and LARGE MOTOR-DRIVEN UNITS 


for 1 blow-pipe or small furnace up to any number 


10 SIZES TO SELECT 


No expensive parts to break or 
get out of order—always on the 











VODEDOLOT AVONDALE 


Automatic 
Injectors— 


Absolutely reliable, have 
quick pickup, high suction 
lift, last for years without 





The Penberthy Cat- 


repairs, and effect marked @/og tells in detail 
economies. That is why about these and 
more than a million and a others of the 


quarter have been put into 
service. 39 years’ experi- Li 
ence is back of every one. — 


Famous Penberthy 


Penberthy Injector Company 


Established 1886 
1238 Holden Ave. 
DETROIT, MICHIGAN 


New York Depot: Canadian Plant: 
71 Beekman St. Windsor, Ontario 


ONLY A HANDFUL IN SIZE BUT VERY POWERFUL 


The air comes smoothly and in just the right volume without puffing or 
noise. It is especially desirable where finely adjusted flame or jet of air 
is required. Thousands in use by the world’s leading manufacturers in 
every line—can be used as a vacuum pump as well as for blowing. 


GET THE CATALOG 


LEIMAN BROS. || °% ¥-2Y,LISPENARD sr. 


Makers of good machinery for 35 years 
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GROBET 
Circular Cut Files 


CCG 


Grobet ,Circular Cut Files are made by F. L. Grobet, the 
maker of the celebrated Swiss Files. 










Z Grobet Circular Cut Files are ; 
» ee made of a hard crucible = 
_ core, steel and have deep milled teeth, ~»*< 


Grobet File Corp. of America 
64 Reade Street, New York 








“Va” 


Victor Balata 


Belt 


Ampere 
CANVAS STITCHED 
BELTING 
Sold Extensively by 
Mill Supply Houses 





Ask for Prices 
Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 345 W. Austin Ave. Factories: Easton, Pa. 








Air Tanks 
Gasoline Tanks 
Oil Tanks 
Range Boilers 
Expansion Tanks 








KS 


WATER FILTERS and PURIFIERS 


For every industrial and domestic use 


Catalogues on Request 


Wm B. Scaife & Sons Co. 


Pittsburgh, Pa.—1st Natl. Bank Bldg. 
New York, N. Y.—26 Cortlandt St. 
Chicago, Ill.—38 So. Dearborn St. 


Riveted 
Welded 
Copper Brazed 
Plain or Galv’d 
All Sizes 














The Allen process makes deep, perfectly formed socket-holes, 


Yj KX 
ge SSS aan a 
,) na ea | 
* <™® = - 
| ’ K\ wae 2 > 4 
| SSF 
| ‘6 9 
/ ALLEN | 
| 
i the 30% stronger hollow screw 
iH} 30% extra strength over broached hollow screws— 
the only other kind made. Cold-drawn by a pat- 
Hi ented process which increases the density of the 
HI steel around the socket-hole, and heat-treated scien- 
i tifically according to size and style of point. 
| 
| 
i} 


Hy with no chips in the bottom. The entire length of the 
i} “Allen” is utilized either for solid metal at the point, or 
depth of socket for the wrench. All sizes in stock from % to 
HH) 1%” diameter; any length, point or thread. Also Socket 
Hl Head Cap Screws, Pipe Plugs, Tap Extensions and Socket 
| Wrenches—Allen process. 


The Allen booklet, with its charts of sizes and 
prices, will make itself useful to every mill sup- 
bly dealer who sends for it. 


| The Adee Mie Co. 


\" a 143 Sheldon St. “Hartford, Conn. 


h 
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EBERHARD 


THUMB SCREWS 

TURN BUCKLES 

SCREW CLAMPS 
WING NUTS 










Made from the finest grade 
of Malleable Iron. 


Large stocks of all styles 
and sizes on hand at all times 
for immediate shipment. 


THE EBERHARD MFG. CO. 
CLEVELAND, O. 
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MOTOR PULLEYS | 


| PAPER AND IRON 


Prompt shipments are made 
from our large stock of Paper 
and Iron Motor Pulleys, Flex- 
ible Motor Couplings and Ad- 
justable Motor Rails. Let us 
fill your motor requirements. 


‘Binks “Macsine “Works 


NOT INC & 





TELEPHONES 
MONROE 
7053 
7054 








456 N. Union Ave., Chicago 

















AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists, jewelers, and other skilled workers. 


prog REST 


sauna 





Booklet with list of distributors and other interesting data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 


410-416 Trumbull St., Elizabeth, N. J. 



















our strong guarantee. 









maple handle. 











Sell the New Badger Car Mover Under Our cusor2 


Dealers are protected in the sale of the “NEW BADGER” Car Mover by 
We warrant all malleable parts for six months—re- 
placements made free—f. o. b. factory. 


The “NEW BADGER” moves the biggest cars easily and rapidly. It is light, 
well balanced and has a quick-acting compound leverage. 
speed. Made of certified malleable iron, with special tool steel never-slip spurs and large 
The best car mover on the market at the price of an inferior tool. Let 
us send you our dealers’ proposition. 


ADVANCE CAR MOVER CO., 






It has the power and the 






APPLETON, 
WISCONSIN 





LOW PRESSURE AIR SUPPLY Jona sheir a shelf 
WITHOUT A STORAGE TANK e 


This outfit operates from an electric light and can be out of the way on a 
shelf or in the next room—when you want air turn it on—use it as long 
as you like—it’s inexhaustible. 


out of the an ae om eae 





SMOOTH RUNNING and NOISELESS 





This rotary air pump is the only one made that takes up its own wear— 
that means a service of many years—it’s just as good years from npw 
as when new—no other air pump can be so recommended, 





Just the Thing for the Laboratory, Work Room or Factory— 
SMALL and LARGE MOTOR-DRIVEN UNITS 


for 1 blow-pipe or small furnace up to any number 


10 SIZES TO Be gal 


No expensive parts = po or 
get out of order—always on the 









ONLY A HANDFUL IN SIZE BUT VERY POWERFUL 


The air comes smoothly and in just the right volume without puffing or 
noise. It is especially desirable where finely adjusted flame or jet of air 


is required. Thousands in use by the world’s leading manufacturers in 
every line—can be used as a vacuum pump as well as for blowing. 


GET THE CATALOG 


LEIMAN BROS. | 60 H-BV LISPENARD ST. 


NEW YORK 


Makers of good machinery for 35 years 


Tee seems eee ars en — 
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Reliability 


is built into 










Automatic 
Injectors— 


Absolutely reliable, have 
quick pickup, high suction 
lift, last for years without 
repairs, and effect marked 
economies. That is why 
more than a million and a 
quarter have been put into 
service. 39 years’ experi- 


The Penberthy Cat- 
alog tells in detail 
about these and 
others of the 
Famous Penberthy 
ence is back of every one. Line. 


ALLELE 


Penberthy Injector Company 


Established 1886 
1238 Holden Ave. 


DETROIT, MICHIGAN 
New York Depot: 
71 Beekman St. 


Canadian Plant: 
Windsor, Ontario 
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GROBE I 


Circular Cut Files 


CCG 


Grobet ,Circular Cut Files are made by F. L. Grobet, the 
maker of the celebrated Swiss Files. 





Grobet Circular Cut Files are 
made of a hard crucible ak 
steel and have deep milled teeth. g¢» 


a ee 


Grobet File Corp. of America 
64 Reade Street, New York 











“VR” 


Victor Balata 


Belt 


Ampere 


CANVAS STITCHED 
BELTING 


Sold Extensively by 
Mill Supply Houses 


Ask for Prices 
Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 345 W. Austin Ave. 
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Factories: Easton, Pa. 











Air Tanks 
Gasoline Tanks 
Oil Tanks 
Range Boilers 
Expansion Tanks 
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WATER FILTERS and PURIFIERS 


For every industrial and domestic use 


Catalogues on Request 


Wm B. Scaife & Sons Co. 


Pittsburgh, Pa.—1st Natl. Bank Bldg. 
New York, N. Y.—26 Cortlandt St. 
Chicago, Ill.—38 So. Dearborn St. 


Riveted 
Welded 
Copper Brazed 
Plain or Galv’d 
All Sizes 














the 30% stronger hollow screw i} 


30% extra strength over broached hollow screws— 
the only other kind made. Cold-drawn by a pat- 
ented process which increases the density of the 
steel around the socket-hole, and heat-treated scien- 
tifically according to size and style of point. 


The Allen process makes deep, perfectly formed socket-holes, | 
with no chips in the bottom. The entire length of the Hl 
“Allen” is utilized either for solid metal at the point, or HI 
depth of socket for the wrench. All sizes in stock from % to tH 
1%” diameter; any length, point or thread. Also Socket | 
Head Cap Screws, Pipe Plugs, Tap Extensions and Socket 
Wrenches—Allen process. 


The Allen booklet, with its charts of sizes and 
prices, will make itself useful to every mill sup- 
ply dealer who sends for it. 


The Allen Mfg. Co. 


143 Sheldon St. “Hartford, Conn. 4 
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EBERHARD 


THUMB SCREWS 

TURN BUCKLES 

SCREW CLAMPS 
WING NUTS 










Made from the finest grade 
of Malleable Iron. 


Large stocks of all styles 
and sizes on hand at all times 
for immediate shipment. 


THE EBERHARD MFG. CO. 
CLEVELAND, O. 
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DRILL tha 


gt started tts travels in 1921 


as wrecked — 
luable service 








saWaged = 


21, the motor ship 


N March 16, 19 
Part of its original tool equipment 
Portable Electric rill. ; 
For two years the “Kennecott sailed the seas, ranging from Japan and js an unusua 
/ 7 e cS 8 » she was wrec ce 
~~ Be a4 pcan Seaboar 7 October be a = rsa recked Black & Decker Portable Electr Drills, Electr Screw 
on the Britis Yolum bia coast, an the painting reproduce above 1s ta en Electr Toppers and Electr Grinders are 50 by the leading Mill Supply, Machinery, 
from an actual photograph showing het lying on the rocks off Graham Plumbing, Sheet Matal, Automotive and Electrical Supply Houses 
Island with the breaking $45 hurling their spray higher than her mastheads. you CAN BUY THEM ANYWHERE 
The sequel is told in a letter which we recently received from Walter THE BLACK® Dp CKER MFG. co. 
Longwill, Sanitary and Heating Engineer, of Prince Rupert, B. C.: TOWSON. MD U.S.A. 
“The machine | am using is a Black & Decker t4inch, F. G. tyPS: Canadian Factory: LY™At Tube Bids... Moneresl P Q 
o volts, nd was salva ed off the U S. motor shi “Kennecott BRANCH OMNES parece seaTvenne 
110 volts, and We" salvage . eU.se ee , posTON New YORK SAN FRANCISCO axuarcn «| CETRONT BALTIMORE 
which ran on the rocks in 4 storm at Queen Charlotte Islands on the BUFFALO PHILADELPHIA = ST Louts DALLAS CHICAGO MINNEAPOLIS 
oast. The ship had @ cargo of copper ore from KANSAS CITY CLEVELAND MONTREAL ‘TORONTO 
\vaged some material 


British Columbia © 


Alaska and was 4 total wrec 
from the wreck, among which was this Black te Deckert 
The customs authorities took charge of the material, and a sale was 
held at which the drill was knocked down to us. 
It had been taken to an electrician before the sale and found in good 
1 have found that it comes in very handy and effects a con’ 
and time. 


shape- 
siderable saving 1" 


34 


both human energy 


and is still rendering va 


Four-and-a- 


_ This is not unus 
in salt water 


“Kennecott” slid down the ways- 
Black & Deckert Half-inch 


was a 


-k. Fishermen $4 $ 
> Electric Drill. 


half Years of Serv’ 
yal for a Black 


before being salv 
lly severe test. 


ice and Still Going Strong 


gh its submersion 


rt Drill, althou 
usefulness, 


¢ Decke 
aged, which did not impair its 
, Drivers, Electr Socket Wrenches, 
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SUN MON TUE WED THU 


Full Moon Last Quer, NewMoon First Quer 
24-3ist 9mm 7th 24th 1 2 3 
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Black & Devker’s 
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October 17th Advertisement al 
a Ras en 
° e e<veemee 
in the Saturday Evening Post 
+d o 
is Shown Opposite 
his is the tenth of a 
eries of thirteen ad- 
ertisements being 
in by Black & Decker — 
he Saturday Eve- Our October Post copy contains interesting addi- 
glade Doane tional evidence of the high quality and consequent 
ae a" Mag durability of Black & Decker Electric Drills. No 
e¢ ver ortable st€C- 5 . c 
tric Tools one line of goods is of as much importance to you as 
Because these adver- your customer’s good will; consequently every line 
nce each lg, Mego” which you handle must be considered from the 
pho gg as standpoint of the satisfaction which it will give your 
tire series is beimg 
announced month by customers. 
month in Mitt Sup- 
PLIES. 


The incident recited in our October Post copy is 
significant, but of greater importance than any one 
case is the fact that there are more Black & Decker 


Portable Electric Drills being purchased than any 
other make. 


Their popularity is the result of satisfactory per- 
formance. If you are now handling the Black & 
Decker line, this additional proof of high quality 
endorses your good judgment. If you are not at 


present handling the Black & Decker—pause and 
consider. 


Watch MILL SupPLigs for 
November tor our next 
advertisement in the 
Saturday Evening Post 
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“It was 1902, I tell ye!” “You're off, 
[ put that Arguto up myself in 1901!” 


One of the old boys is wrong, but what’s the difference? If the only 


argument you ever get out of a bearing is whether it lasted 23 years or 
24 years, there’s no cause for complaint. 


The fact that Argutos never fail to deliver a generation of uninter- 
rupted service without a drop of oil or a minute’s attention is the main 
issue—and one that will pay you to look into. They eliminate danger 
of fire from overheated bearings, the spattering of oil over expensive 
materials, the danger of oiling while in motion and the expense of 
shutdowns for bearing replacement. Their price is about one-tenth 


that of bronze, yet they have a bearing surface that requires no oil or 
grease in a life time. 


Write us if you make, operate or sell loose pulleys and light shafting. 


ARGUTO OILLESS BEARING CO. 


Wayne Junction—Philadelphia, Pa. 
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Bright Finished 


Heat-Treated Cap Screws 


Heat-treated’ cap screws 
made by the upset method 
are known to be superior to 
ordinary screws—but, you 
may have had objections to 
the dark mark left by the 
heat-treating process. If so, 
you can now supply your 
trade with the nationally 
known Ferry Heat-Treated 
Bright-Finished Cap Screw 
at no additional cost. 


The method of eliminating 


the dark mark in heat-treat- 


ed cap screws is just another 
Ferry feature. 


Ferry Heat-Treated, Bright- 
Finished Cap Screws are the 
last word in screw making— 
they are the standard. 


May we send you the sample 
screw illustrated above for 
comparative purposes? Im- 
mediate delivery with prices 
that are right. 


“Tf it’s upset—it must be heat-treated” 


THE FERRY CAP & SET SCREW CO., Cleveland, Ohio 





PROCESS SCREWS 
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